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Jewelry Designs in the Gothic Style by A. M. Ibanez 
(See Text on Pages 63 and 65) 
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Big space advertising in the 
May and June Ladies’ Home 
Journal announces the Victory 
Pattern to the women of Amer- 
ica. 
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You can point with pride to 
the Victory Pattern and say, 
“An authority created this pat- 
tern!” For James Earle Fraser, 
who designed the “Buffalo Five 
Cent Piece” for the United 
States Government, also de- 
signed the Victory Pattern for 
Alvin. 
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Be well stocked with this new 
Victory Pattern. Show it at 
every opportunity, for it is a 
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Gothic Ornamentation Used in Jewelry Design 





(An interview with A. M. Ibanez) 
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: iw following ideas were given to THE 
JEWELERS’ CirRCULAR by A. M. Ibanez, 
who comes from Europe with this message 
for American jewelry designers: 

“The war has turned the eyes of all 
European artists back to the beginning of 
things. That is the reason for the present 
host of art revivals now spreading like 
wild-fire over France. It appears in pic- 
tures, in music, in clothes. It is rampant 
in literature. In designing it touches many 
phases. Many art epochs are turned to 
now in an effort to forget what has just 
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up. In silverware it is already here to a 
limited extent but more, much more could 
be made of it in this line, and in jewelry 
designing it is sure to come. 

“Unquestionable in its beauty of line and 
form and with all possible chance for glori- 
ous coloring, color blends and dashing ef- 
fects in rich harmonizing tones, it is be- 
yond doubt an element to use in your new 
designing. 

“Abroad, this jewelry has the Gothic de- 
tail carried out in gold or platinum and 
emphasized by the color tones of its 
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GOTHIC TRACERY ADAPTABLE TO JEWELRY DESIGNING 
(See text on page 65.) 


been, to close the gap, and to bring the 
past up to the future, an effort to hide the 
immediate past, the just. past present. 

“It is of these art revivals in designing 
I would speak. I come direct from a tour 
in France, Italy, Belgium and England in 
the interest of decorative designing, and of 
the things interesting to the American 
jewelry designer which I there saw, I will 
tell. 

“The use of Gothic ornamentation in 
modern designing is the principal revival. 
It is far more important than any of the 
others, although the Renaissance period is 
being followed and the Empire styles are 
seen once again. But it is the Gothic orna- 
mentation in painting, metal work and stone 
carving which is the leading idea in use 
at the present day, and the Gothic tre-foil 


and naturalistic detail is seen on every © 


hand. 

“This Gothic atmosphere is seen in the 
pattern design of silks, embroideries, and 
satin brocades: it is being used in furni- 
ture carving and in all departments of in- 
terior decorating; even wall-paper patterns 
are influenced by this Gothic return. ln 
silverware and jewelry it is perhaps newer 
but that is all the more reason for you 
quick-witted American designers taking it 


enameled and gem settings and in the 
modeled detail of the mountings. Here its 
use may be far broader but there are these 
two facts to be considered by all who wish 
to adopt the idea and utilize it for modern 
jewelry designing. It is these same two 
factors, the modeling of the silver, gold or 
platinum and the rich harmonizing blends 
of the jewelry colors, whether those colors 
be carried out in gems or in enamels. 

“In the illustration on the front cover 
of this issue are given some of my own 
ideas of the use of this Gothic ornamenta- 
tion adapted to modern jewelry. More 
could be made of the plan than is possible 
to show in any black and white drawing, 
but, as I have said, half of the effect is 
gained in the coloring, and you jewelry 
designers must accept my efforts as merely 
hints as to what can be done. It is for you 
to carry out and develop the idea. 

“In the upper left hand corner of the 
plate you will see a brooch. It is what 
you call in this country a bar-pin, and, on 
the other side, it is something very new. 
The tre-foil has been taken as a unit and 
repeated for the central cluster on this 
brooch, one on either side, one above and 
one below the gem which is set high in the 
center of the jewel. An elevation would 


not be a bad idea to depict the modeling of 
these new pieces. I am sorry I have not 
given other views of these pieces in my 
sketches, but you must imagine that they 
are gracefully rounded on all surfaces, and 
that the carving detail is exceedingly pre- 
cise, and the engraved lines wondrously 
fine. So at least it is indeed in Europe. 
This brooch shows a combination of wire 
work and solid gold forms. The wire is 
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MULLIONS, BOSSES AND FINALS FROM GOTHIC 
SCULPTURE 
(See text on page 65.) 


used for the long narrow side piece and 
the solid metal for the central unit. This 
is a combination seen in many of these 
Gothic patterned jewels, but the wire work 
is merely an addition to the solid part of 
the mounting and this solid portion is 
where the Gothic detail is carried out. The 
necklace pattern shows again this combin- 
ation and the flexible parts of the sections 
hang from tiny circles and coils of fine 
wire. Many necklaces after this pattern 
have been carried out in silver, in gold and 
in platinum, but, in my opinion, for all 
these jewels of Gothic tendency, gold makes 
by far the best mounting because of its 
richness of color. 

“I would suggest that you be turned to 
use this Gothic patterning to the use of 
your long narrow neck chains and pointed 
necklaces. I mean those with the long 
chains and pendants. In France and Eng- 
land we have so many of the roundneck- 
laces that it did not occur to me to try 
my hand—in the designing of the pure 
American type, but the French have used 
the Gothic detail on many a_ beautiful 
sautoir chain for their ladies’ watches. 
And a watch patterned after the plan of 
the one given in my plate would be hung 
from one of these matching gems. 

“On many watches, even though gems 
and enamels are not used, the hand engrav- 
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GRADUATION 


The Omega of a successful school life is marked 
by the day of Graduation. Into this short space of 
time is crowded all the honor won through much 
hard work and as a reward and reminder it is the 
custom to make suitable presents to the fortunate 
graduates. 
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One of the most appropriate as well as most ac- 
ceptable gifts for this occasion is a suitably engraved 
Signet Ring. From the Larter line you can select 
many and varied patterns in 14K and 10K Green 
Gold for boys or girls, young men or young women, 
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ing shows Gothic influence, and the en- 
graver is more and more using this pen- 
dant style in his work. For the diminutive 
watches, enameled or gem set, this Gothic 
ornamentation is particularly well adapted. 
Its geometrical design conforms so well to 
the outline of the round, square or the 
other conventional watch forms. | Indeed 
one of its principal attributes is this ability 
to blend with the inclosing contour, and 
on such jewels as watches where there is 
a solid foundation and a definite prescribed 
outline, the use of the Gothic ornamenta- 
tion is particularly happy. Besides these 
decorative styles this ornamentation appears 
also on watches for men—here with the use 
of little enameling—but some have beauti- 
ful mounting and hand engraving and the 
detail is well brought out. 

“Ags you see in the plate, watch fobs, cutt- 
links, and scarf-pins are planned with this 
ornamentation as their only decoration, 
and althougli all these pieces shown on the 
plate are original with me they still follow 
closely the ideas I have seen in my tour 
while abroad. One watch fob is a solid 
piece of semi-precious stone, either the dark 
green malachite, jasper or lapis-lazuli; and 
the corner caps are modeled almost in the 
round, in a conventional nine pattern after 
the style of the Gothic wood carvers and 
masonry designers. The second watch 
fob is an open work pattern which may be 
either pierced from the sheet metal or 
mounted from hammered wires of gold, 
and the gem may be a carved cameo or an 
intaglio shell. 

“For such small jewelry as the scarf-pin 
or cuff-link the entire unit of a design may 
be used to make a complete jewel without 
further decoration or as a mounting of the 
gems used in them, but this must be so 
placed that they remain in harmony with 
the main line, and also never so large that 
they are overpowering or hurt the principle 
of the main theme. 


“Finger rings, too, follow the rules oi 
these small jewels, as their bezel may be, 
like the scarf pins and cuff-links, an entire 
and completely perfect unit which is merely 
adapted to the finger ring circle. 


“If you use pendants hung from little 
metal chains perhaps you will be inter- 
ested in my theory on designing these 
jewels after the Gothic styles. One is 
shown on the left hand plate, and this is 
the scheme I have in mind when I speak 
of their designing. It is to first take your 
chosen Gothic unit, place it as in the brooch 
in a cluster of any desired number of these 
units and then to build the remaining por- 
tions of the pendant with either wire pierc- 
ing or filigre work. The use of the unit 
may again appear in the jewel but then only 
as a minor detail. 


“The main theme must be the large 
cluster of the repeated unit, or, if you 
have selected more than one unit, group 
these two or three together in this manner. 
It is to avoid thinness of design and the 
scattering of interest that this is done. 
But, however, work it out after your own 
manner, this is merely my own idea. Your 
materials may need a different method, 
and where platinum and diamonds are used 
it may be that the gems will necessarily 
form the main clusters, and the Gothic 
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ornamentation be carried out in the mount- 
ing. 

“In the designing of bracelets and what 
is practically the same thing, the planning 
of patterns for the hair bandeaux, the 
Gothis tre-foil and vine patterns made an 
excellent repeating line. Here again one 
unit may be used for the entire jewel, or 
two or more different units may be com- 
bined in the band, but again it is my idea 
to have the form carried out as the main 
theme, and for the gem studding to be a 
detail in the jewel. Again you will suit 
yourselves. 

“Whatever more I have to say would 
be in regard to the choice of colors in 
gems and enamels, and as I think this is 
a matter for you to decide I will just tell 
what I have seen of the coloring of these 
Gothic jewels in France. First, the tones 
are without exception warm and rich; 
purples, deep reds, violets blues and orange 
yellows form the nucleus for the color 
schemes. And for the enamels, instead 
of the transparent or plique-a-jour meth- 
ods, enamels are painted upon the gold 
ground. Perhaps the nearest I can describe 
these colors to you is by saying that they 
remind me of the coloring used in the 
glass of the windows of Gothic cathedrals. 
Now you have the idea better than any 
amount of words could describe it to you. 
And now you know why I say gold and 
all the glories of all the gems and precious 
stones that you have in your possession 
will be better than the cold tints of platinum 
and diamonds for carrying out these Gothic 
jewelry designs.” 


(NotE—Besides the plate by Mr. Ibanez 
there are given two additional pen and 
ink sketches by Isabelle M. Archer. In 


these are shown details of Gothic or- 
namentation taken from paintings, carv- 
ings and glass work. They are _ all 


adaptable to jewelry designing, and they 
are given here with the idea of encourag- 
ing jewelry designers to turn to their 
churches of the Gothic period-design in 
this country, as well as to histories on 
Gothic architecture and books on decora- 
tive designing for correct information and 
as inspirations in planning this new and 
excellent jewelry type. They appear on 
page 63. 

There is a word to be said in regard to 
the designing of finger rings. Mr. 
Ibanez has said that one unit might be 
used for the ring bezel, but it would be 
better if the shoulders also comprised sev- 
eral units, thus making the ring into a 
modern American jewel. 

Again, where he speaks of platinum and 
diamond work and remarks that perhaps 
the platinum and diamond jewel will not 
lend itself to the Gothic tracery, let it be 
remembered that the colored gems cleverly 
used will give the necessary warmth of 
color to these platinum pieces, and nothing 
could be better for the one-tone or two- 
toned colored jewels which are now being 
put out than the use of Gothic form and 
detail in their designing.)—Tue EDbiror. 








A. D. Garvo, 21 W. Falls St., Niagara 
Falls, N. Y., has reported to the police 
that about $800 worth of jewelry was 
stolen from his store one night recently. 
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Tribute from a Soldier to the Jewelers’ 
Circular’s Paris Fashion 
Correspondent 
[Note—The Paris fashion correspon- 
dent of THE JEWELERS’ CrRcULAR, the 
Countess D’Armil, who has-been en- 
gaged in war work and in attending sick 
soldiers since the great conflict began 
in August, 1914, has been the recipient 
of many tributes of affection tor her gen- 
erous and self-sacrificing efforts, but 
among those that she has most thor- 
oughly appreciated was a poem written 
to her as “Fairy Godmother,” by a 
French soldier, Jacques E. S. Lilliard.] 

The poem translated reads: 


Nice, A. M. France 
Nov. 28, 1918. 
To My Darling Fairy Godmother, the Countess 
of Armil., 
Friends we were, and good comrades, 
For eight short fleeting days. 
Then the cruel fates ordained 
To separate our ways. 


She loved the wooded mountains, 
The flowers and children too. 

She loved the sunlight’s golden 
On coast of Azure hue. 


Each olive and pine and palm tree 
Which fringed the sky blue sea 
Was the hiding place of fairies 
Who laughed and sang with glee. 


Mont Boron was their temple, 
Where lived the fairy queen 

Who came to dance in the moonlight 
On water’s silvery sheen. 


And she called the Sun the lover 
Of dear old Mother Earth, 

Who with caressing sunbeams 
Turns all to smiles and mirth. 


Hue like unto the sunshine 
Is this radiant one sublime 

She spread her joy amongst the boys 
Amidst war’s pain and grime. 


Two years she nursed the wounded 
On battle’s bloody line 

But her heart still filled with music 
Of nature all divine. 


In the hospital I watched her 
Passing from bed to bed. 

’Twas like gazing on an angel 
Come to raise the dead. 


The sick forgot their aching 
As she smoothed a fevered brow 
And patted a Icnesome empty hand, 
Or when she told them how 


The night before she prayed for them 
That God might make them well 

And then she’d make them laugh and laugh 
At the stories she would tell. 


And she’d bring them flowers and presents 
And honey, buns and cakes. 

But ’twas her smiles that made them 
Forget their ills and aches. 


And because her very soul 
Was full cf music sweet 

Of woods and pools and fountains 
And dancing wood nymphs fleet; 


Of sunbeams, babes and kisses; 
Of bird and cooing dove. 
For her heart was overflowing 

With the magic-mother Love. 


Doubtless she will soon forget 
The hors she spent with me. 
But in my heart is forever locked 

A tender memory 


Of your soul, oh! miracle Lady, 
As pure as drop of dew 
I listening in a shady dell 
"Neath empyrean blue. 
Adieu. 


Your godson, 
Jacgues E. S. [.rtrarp. 
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When Gold Jewelry Discolors 


Acids of Body and Medicinal Preparations Responsible for Many Disputes 
Between Customers and Jewelers As to the Quality of the Gold 
By Julius Wodiska 
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ETAIL jewelers of long experience are 
R not at all startled if some patron re- 
ports and camplains that some article of 
gold jewelry recently purchased discolors 
the wearer's skin, nor are they surprised if 
the article is discolored. Those of little 
experience are upset. In most cases of 
this kind the wearer often accuses the jew- 
eler who sold him the article of misrep- 
resentation, thinking that the article was 
not of the standard of gold that it was rep- 
resented to be, or not gold at all. The re- 
tailer, if unable to explain the cause of the 
discoloration, puts the matter up to the 
manufacturer who sold him this particular 
piece of jewelry. 

The manufacturer, if not fully informed 
about the causes of these changes in the 
goods can only insist that the article is 
really of the quality he represented it to 
be when he sold and guranteed it. The re- 
tailer is then left to adjust the matter with 
his customer the best way he may. 

The quality or standard of practically all 
gold jewelry made and sold in this country 
is as represented because of the high stand- 
ing and undeniable integrity of the men en- 
gaged in the jewelry industry and because 
the manufacturers as a rule faithfully com- 
ply with the stamping laws, both state and 
national. The explanation is not to be 
found in the quality of the gold, but in the 
chemical changes that take place in it. 

For convenience in treating this subject 
these occurrences may be divided into three 
classes; first, the discoloration of the skin 
only; second, the discoloration of the piece 
of jewelry, but not the skin; and third, the 
discoloration of both the skin and the gold 
article. 

Before proceeding to discuss these three 
classes the composition of gold used in the 
manufacture of jewelry may be stated. 
Twenty-four karat gold is reduced to the 
various qualities required for manufactur- 
ing purposes by the proportion of the met- 
als used as alloys. The alloys used to re- 
duce gold are silver, copper, varied percent- 
ages of zinc and in some cases nickel The 
proportions of these four base metals em- 
ployed differ according to the color of gold 
desired. Usually the major proportion is 
copper. There is one exception to this gen- 
erality; when green gold is desired the 
greater portion of alloy for lower quality 
than 18 karat is silver or silver only for 18 
karat. White gold is produced by employ- 
ing nickel as a principal alloy and in some 
cases a small percentage of zinc or other 
low grade white metals, but using no silver. 
Whatever the combination, the lower the 
quality of gold the greater the quant'ty of 
alloy, and for that reason the lower the 
standard the more susceptible it will be to 
the attack of the elements. 


Now as to the first class: discol- 
oration of the skin only and _ its 
cause or probable causes. About 30 


per cent. of the quantity of liquid ex- 
pelled from the human body is discharged 
through the pores of the skin in the form 
of perspiration. The porous skin provides 
an important channel through which the 
poisonous by-products of the body are dis- 


‘ charged. Perspiration contains acids. In 


all cases the acidification of food and drink 
begins immediately after its reception in the 
stomach. Acids are also, sometimes in 
large measure, accumulated in the body re- 
sulting from various medicines adminis- 
tered. In some individual cases acids exist 
in excessive quantities, the amount of which 
depends upon the physical condition of the 
individual. When perspiration containing 
excessive acids comes in contact with a gold 
finger ring or other gold articles, a chem- 
ical action begins immediately, slowly dis- 
solving the alloy and depositing atoms of 
the destroyed metal which appears as a 
black mark upon the skin. These condi- 
tions are more evident when resulting from 
the use of medicines containing or gener- 
ating acids. 

Now as to the second class: the discolora- 
tion of the gold but not the skin. In such 
cases the persons are not subject to acids in 
excess. This effect is usually caused by the 
article of gold jewelry coming in contact 
with elements capable of tarnishing it, such, 
for instance, as rubber or other substance 
which contains sulphur. A case in point 
which well illustrates this is the use of a de- 
vice which formerly won considerable pop- 
ularity for the prevention of a watch fall- 
ing or being withdrawn from the pocket. 
This invention was a rubber ring usually 
with knobs or other projections. As each 
wearer discovered that the stem and other 
parts of his gold watch was constantly dis- 
colored he soon realized that the rubber 
device was the cause and often discarded 
it. 

Remedies for various ills which contain 
the metal mercury or arsenic for internal 
or external uses are the origin of discolora- 
tion if contact is established between the 
remedies and the gold article. Ointments, 
particularly, have often caused the wearers 
of jewelry to question the standard of their 
gold jewelry or the integrity of the retailer 
or the manufacturer from whom it came. 
Iodine, some kinds of hair dye, cosmetics 
and numerous solutions for cleaning leather 
fabrics or other material as well as com- 
plexion lotions sometimes discolor gold. 

In the third class, the discoloration of 
both articles of jewelry and the skin is due 
to the acids in excess in the perspiration 
discharged from the person and the inter- 
nal or external uses of medicines by the 
wearer when they come in contact with the 
article of jewelry. 

White or light garments worn over the 
skin are frequently discolored by gold jew- 
elry. Thus black marks upon white fabrics 
are a familiar manifestation to everyone, 
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for instance, in the case of a gold scarf- 
pin in a white tie, a gold stud in a white 
shirt front or a brooch on a white shirt 
waist. These marks are merely caused by 
friction and not by any chemical action. 

Articles of jewelry are sometimes 
found to be tarnished while in stock. Some 
known causes of this effect are the wrap- 
ping of gold articles in cheap tissue paper, 
the presence of inferior colored linings in 
trays and boxes, the wrapping of surplus 
stock in tissue paper with rubber bands 
around it to hold the paper around it. An- 
other cause is too long exposure to the 
sunlight of gold articles in show windows. 
Goods when shown to customers should be 
wiped well with chamois skin to remove 
perspiration deposited by handling, which 
is a positive cause for tarnishing. Some- 
times polished gold jewelry will tarnish in 
sympathy with unlacquered silver ware 
which rapidly oxidizes, if in too close 
proximity. 

In an article of the limited scope of this 
one, no attempt is made to specify every 
cause for the reason that the possibilities 
are too numerous. Enough causes for dis- 
coloration have been shown to supply the 
retail jeweler with the information neces- 
sary for his own satisfaction and the infor- 
mation of his customer should the occasion 
arise to require it. 








Arthur Brisbane on Co-operation 





To get the attention of the business man 
in the problem of to-day a story of the 
“Wolves and the Deer” could be told. The 
man looking over this continent when Co- 
lumbus first came would have seen thou- 
sands of deer and thousands of wolves, 
wolves tearing down deer, eating them, liv- 
ing on them, and if he were asked to say 
which species would last longer he would 
probably have said, “Seems like wolves.” 
To-day the deer are still on Long Island 
and farmers have to put fences up to keep 
them off. There are no wolves. Why? 
Wolves acted each for himself. When a 
wolf is in danger he runs off by himself and 
hides in the woods; he devours the body 
of another wolf who is wounded. Deer, on 
the other hand, co-operate and act together. 
In a herd of fifty deer a hundred eyes work 
for the benefit of the whole herd. Every 
deer has two ears and two eyes for the 
benefit of the others. Wolves used compe- 
tition; they disappeared. Deer co-operated, 
and are here to-day. 

Every species needs leadership. On a 
trip South by a flock of wild geese there is 
one goose at the end, and he has a good 
reason for being there. In selling a man, 
have patience, study his problem—don’t 
rush in without knowing all you can about 
his business, 

Some men in opening a safe give it two 
turns and then kick it. The intelligent man 
keeps on turning, and if he can’t open it 
after a great deal of effort, he at least says, 
“It’s a damn good safe.” Get the right 
combination in selling—ArtTHuR BRISBANE. 








Leo Zimmerman has purchased a half 
interest in the E. A. Page jewelry business 
at Ladysmith, Wis. 
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Monster Tax Meeting Held at Pittsburgh 





Jewelers of Western Pennsylvania, Eastern Ohio, and West Virginia, Meet and 
Hear Details of Revenue Law, Pass Resolutions Favoring Abolition of All 
‘Sales Taxes and Subscribe Heavily to Vigilance Committee’s Fund 























PirrssuRGH, Pa., May 28.—Resolutions 
demanding that Congress repeal all ex- 
cise taxes under Title IX of the war 
Revenue Bill were adopted here yes- 
terday, at the largest gathering of 
jewelers ever held in Pittsburgh and 
nearly $3,000 pledged to the Jewelers 
Vigilance Committee to help repay the 
Committee for the funds which had 
financed the Jewelers’ War Revenue Tax 
Committee, in its fight for the jewelers’ 
interests. The financial appeal came at 
the close of the meeting. Sam F. Sipe 
presided at the gathering attended by 
representatives from practically every 
house in Pittsburgh and more than 100 
houses from as many different concerns 
in almost as many towns in_ western 
Pennsylvania, eastern Ohio and West 
Virginia and who took a great interest 
in the meeting. Mr. Sipe made the ap- 
peal for money and the response was 
liberal. 

The tenor of the resolutions adopted 
were practically the same as had been 
adopted at the mass meeting held in New 
York last week. The jewelers went on 
record as favoring the abolition of all 
excise sales taxes; without a dissenting 
vote. However before the resolutions 
were read and the vote taken there was 
a liberal discussion of the whole tax prop- 
osition and many questions not entirely 
understood answered by Phil C. Moore 
from the office of C. G. Llewellyn, col- 
lector of internal revenue for this dis- 
trict. 

Mr. Sipe, who is the president of the 
Jewelers’ 24 Karat Club of Pittsburgh 
and a member of the Jewelers’ War 
Revenue Tax Committee, called the 
mass meeting for the purpose of pre- 
senting all the information he had, as a 
result of his trip to the committee’ meet- 
ing in New York, last week. August 
Loch, when it came time to select a 
chairman for the gathering, moved that 
Mr. Sipe occupy the chair and he was 
chosen unanimously by the more than 
200 jewelers present from the three States 
already named. Mr. Sipe thanked the 
men, many of whom had come a great 
distance to attend the meeting for the 
honor conferred and related the circum- 
stances of his trip to New York and 
some of the things that had been ac- 
complished in the interest of the trade, 
as far as the revenue tax is concerned. 

Mr. Sipe then read every word of the 
report submitted by Meyer D. Rothschild 
to the trade and read at last week’s 
meeting in New York. The report was 
published in full in the last issue of THE 
Jeweters’ Crrcutar. Every man in the 
Chamber of Commerce auditorium, 
where the Pittsburgh gathering was held, 
listened attentively to every word of it, 
since it showed the great scope of the 
work that had been accomplished in the 
interest of the jewelry trade at large 


and the sacriitces that had been made in 
their interest. 

The chairman also read a personal let- 
ter from Mr. Rothschild in which the 
latter, among other things, said: “It is 
hardly necessary to remind you that the 
best help obtained in accomplishing re- 
sults for one’s own benefit is the help 
that a man renders to himself. I hope, 
therefore, that the jewelers represented 
at your mass meeting will lose no time 
in telegraphing and writing to their 





SAM F. SIPE, CHAIRMAN 


senators and representatives that it is 
their earnest desire to have all excise 
taxes under Title IX of the bill including 
our Jewelry section (905) at once re- 
pealed in accordance with President Wil- 
son’s suggestion May 2. I hope also 
that you will be able to secure financial 
support in full measure for the useful 
work your organization is doing.” 

Mr. Rothschild also regretted his in- 
ability to be present at the meeting and 
address the jewelers. 

Mr. Sipe then read a letter from Harry 
C. Larter, of the Jewelers’ Vigilance 
Committee, who, among other things, 
said: 

“During the war there were so many’ 
calls for money for so many worthy 
causes that the Vigilance Committee de- 
cided to finance the War Revenue Tax 
Committee rather than call upon the 
trade at that time for funds for their 
important work and to await a more 
propitious time to ask from every branch 
of the jewelry trade a reimbursement of 
the money spent.” 

He then told of the many activities 
of the Vigilance Committee and the work 
it had done. He said he hoped that the 
money advanced for the work on the 
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jewelry tax would be subscribed, as his 
committee had need of all its funds for 
the future work for the trade. 

The letter closed with a reference to 
the money collected in New York and a 
regret of his inability to be present and 
address the gathering. 

Mr. Sipe then called for questions re- 
garding any matters which the jewelers 
did not understand and had the Jewelers’ 
Primer as issued by the Jewelers’ Vigil- 
ance Committee distributed, but there 
were not enough to go around, for more 
jewelers were present than had been 
anticipated. 

In answer to numerous questions Mr. 
Sipe suggested the raising of the selling 
price of goods to pay the five per cent 
tax. This brought up the question as to 
when and how the tax should be paid. 
, “I desire to say for your information,” 
said Mr. Sipe, “that THe JeweLers Cir- 
CULAR in this week’s issue (I was _ in- 
formed by its editor, T. E. Willson), will 
print a copy of a blank which can be 
used in making your return. This blank 
can be cut from the publication, by those 
desiring to comply promptly with the 
law and used in making a return. How- 
ever since coming to this meeting, I am 
informed by Mr. Moore that an order 
came at 2 o'clock this afternoon, from 
Washington, giving jewelers until June 
15 to pay their April tax and 30 days 
longer to pay the May tax, but you may 
still use THE JEWELERS’ CircULAR blank to 
pay your tax if you choose in the ab- 
sence of official blanks if you desire to 
be strictly within the law.” 

Mr. Sipe made this explanation in view 
of the fact that Mr. Moore from the 
internal revenue collector’s office had 
stated that the necessary blanks to make 
the return had not been received, but 
that the return could be made even by 
letter, for that matter, giving a check 
for five per cent of the sales. No doubt 
a lot of jewelers will use THE JEWELERS’ 
CircuLar’s blank for that purpose. 

The question of how to collect the tax 
from the public was interesting, as to 
the numerous questions asked, but Mr. 
Sipe made the point that there is no law 
compelling a jeweler to make a certain 
profit which he thought was a mighty 
good thing for some jewelers and which 
statement brought a laugh. It was made 
plain that the jewelry tax is payable re- 
gardless of when the goods was ordered; 
that the tax on the goods must be paid 
when the title to the goods changes 
hands. 

One jeweler wanted to know if the 
tax must be paid on merchandise re- 
gardless of whether the jeweler gets his 
money. 

Mr. Sipe said it must, which was con- 
curred in by Mr. Moore. The jeweler 
who trusts a customer, as far as credit 
is concerned, takes the chance of paying 
the tax, if the customer fails to pay the 
bill. 

I. Iseman brought up the question as 
to whether tax should be paid on college 
pins and emblems and this was answered 
in the affirmative. 

One of the subjects longest discussed 
was that of the matter of tax paid on 
goods taken in exchange. The question 
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used was “if a jeweler takes a $500 dia- 

mond in exchange for a $1,000 diamond 

together with $500 cash what tax does he 
?”? 

This was answered by stating that the 

yendor should pay the tax upon the en- 

amount of the sale, but if he previ- 


tire : , h 
ously sold the article taken in exchange, 
may take a credit on his next sales tax 


report for the amount allowed as a 
credit for the article taken in exchange. 
It-was simply a matter of bookkeeping. 
Where the jeweler resells the article so 
taken in exchange, the tax attaches on 
the price for which such article is then 


resold. 

As to absorbing the tax on an ar- 
ticle by marking up the cost of the 
goods, Mr. Sipe said that a little extra 
profit for the extra work performed 
could hardly be objected to, since no 
jeweler’s profits are limited. 

Mr. Sipe explained at length why the 
five per cent tax had been advised and 
how this action had saved the jewelers 
of the nation thousands of dollars tax 
on floor goods in stock. 

Most of the questions asked, however, 
were readily answered by the use of 
the jeweler’s primer. 

One man however wanted to know if 
he should pay a tax on jewelry taken 
from his stock for personal use. Mr. 
Sipe pointed out in answer to this ques- 
tion that the law is plain; that the tax 
is only paid when title to the article 
changes hands. If a jeweler sells some- 
thing to himself, the title to the goods, 
therefore does not change hands. No 
correction, in any event, was offered to 
this explanation of the question. 

Mr. Sipe was then given $100 right 
at once by Samuel Weinhaus, of the 
S. W. Weinhaus Co., who said he had 
to leave the meeting but before going 
desired to subscribe $100 to the fund to 
be collected for the Jewelers’ Vigilance Com- 
mittee. A few minutes later Mr. Sipe 
presented the question of finances to 
the meeting and said that Pittsburgh, 
Western Pennsylvania, Eastern Ohio 
and West Virginia would do their share 
and that he had pledged a certain sum 
for Pittsburgh at the New York meet- 
ing, not mentioning the sum which he 
had pledged there, however, for he 
wanted to get more, since it was needed 
and he did get many times more. 

He followed up the Weinhaus sub- 
scription with $100, matching it and then 
came all told 16 subscriptions of $100 
each, a number that was very pleasing, 
with numerous $50, $25 and $10 sub- 
scriptions. 

The following is a list of the persons 
and concerns pledging contributions to 
the fund up to the time this report was 
prepared: 


SUBSCRIPTIONS FOR $100 EACH. 


Samuel Weinhaus Co., Sam F. Sipe, 
Heeren Bros. Co., Jos. De Roy & Sons, 
John M. Roberts & Son Co., Barnett 
Davis, M. J. Smit Co., Hardy & Hayes 
Co., August Loch, Henry Wilkens Co., 
James R. Reed & Co., Grafner Bros., W. 
J. Johnston Co., Herman T. Jarecki, W. 
W. Wattles & Sons, Grogan Co. 
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SUBSCRIPTIONS FCR $50 EACH. 


S. H. De Roy & Co., Pittsburgh Dry 
Goods Co., Kingsbacher Bros., C. E. 
Snyder, Reichblum Bros., Biggard & Co., 
R. Siedle & Sons, W. W. Warrick, Thier, 
Kraus & Beam, Spandau Bros., Hall 
Bros. & Co., Gillespie Bros., Inc. 


SUBSCRIPTIONS FOR $25 EACH. 

A. C. Gies, Horovitz Bros., Chas. S. 
Hauser, I. Eiseman & Co., R. J. Henne, 
A. B. Kurtz, S. Davis Co., B. K. Elliott 
Co., A. W. Bishop, Harry O. Scott, Chas. 
Reineman, S. Gallinger Co., Sol Cerf & 
Co., Martin Gluck & Son. 


SUBSCRIPTIONS FOR $10 EACH. 

Leon Rubin, S. T. Little Jewelry Co., 
Wallace Miller & Bro., J. W. Nichols, 
John H. Morton, Ben Vey, Adam Fisher 
(Estate), C. M. Wilson, Wood & Stone, 
Abe Lincoff, Hugh A. Jackson, Merrell 
& Baughman, Ed. Gooder, Gus. A. Spies, 
Harrison System, John Lanzendorfer, 
Koessler Bros., Walter J. Yenny, C. L. 
Snyder, John B. Schafer, Thos. J. Apryle, 
P. C. Yester, A. C. Graul, F. Crantz & 
Sons, Robert Gestrich, Rankin & Sons, 
Fred R. Werle. 

As far as known, 68 different towns 
were recorded as represented at the 
meeting, but jewelers from many more 
were there. Owing to the rush with 
which the men came to the gathering it 
was impossible to register all of them. 

Mr. Sipe congratulated the jewelers 
for their interest and before the meeting 
adjourned offered the following resolu- 
tion which was unanimously adopted: 


Whereas: The Revenue Act of 1917 taxed at 
three per cent. only a limited number of articles 
sold by jewelers, when sold by manufacturer, pro- 
ducer or importer; and, 

Whereas: Section 905 of the Revenue Act of 
1918, enacted as a war measure, places a tax of 
five per cent. on sales for consumption or use of 
practically all articles sold by retail jewelers; and, 

Whereas: The increased number of articles at 
the increased rate of taxation will oblige jewelers 
to pay the Government five times as much revenue 
on the sale of their goods in times of peace as 
they were asked to pay during the war; and, 

Whereas: Jewelers are effected also to some ex- 
tent by Section 900, 902 and 904 of the act of 
1918; and, 

Whereas: We consider the entire plan of taxing 
a few selected industries heavily and omitting to 
tax all other industries as unjust and discrim- 
inatory and un-American; and, 

Whereas: The President of the United States 
in his last message to Congress May 20 points out 
that the excises upon various manufacturers and 
taxes upon retail sales are not justified under 
peace conditions, because they are unequal in the 
incidence on different industries and on different 
individuals, and that their collection is difficult 
and expensive; and, 

Whereas: ‘The President recommends that all 
such taxes be now got rid of; and, 

Whereas: Congress can by joint resolution, 
promptly give the needed relief to the country by 
striking from the Revenue Act of 1918 the entire 
Title IX covering Sections 900 to 907, inclusive; 
now, therefore. be it 

REsotvep: That the jewelers of western Penn- 
sylvania, eastern Ohio and West Virginia, in mass 
meeting assembled, respectfully request their rep- 
resentatives in the United States Senate and 
House of Representatives to work for, and vote 
affirmatively for, such a ioint resolution; and, be 
it further 

Resotvep: That copies of these resolutions be 
sent to all senators and representatives. 


After this had been adopted unani- 
mously, Mr. Sipe suggested that all 
jewelers communicate with their senators 
and congressmen in the interest of the 
repeal of the excise tax and to do so 
without delay. Senator Boise Penrose of 
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the finance committee of the senate, as he 
is the new chairman, is now in a very 
prominent position, who together with 
Senator Knox are the Senators from 
Pennsylvania to whom letters it was urged 
should be written as well as to the con- 
gressmen. 


ANNUAL MEETING 


Jewelers’ Vigilance Committee Postpones 
Election of Directors and Officers 
Until Next Month 
The annual meeting of the Jewelers’ 
Vigilance Committee was held in New 
York Wednesday at the rooms of the 24 
Karat Club, 15 Maiden Lane, but though 
this was a postponed meeting neither di- 
rectors nor officers were elected owing to 
a technicality. These officers will be elected 

at a later meeting early next month. 

Chairman Harry C. Larter presided ana 
promptly at 2:30 asked Secretary Wood- 
land to read the minutes of the last annual 
meeting. This simply served to call at- 
tention to the big changes that had come 
in the jewelry trade since the committee 
had met to gather before in annual session 
when platinum was being taken away 
from the manufacturers by commandeer- 
ing orders, jewelry purchases were being 
discouraged and gold was being cur- 
tailed, etc. 

It was finally decided to dispense with 
the further reading of the minutes and 
routine business taken up. It was then 
that Chairman Larter announced that ow- 
ing to the fact that the constitution pro- 
vided that the nominations for officers must 
be sent out to the members not less than 
20 days before the meeting at which they 
were to be elected, no elections could be 
held. 

Chairman Reichman of the Finance Com- 
mittee, reported that contributions were 
being collected owing to the fact that the 
Jewelers’ Vigilance Committee had paid the 
expense of the Jewelers War Service Com- 
mittee, amounting to about $8,000. It was 
reported that about $3,500 had been pledged 
in New York at the mass meeting in New 
York a short time before, and it was de- 
cided to solicit the trade for further contri- 
butions. It was also decided to send the 
contributing members of the Vigilance 
‘Committee a copy of the report made by 
the Jewelers War Revenue Tax Commit- 
tee. 

Chairman Larter explained that though 
few meetings had been called, and most 
of the energy had been put in the work 
of the War Service and the War Revenue 
Tax committees, nevertheless the Vigi- 
lance Committee had done a lot of work 
and intended to do very much more in the 
future. He said that owing to the pressure 
of work on the other committee the 
Vigilance Committee had been unable to 
act on a few complaints which had been 
received but these were received and were 
referred to sub-committees for action at 
the meeting Wednesday. 

After the meting adjourned there was 
a meeting of the executive committee, at 
which the nominations for directors for 
the ensuing year were made, and these 
nominations were forwarded to the mem- 
bers of the committee during the week. 
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Jewelry Markets in South America 





United States Trade Commissioner, S. W. Rosenthal, Addresses Mass Meeting 
In New York Under Auspices of National Jewelers Board of Trade. 














A large mass meeting of members of the 
jewelry trade interested in export business 
to South America was held last Wednesday 
afternoon at the offices of the National 
Jewelers Board of Trade, 15 Maiden Lane, 
New York, at which time Trade Commis- 
sioner S. W. Rosenthal, who has just re- 
turned from a two years’ trip to South 
American countries, where he has been in- 
vestigating the market for jewelry and sil- 
verware, delivered an interesting addres: 
on conditions in those countries, and fol- 
lowing his address the meeting was thrown 
open to the jewelers in order to afford 
them an opportunity of asking question: 
relative to the South American trade. 

The meeting was called to order at 2.30 
p. M. by President Dewitt A. Davidson, 
who, after a few preliminary remarks, in- 
troduced Mr. Rosenthal. By the time he 
began talking the room was filled to ca- 
pacity with the jewelers who were inter- 
ested in getting all the information possible 
regarding the jewelry and silverware trade 
in South America. 

His address, which took up a number of 
phases of the question, was listened to with 
closest attention. He said: 


ADDRESS OF TRADE COMMISSIONER 
ROSENTHAL 


The great war which has wrought such ex- 
traordinary changes to the world at large has had 
its effect on our industry as well. In its wake 
has followed the greatest era of prosperity that 
the jewelry and silverware trade has known. We 
are overwhelmed with a flood of orders. But the 
war has brought an opportunity of infinitely 
greater importance, for even the most sanguine 
will admit that the present era of prosperity en- 
joyed by the jewelry and silverware industry is 
only temporary. This great opportunity is noth- 
ing less than the opening to our manufacturers 
of the markets of the world. 


Before the war this country was a debtor na- 
tion. Today it ranks as one of the greatest cred- 
itor nations, the interest due us on our foreign 
loans amounting to over $500,000,000 a year. 
Before the war our goods were sent to foreign 
markets in the ships of Germany, England and 
France; to a large extent our shipping was at- 
tended to only after these countries had looked 
afte. their own. Today America is building ships 
that promise to put it in the first ranks of the 
maritime naticns, 


Prior to the war the financing of our export 
business was done almost entirely through for- 
eign hanks. Today there are branches of Amer- 
ican banks in every important market of Latin 
America, Furthermore, our Government has 
recogrized the needs of foreign trade by enacting 
the Webb bill and other legislation, which puts 
us on a par with our European competitors in 
dealing with the foreign merchant. Never before 
has this country been ir. a better position to ag- 
gressively develop its foreign trade. 

For jewelry and silverware opportunities in 
Latin-America are in some respects even greater 
than they are in other iines. Germany, who in 
normal times supplied the bulk of the merchan- 
dise, has lost the good will of the Latin-American 
trade, while America has gained it. Compara- 
tively little merchandise has been shipped to 
South America during the past four years, and 
the shelves of the jeweler are bare. Merchants 
as a rule do not want to go back to their former 
German connections. To a great extent they look 
to us to supply them with goods. Are we going 
to take advantage of this extraordinary oppor- 
tunity to cater to the markets of the world, or 
are we going to force the Latin-American mer- 
chant to resume his trad? with Germany? That 


is the question that we are to decide today. We 
may never have such an opportunity again. 
ADVANTAGES OF FOREIGN TRADE, 

“What are the advantages of foreign trade?” 
you ask. ‘‘Why leave these shores to travel to 
fields unknown?” Export trade stabilizes busi- 
ness, for while there may be a commercial de- 
pression in one country, it is more than likely 
that prosperity will prevail in others. It is, 
therefore, prosperity insurance. It means in- 
creased trade, and as a rule a larger output at 
proportionately smaller overhead expense. Experi- 
ence has shown that it usually results in improved 
methods of manufacture; this is natural because 
you are competing with the manufacturers of the 
world. In a word, it means greater opportunities, 
a broader policy and increased profits. 

PREPARATION FOR EXPORT TRADE. 


The real struggle for supremacy in- foreign 
markets takes place at home where thoroughness 

















TRADE COMMISSIONER S. W. ROSENTHAL 


of preparation for the new trade is the determin- 
ing factor. As far as possible lines should be 
adapted in design, quality and finish to the re- 
quirements of prospective markets and the factory 
reorganized to handle this trade. Unless this is 
done the filling of export orders is likely to dis- 
organize the plant, not only rendering the new 
trade unprofitable, but also perhaps seriously in- 
terfering with domestic business. An export de- 
partment is then necessary to market the goods 
and to take care of the endless details connected 
with foreign trade that vary somewhat with each 
country. 

To build up a permanent foreign trade it would 
be necessary for American manufacturers to: 

(1) Adapt their lines to the requirements of 
the particular market in style, quality and finish. 

(2) Reorganize their factories so as to ef- 
ficiently take care of export orders. 

(3) Establish export departments to sell and 
{o take care of the details. 

(4) Extend liberal credits. 

STYLE. 

Some American jewelry fills the requirements 
of these markets, but as a rule our merchandise 
is too simple in design. The demand is largely 
for European styles, which is natural, since the 
prevailing pupulation is of European origin. Elab- 
orate design with a wealth of ornamental detail 
are in favor. The wealthy class keeps close tabs 
on the prevailing fashions of Paris, which they 
promptly adopt. 

The quality of American gold filled articles has 
been a revelation to the foreign jeweler and it is 
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generally admitted that our goods are superior to 
the Evropean. In solid gold only two qualities 
are recognized—18K., which is known as oro de 
iey, and all the lower grades which are known as 
oro bajo (low grade gold). There is very little 
demand for 14K. goods, but in many of the coun- 
tries there is an active demand for qualities from 
8K. to 12K. During the past six years platinum 
goods have been introduced in Latin-America, and 
are today extensively used by the better class of 
people. For jewelry, as well as silverware, .800 
is regarded as standard rather than sterling 
silver. 
TERMS, 


From my talk with Latin-American jewelers, I 
believe that business on 60 or 90 day sight draft 
basis will be satisfactory to most of the large firms. 
Allowing one month for forwarding the draft to 
the customer and another month for its return, 
virtually brings this business to a season settle- 
ment basis, 

Since the beginning of the war American jewel- 
ers have transacted business with Latin-American 
customers on practically a cash basis. Trade 
there, as in the United States, is founded on 
credit, and American manufacturers cannot hope 
to retain this trade unless they grant more liberal 
terms. They may perhaps, with justice, refuse to 
sell on the long terms granted by Germany, and 
it is more than doubtfui if European manufactur- 
ers will be able to be as liberal with credits in 
the future as in the past. There are mainly four 
reasons for a desire for long terms: 

(1) Interest on money is usually high. In 
some Latin-American countries from 12 to 14 per 
cent. is paid on good commercial loans. 

(2) Most of these countries are developing 
rapidly and are short of capital. 

(3) Usually their main source of income is 
from agriculture, with crops but once a year. 

(4) Another important difference is that while 
an American jeweler has merchandise delivered 
in his store without any initial expenses, the 
merchants in these countries must pay substantial 
sims for customs duties and other charges. 

The opening of branches of American banks in 
Latin-America has made available more reliable 
credit information than ever before. These banks 
are very willing to furnish information to Amer- 
ican firms who transact business with them. 
Dun’s and Bradstreet’s maintain some branches 
in Latin-America, and they, as well as the banks, 
have correspondents where they do not maintain 
a branch office. 


THE EXPORT DEPARTMENT. 


The great difficulty now is to get the selling 
campaign started. This is so, because men who 
are familiar with both jewelry lines and export 
trade are not available. It takes an experienced 
man to direct Latin-American trade, as in many 
‘mportant details it is different from domestic 
trade. Among these differences may be men- 
tioned the selling, packing, documenting and 
financing shipments. Then, too, foreign languages 
are used. <A separate organization is really neces- 
sary to handle the export department as the re- 
quirements of each one of the 21 republics that 
comprise Latin-America is to a certain extent dis- 
tinct and different. Conducting export trade with 
a domestic organization is very much like trying 
to sail the ocean with a ship that is built for a 
river. 

It should not be inferred, however, that a large 
staff is necessary. At the beginning, one man 
devoting all or part of his time to foreign trade 
may be able to take care of the work. Usually 
the alternative is to train a man to take charge 
of the export department by having one of the 
regular staff study the details of export practice 
or by engaging some one experienced in foreign 
trade to become familiar with the details of the 
jewelry industry. The former method has been 
used successfully by several firms. In this con- 
nection the trade might send down young men to 
be trained in the foreign markets; this method is 
being employed in other lines. 


METHODS OF SELLING. ; 

Amongst the different ways to sell jewelry in 
Latsu-America may be mentioned advertising, ex- 
port commission houses, exporting jobbers, local 
representatives, export agents and salesmen. The 
sales problem of individual firms vary somewhat 
with their lines and the expenses to which they 
are prepared to go. The manufacturer who makes 
specialties such as collar-buttons, cigarette cases or 
mesh bags, has different selling problems, from 
the one who makes a general line of jewelry, while 
those who make gold plated, solid gold and plat- 
inum jewelry each have their individual problems 
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e number of prospective customers, na- 
npetition and value of samples. While 
qd and fast rules cannot therefore be laid 
“a the sales campaign should include as many 
ie of selling goods as possible. 
mverything considered, traveling salesmen fur- 
‘sh the best means of developing the jewelry 
pot in foreign markets, just as they do in the 
United States. There are two drawbacks to em- 
toying them; the expense involved and the diffi- 
- of finding properly qualified salesmen. For 
“4 these reasons, where a capable man is en- 
se ntered, it may be advisable to have him repre- 
oe a group of firms making kindred but non- 
oe eting lines. Too much care cannot be used 
agg en a salesman because he must possess 
il the qualifications of a domestic traveler and 
, ny in addition. The nature of the territory 
smerasitates giving him almost sole authority for 
—" important matters as credit risks, terms of 


due to th 
ture of com 
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sale, etc. He should be a thorough salesman, well 
acquainted with his line, be able to adapt himself 
quickly to new conditions, be in sympathy with 
the traditions of the countries and if possible he 
should speak foreign languages, and have some 
experience in export trade. Those possessing all 
the qualifications are by no means numerous. 
GOVERNMENT AID TO MANUFACTURERS. 

The United States government, through its 
Bureau of Foreign and Domestic Commerce, is 
ready and willing to help American exporters of 
jewelry and silverware in building up their foreign 
trade. It can supply information as to which 
foreign markets offer the best opportunities. It 
can furnish lists of responsible firms throughout 
Latin-America. While government agencies can- 
not furnish credit information on these firms, they 
can indicate the sources from which it can be ob- 
tained. They can advise our manufacturers in 
detail as to the styles of goods in demand in 
foreign markets, methods of selling, financing, 
etc. While the government can indicate where 
additional trade can be obtained and how to go 
about getting it, it cannot transact this business; 
that the manufacturer must do for himself. 


Following the address the jewelers began 
at once to ask questions regarding various 
phases of the South American business, 
relative to the styles, quality of jewelry, 
methods of shipment and other pertinent 
matters in connection with the doing of an 
export business with the Latin-American 
countries. 

In answer to one question, Commissioner 
Rosenthal explained that the tastes of the 
People in the different South American 
countries varied somewhat, and that in some 
sections certain articles would sell better 
than in others, but as a general rule they 
were. all partial to ornate jewelry, and 
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that for the present, at least the manufac- 
turers in this country would find it neces- 
sary to cater to the demand now established 
in those countries. In answer to another 
question he said that the demand for plated 
jewelry was not very great in Cuba, but 
that in some of the South American coun- 
tries there was a better market for it. 

Relative to credits, he called attention to 
the fact that he had mentioned in his ad- 
dress that in many of the South American 
cities, Dun’s, Bradstreet’s and other mer- 
cantile agencies had offices, and that a 
number of banks had South American 
branches, through which credit information 
could be obtained regarding concerns in 
South America. 

One question which created considerable 
interest was relative to whether or not it 
would be possible to establish a demand for 
14kt. jewelry in the South American mar- 
ket, the standard now being 18kt. Mr. 
Rosenthal said that he thought that with 
the passing of time that conditions would 
change in South America, and the gradual 
demand for jewelry such as is manufac- 
tured in this country would increase, but 
at the present time manufacturers who are 
planning to go after South American trade 
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New England jewelers will be held in the 
Chamber of Commerce rooms, in Provi- 
dence, June 9, at which time Mr. Rosenthal 
will address the jewelers in that section on 
conditions in the South American jewelry 
and silverware trade. It is expected that 
Trade Commissioner Rosenthal will also 
visit other jewelry sections throughout the 
country and thus afford other jewelers an 
opportunity to learn more about the condi- 
tions existing in Latin-American countries, 
so far as the demand for jewelry and sil- 
verware is concerned. 

The meeting was also attended by C. E. 
Herring, of the Division of Foreign In- 
vestigation, and by representatives of many 
of the trade associations. 








CALHOUN SENTENCED 


Sunbury, Pa., Jeweler Fined $200 and Sent 

to Prison for a Year for Violation 

of the Bankruptcy Act 

A report reached New York yesterday 
that Wm. H. Calhoun, Sunbury, Pa., who 
had previously pleaded guilty to indict- 
ments charging violation of the Bankruptcy 
Act, had been sentenced to pay a fine of 
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had best make their lines conform in de- 
sign, quality and other essentials that would 
meet the present market conditions in the 
South American countries. A number of 
other questions which were asked were an- 
swered fully, and much valuable informa- 
tion was obtained at this meeting. 
Secretary Backus, of the Board, had ar- 
ranged a fine exhibit of the jewelry sold in 
the South American countries, which was 
the center of much interest. Each piece 
was labeled with the quality. mark, the 
manufacturers’, wholesalers’, and retailers’ 
selling price, and the country from which 
it was obtained and also a note as to the 
demand for the article in question. A pho- 
tograph of the exhibit is shown herewith. 
The exhibit has now been moved to 
Providence, R. I., and a meeting of the 


$200 and serve a year in the Sunbury Jail. 

Calhoun pleaded guilty at Harrisburg, 
Pa., recently, and has been awaiting sen- 
tence since that time. Indictments had 
previously been procured through the use 
of the fighting fund of the National Jewel- 
ers Board of Trade. 

This adds another case to the list of 
successful prosecutions by the National 
Jewelers Board of Trade in the campaign 
to fight dishonest bankrupts. Greenbaum, 
Wolff & Ernst, of. counsel for the Board, 
had charge of the case. 








Early one morning recently a_ thief 
broke the window at the store of J. J. 
Hayes & Son, Austin, Minn., and secured 
several watches and rings. 
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California Jewelers Hold Annual Conclave 





Members of California Gold and Silversmiths’ Association Meet in Los Angeles 
May 22-23, for Ninth Convention—Reports Submitted, Addresses 
Delivered and New Officers Selected 























—————— 


Los ANGELES, Cal., May 26.—The ninth 
annual meeting of the California Gold and 
Silversmiths’ Association opened in the 
Alexandria Hotel, this city, last Friday, and 
closed Saturday night with a banquet. _Fri- 
day forenoon was occupied by the registra- 
tion of members and general informal pre- 
liminary work. The formal business ses- 
sions opened at 2 Pp. M. with 35 members 
present. 

L. S. Nordlinger, vice-president, called 
the meeting to order. In the absence of thc 





GEORGE E. FEAGANS, PRESIDENT-ELECT 


secretary, Field Secretary E. C. Marliave 
read the minutes of the last meeting and 
also the report of the secretary. The re- 
port showed 22 concerns had joined the 
association during the last year, ending 
April 1, 1919, making a total membership 
of 145. 

The treasurer’s report, by Jas. F. Soren- 
sen, San Francisco, showed the association 
to be in a healthy financial condition, al- 
though considerable amounts had been ex: 
pended in efforts to secure a removal of the 
ban on platinum, for the prevention of un. 
just legislation, and other legitimate activi- 
ties in the interest of the jewelry trade. 

Mr. Marliave reported orally in behalf 
of the executive committee. Owing to-the 
fact that four members of the committe 
lived in southern California and five in the 
northern section, it has not been feasible 
to hold meetings so frequently or to have 
4 quorum present as would have beeen pos- 
sible had the members not been so widely 
Separated. 

_ Reason for self-congratulation was found 
in the fact that the jewelers had been fore- 
Most in the effort to get a reduction of the 
Federal tax from 10 to 5 per cent., and the 
wonderful work of Meyer D. Rothschild 
was the subject of profound appreciation. 


On motion of C. W. Ernsting, San Diego 
a committee was appointed to formulate a 
resolution expressing the association’s ap- 
preciation of Mr. Rothschild’s work. Mr. 
Ernsting, George E. Feagans, Los Angeles 
and Elmer E. Thibeault, Long Beach, were 
appointed as the committee. 

Mr. Feagans, seconded by J. G. Donavan 
of the Donavan & Seamans Co., Los Ange- 
les, offered the following resolution, which 
was unanimously adopted and ordered 
sent to Mr. Rothschild at once by wire: 


RESOLUTION OF APPRECIATION TO M. D. 
ROTHSCHILD 


Whereas: The jewelers of America have been 
most fortunate in having the services of such a 
ian to represent them at Washington during the 
entire period of the war and during the recon- 
struction days to follow; therefore, be it 

a os 


Resotvep: That the California Gold and Silver- 
smiths’ Association, in convention assembled at 
Los Angeles, May 23 and 24, 1918, bear tribute to 
Meyer D. Rothschild, who has so splendidly rep- 
resented our craft during all the period of these 
last troublesome years and now during this period 
of reconstruction; therefore, be it 

* * 


ReEsotvep: That we do hereby express our deep 
gratitude and warm appreciation of his services 
to his Government and fellow-craftsmen; 

* * * 


ResoLveD: That these resolutions be conveyed 
to Meyer D. Rothschild and a copy submitted to 
the jewelers’ press. 

The report of the committee on loaning 
watches while owners’ watches are being. 
repaired, appointed last year, was called 
for. Albert F. Samuels, of the Samuels 
Co., San Francisco, presented the report, 
which, after some discussion and slight 
amendment, was adopted as follows: 

“Your committee believes that the ques- 
tion of loaning watches cannot be solved 
alike for all classes of jewelers, and after 
giving the subject some thought, it has the 
following suggestions to offer: Jewelers 
should gradually discourage the giving out 
of loaners and suggest the purchase of 
inexpensive watches for temporary and out- 
ing use, and where a watch must be loaned 
a charge of 50 cents, flat, should be made 
after 15 days’ use.” 

During the discussion of the resolution 
there was some criticism of railroad offi- 
cials for demanding strict compliance with 
rules which prevent employes from tempo- 
rary use of good time-keepers which do not 
strictly comply with technical specifications. 
Mr. Sorensen thought a railroad man should 
not to be charged during the time his watch 
is being repaired, but thought a charge 
might be made if he did not call for his 
watch when repaired. Other speakers cited 
the fact that shoemakers do not lend cus- 
tomers shoes to wear, nor do automobile 
men lend cars to their customers. It was 
unanimously conceded that no loans of 
wrist watches should be made. 

After some further general discussion, a 
paper on advertising was presented by Al- 
bert S. Samuels. It will appear in a future 
issue, 
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The general subject of advertising was 
discussed by several members. The suc- 
cess of co-operative advertising at San Jose, 
where the greatest harmony prevails among 
the jewelers, was emphasized in the dis- 
cussion, Armand Jessop, San Diego, nar- 
rated his experience when he advertised 
that his firm was prepared to convert old 
wedding rings into those of the style of 
today by properly engraving them. He had 
been surprised at the number of married 
women who had brought in their ings to 
have them engraved, thus removing the evi- 
dence of the length of time they had been 
married. 

George E. Feagans urged the use of 
propaganda, calling attention to changes of 
style in jewelry and the need of keeping 
up to date in this respect, as well as in the 
use of clothing, millinery, etc. 

George A, Brock emphasized the perma- 
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nency of the value of the jeweler’s mer- 
chandise. ‘Nothing on earth,” said he, “is 
more durable and of more permanen:‘ 
value.” As an illustration, he cited the 
incident of a woman coming to his store 
to return a ring she had bought five year 
previous, and refusing to take the amount 
she had originally paid for it. 

J. G. Donavan read from THE JEWELERS’ 
CircuLAR of May 14, the letter to the editor 
from M. N. Smith, of the Smith, Patterson 
Co., Boston, relative to “Large Volume and 
Small Profits,” and expressed his decided 
conviction that the view of Mr. Smith i: 
correct, namely, that “there is no money 
in a large volume with small profits” in 
the jewelry business, as the volume car 
never be increased sufficiently to materially 
change the cost of doing business. 

In the hope of adding impetus for the 
removal of the 5 per cent tax on sales, the 
following preamble and resolutions offere 
by George E. Feagans were adopted: 

RESOLUTION ON TAX LEGISLATION 

Whereas: We, as individuals, firms and corpora- 
tions, have each met to the fullest measure of 
our ability the spirit of complete and unstinted 
patriotic co-operation in meeting the tremendous 


problems that have resulted from national and 


world conditions during the past four years; and, 
* * * 


Whereas: Our Government, in its wisdom, dur- 





THE JEWELERS’ CIRCULAR June 4, 1919, 

















[ Established 1860 
EICHBERG & CO. 


Importers and Cutters of 


DIAMONDS 











OFFICE 








CUTTING WORKS 
155-157 Summit Street 65 Nassau Street 
| NEWARK, N. J. NEW YORK | 




















Him. S. Hedges& Co. 


IMPORTERS OF 


DIAMONDS 


MNit70 Fhuadway” 


FRANK JEANNE, President * 

c. L. BLEECKER, Vice-President VOM D 

DANIEL PRICE, Secretary . 4 ESTABLISHED _ 1878 
WM. C. GRUNER, Treasurer INCORPORATED 1911 














ESTABLISHED 1860 


SAUNDERS, MEURER & CO. 


Diamond Cutters 
IMPORTERS OF 


Pearls, Emeralds, Rubies, Sapphires 
170 BROADWAY NEW YORK 


GEM BRILLIANTS 


PEARL NECKLACES FANCY SHAPED DIAMONDS 


= 
































June 4, 1919. 


ing this conflict has enacted a law that our par- 
ticular industry must from April 1, 1919—until 
repealed—pay into the Treasury of the United 
States an amount of tax equaling five per cent. 
of all sales of our merchandise, such tax to be 
collected from the consumer; and, 

* * * 

Whereas. During the period of the war we have 
cheerfully borne the prior tax of pene cent. 
levied against us for a like intent; therefore, be it 

Reso.ven: That since the world conflict has hap- 
pily ended, we, the California Gold and Silver- 
smiths’ Association, in convention assembled in 
Los Angeles, Cal., May 23 and 24, 1919, ask the 
repeal of this form of revenue. It is disturbing 
in its effect, undemocratic for it encourages dis- 
honesty as against true principles of business and, 
therefore, does not register the higher ideals of 
our governniental or business life; 


Resotvep: That a copy of these resolutions be 
forwarded to each of our senators and every one 
of our representatives in Congress, and to the 
Jewelers’ Vigilance Committee in New York. 
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bility of establishing an insurance depart- 
ment following as far as practicable th: 
lines of Lloyds of London. Mr. Brock, 
agreeing that something of this kind might 
be practicable, said the jewelry busines 
was the best among risks for insurance. 
The goods were kept in secure vaults where 
they were practically safe from fire. Thou- 
sands of dollars worth of diamonds an 
jewelry had been recovered after the terri- 
ble fire which destroyed San Francisco. 
Hardware, even, was more liable to damage 
or destruction than jewelry. The Lloyd: 
recognize the comparative safety of jewelry 
risks and their rates in Los Angeles are 
just half the local rates. 

Mr. Brock also spoke of the research 
work being provided at Harvard University 
and said that he was growing more and 
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thy for surviving friends, was adopted by 
a rising vote. 

The following officers for the ensuing 
year were elected: President, George E. 
Feagans, Los Angeles; first vice-president, 
L. S. Nordlinger, Los Angeles; second vice- 
president, Godfrey Eacret, San Francisco - 
third vice-president, Maurice Van Vliet, 
San Francisco; secretary, M. A. Hirschman, 
San Francisco; treasurer, James F. Soren- 
sen, San Francisco; executive committee, 
Constant Auger, George A. Brock, Los 
Angeles; James A. Montgomery, Los An- 
geles; assistant secretary, E. C. Marliave, 
San Francisco. 

The Banquet 

The members assembled in the Alexan- 
dria Hotel at 7 p. m. for the annual jban- 
quet. Over 100 persons were present, a 














BANQUET OF THE CALIFORNIA GOLD AND SILVERSMITHS’ ASSOCIATION AT LOS ANGELES 


An adjournment was taken until Saturday 
morning. The forenoon of Saturday was 
devoted to miscellaneous business discus- 
sion. A member having referred to a viola- 
tion of business ethics as affecting competi- 
tors, Mr. Brock expressed the conviction 
that such conditions could best be avoided 
by organization and association work. In 
Los Angeles, he said, members met monthly 
and with their feet under the same table 
a spirit of friendship was engendered 
They criticised one another, and the criti- 
cisms sometimes caused a smart, but they 
were laughed off, and those criticised went 
away and corrected their faults. So bene- 
ficial were these monthly meetings that 
more frequent meetings had been under 
consideration. 

Mr. Brock spoke at some length of th« 
work of the national association, returning 
to the work of Meyer D. Rothschild and 
the evidence of a change of sentiment in 
Congress relative to the tax. The national 
association is in a better condition now than 
ever before in its history. The great ambi- 
tion of the association. is to have every 
State as well organized and doing as good 
work as is California. 

George E. Feagans suggested the feas: 


more enthusiastic over this movement. He 
advocated the sending out of “mission- 
aries” to spread the gospel of systematic 
scientific methods among jewelers. Of the 
proposed quota of $60,000 for research 
work, $46,000 had already been raised, 10 
per cent of the amount having been sub- 
scribed in California, and some important 
cities -had not yet been solicited. Among 
such cities he mentioned San Diego, and 
Mr. Ernsting of that city promptly an- 
nounced that San Diego was ready to do 
its share. 

The session adjourned till 230 P. m., 
when Mr. Feagans made the report of the 
committee on resolutions. The resolutions, 
which were adopted, proposed the appoint- 
ment of a committee to take under consid- 
eration the formation of an American in- 
surance association which would provide 
adequate protection to jewelers at less ex- 
pense than the present rates required. This 
followed a suggestion made at a preceding 
session by Mr. Feagans. A resolution of 
regret for the passing of the late Edward 
Holbrook, president of the Gorham Co., 
containing expressions of high appreciation 
of his life and character, and his service 
to the jewelry trade and words of sympa- 


large number of the employes of the larger 
stores being among them. The entertain- 
ment committee, comprising Munro D 
Montgomery, Lonnie Feagans and Clem S. 
Glass, had arranged what proved to be 
one of the best and most lavish entertain- 
ments of the kind ever enjoyed by the as- 
sociation. The menu and all the table ap- 
pointments were of rare excellence. Some 
of the best talent of the Orpheum Circuit 
had been secured and presented some of 
their best work. 

Frank B. McComas, a local orator of note, 
was introduced by L. S. Nordlinger, and 
acted as toastmaster. After a few words 
expressing his appreciation of the honor 
conferred on him, Mr. McComas introduced 
Carl E. Rosenberg, who gave an instruc- 
tive talk on “Romance in Business,” com- 
paring old-time and modern business meth- 
ods, noting step by step the essentials of 
success—worth of the vocation, self-im- 
provement, ambition to succeed, etc. 

Mr. Rosenberg’s address was followed by 
a short address by Maurice Van Vliet, who 
won applause, especially by some “original 
verse. Then came an enlightening talk on 
the motion-picture industry by J. C. Jessur. 
one of the prominent men of that industry 
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in Loe Angeles. Mr. Jessur held the in- 
tense attention of his audience as he traced 
the wonderful development of motion-pic- 
ture making, described the methods _em- 
ployed formerly and now, and spoke of the 
immense financial interests involved. The 
industry, though practically only seven years 
old, has paid, or will pay for the current 
year, a war tax ol $100,000,000, and other 
taxes which will add to the Federal revenue 
$50,000,000 more. 

Albert H. Elliot followed with an im- 
passioned address on “The Association in 
War and Peace,” and with a few words by 
President Feagans, expressing appreciation 
of the honor conferred on him, followed by 
three rousing cheers for the new president 
the meeting dispersed. 

The Roster 

Following is the roster of those in at- 
tendance: 

Los Angeles—L. S. Nordlinger, S. Nord- 
linger & Sons; J. G. Donavan, Donavan & 
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Seamans Co.; James A. Montgomery 
Munro D. Montgomery, Chester A. Mont- 
gomery, Montgomery Bros.; Wm. H. Kin- 
ney; George E. Feagans, Feagans & Co.; 
Clem S. Glass, Brock & Co.; J. Abramson. 
San Francisco—L. H. Aubert, Aubert 
Diamond Palace; Maurice Van Vliet; G. 
Eacret; James F. Sorensen, Sorensen Co.; 
Albert F. Samuels, Samuels Co.; C. H. 
Lindman; W. Scheppeler; E. C. Marliave. 
San Diego—Armand Jessop, Jessop & 
Sons; C. W. Ernsting; Leo M. Schiller. 
Pasadena—Harry Kendall; Charles E. 
Everard; Walter T. Hall; Lawrence E. 
Hovey, J. Herbert Hall Co. 

Long Beach—Elmer E. Thibeault, S. J. 
Newton. 

San Jose—Edwin H. Kocher, R. Kocher 
& Sons: H. W. Stackpole, R. C. Lean. 
* alias Fake, Morton Jewelry 
0. 

Suisun—J. G. Heermance. 

Santa Monica—O. G. Tullis. 

Santa Ana—E. B. Smith. 

Orange—E. H. Smith. 

Riverside—C, S. Fisher. 
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Notes of the Convention 

The visiting jewelers and their families were 
the guests of the local members of the association 
at an entertainment at a local theater on Friday 
evening. 

* * * 

L. H, Aubert, San Francisco, was accompanied 

by his wife ard two children, with whom he left 
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Los Angeles en route to New Orleans, where Mr. 
Aubert formerly lived. 
* * 

A feature of the meeting that was noted was 
the friendly spirit in evidence among the repre- 

sentatives from San Jose, R. C. Lean, H. 
Stockpole and Edwin Kocher. Business rivalry 
does not mar their personal relations. 
* * + 


Armand Jessop, San Diego, who recently had the 
misfortune to have a valuable loose diamond slip 
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as he was breathing on it and fly down his 
throat, was the victim of a josh at the banquet. 
President Feagans, speaking with all seriousness, 
asked him to rise for a few moments while a 
special resolution was being read. The resolution 
gravely expressed the view that the high price of 
diamonds did not warrant their use as food. 
* _ * 


In response to a telegram sent by George A. 
Brock, Col. John L, Shepherd replied: ‘Invitation 
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to attend convention just received. Thank you 
very much for the honor and regret that I cannot 
be at the convention and wish for every jeweler 
in California the greatest prosperity for this year 
and for all the long years that I trust are in 
store for them.” 

* * * 

The following telegram was received from Hon. 
H. Z. Osborne, congressman from Los Angeles, 
in reference to the repeal of the war tax: “‘Your 
resolutions received and I will present them to 
Congress for consideration. I feel that your ob- 
jection to an exceptional tax against your industry 
is well founded.” 

* * * 

George E. Feagans, the new president, received 
during the banquet a magnificent basket of flowers 
from Godfrey Eacret of Shreve, Treat & Eacret, 
San Francisco, who was unable to be present dur- 
ing the evening. The flowers were accompanied 
by a very cordial letter of congratulation, good 
wishes and assurance of hearty co-operation on 
the part of Mr. Eacret. 








A RARE FIND 


Fourth Century Collection of Old Plate Dug 
Up at Whittingham 

A copyright cable to The New York 
Times, May 31, from London, stated that a 
search which the Society of Antiquaries of 
Scotland have been conducting for some 
time on Traprain Ale, an isolated hill, 
which forms a part of Arthur J. Balfour’s 
Whittingham estate, resulted in one of the 
most remarkable archaelogical discoveries 
ever made in Britain. 

According to the dispatch the excavators 
came upon a pit two feet deep and two 
feet wide filled to the brim with fragments 
of metal vessels. An examination has 
shown that these relics, although in a 
broken condition, form a rich collection 
of fourth century silver plate. Two tiny 
coins give the date. One was struck by 
Valens, who was Emperor of the East from 
364 to 378, and the other by one of his 
successors, probably Gratian or Honorius. 

Many of the vessels have decorations of 
striking beauty. On the surface of one em- 
bossed cup is a representation of the Fall 
of Man, and figures of Adam and Eve be- 
ing shown standing by a fruit-laden tree 
with a huge serpent twined around the 
trunk. The same cup bears a representa- 
tion of the Magi, and on another is depicted 
the miraculous draught of fishes. 

It is said that more than one example of 
Chiro’s monogram were found among the 
inscriptions. 








April Exports Break Records 

The Department of Commerce reports 
that exports from the United States during 
April amounted to $715,000,000, an increase 
of $215,000,000 over the corresponding 
month in 1918. Imports were valued at 
$273,000,000. The export figure is a a rec- 
ord, the previous high mark being $623,- 
000,000, in January. For March of this 
year the total was $605,000,000, and for 
April a year ago, $501,000,000. For the 
ten months ended with April the exports 
were valued at $5,705,000,000 as against 


-$4,884,000,000 for the corresponding period 


last year. 

The imports registered a gain of $5,000,- 
000 over the $268,000,000 announced for 
March, and a decrease of $6,000,000 as 
compared with the $279,000,000 for April 
of last year. Imports for the ten months 
ended with April are put at $2,474,000,000, 
as compared with $2,362,000,000 in 1918. 
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Manufacturer of diamond jewelry of the highest class. 
Gems and diamonds and precious stones of every description. 
Main Office and Factory Downtown Office 
6 West48th Street 12&14- John S treet 
TELEPHONE {1337 BRYANT TELEPHONE {338} CORTLAND 
New York City. 
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Established 1884 


Philip Present & Son 


Importers of 


DIAMONDS 


Represented by 


37 Maiden Lane, New York 
LE ROY PRESENT Main Office, Rochester, N. Y. 
MAX LOWENTHAL . Amsterdam, 8 Talpstraat 
M. S. ABELSON 


Antwerp, 29 Boulevard Leopold 
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Designing, Special Order Work and Repairing Solicited. 
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“CAMP” PRICE IN DANGER 


Mobilization Orders for “Invasion” of Sea 
Side Resort by Members of Jewelers’ 
24-Karat Club of New York. 

The 18th annual outing of the Jewel- 
ers’ 24-Karat Club of New York will be 
held on Wednesday, June 25, at Price’s 
Hotel, Pleasure Bay, Long Branch, N, J. 
Members and guests will leave on the 
Sandy Hook boat from the foot of Cedar 
St, Pier 10, North River, at 9 a. M., and 
thence by train to North Long Branch 
station, and then by trolley cars to Pleasure 
Bay. The Rhode Island clam bake will be 
served at 1:30 Pp. M., and music will be fur- 
nished by Shannon’s 23d Regiment Band. 
“Major General” J. “War” Alford, com- 
manding, has issued general orders for the 
24-Karat Division at Camp Price. 

MOBILIZATION ORDERS 

The special orders for the mobilization 
of the division provide that all members 
are ordered to mobilize at 9 a. M. sharp, 
at Embarkation Pier, No. 10, North River, 
and that full marching equipment is re- 
quired, no “Al. Brown” belts will be per- 
mitted. Before debarkation at Sandy Hook 
every member of the division will be re- 
quired to submit to an espionage test under 
the personal supervision of “Major Gen- 
tral” J. “War” Alford, and a_ suitable 
decoration will be conferred on the mem- 
ber who most successfully passes the test. 

After detraining at Long Branch, the di- 
vision, “General Bob Wire” Steele com- 
manding, and headed by the full 24-kt, Di- 
vision Band, will march to Camp Price. 

Special Order No. 2 commands that the 
various units of the division will go over 
the top at the different zero hours specified 
by and under the leadership of the officers 
designated. 

Manoeuvre No. 1, which will consist of 
hand grenade barrage, will take place un- 
der the charge of “Col. H. Quoit” Bene- 
dict. 

Manoeuvre No. 2 states that tin hats will 
be camouflaged in accordance with specifi- 
cations to be issued by “Q. M. General 
Home Guard” Dickinson. 

Mess will be sounded and chow issued 
under the direction of “Lieut. General Lee 
Mustard Gas” Reichman. Cross red am- 
bulances will be in attendance. Casuals 
who have been deprived of the use of one 
arm will report to “Brig. General All 
Waffles” Brown, under whose direction 
they will carry shells from the railheads to 
the ammunition dumps. 

Map orienting, for which only regular 
members of the division may volunteer, 
will be in charge of “Judge Advocate 
Harry Gum Shoe” Larter, acting chief of 
secret service. In lieu of the Croix de 
Clam the premier map maker will be 
awarded the President’s cup by “General” 
Steele. 

Special order No. 3 states that distin- 
guished service awards will be presented 
to the one who displays the greatest brav- 
ery in each manoeuvre. 

Special order No. 4 commands that the 
division break camp, returning by troop 
train to Port Sandy Hook. If the troop- 
ship George Washington is otherwise en- 
gaged, the commanding officer will com- 
mandeer a suitable transport, on which the 
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Division Band will be ordered to render a 
concert to the Commander-in-Chief. Upon 
arrival in New York the division will be 
mustered out as speedily as possible and 
an honorable discharge given to all who 
are deserving. 

Transportation to home towns of enlist- 
ment will not be issued, nor is the hour of 
arrival there specified. 

The committee in charge of the outing 
is composed of the following: Lee Reich- 
man, chairman; J. W. Alford, H. R. Bene- 
dict, A. L. Brown; E. H. Dean, H.-P. 
Dickinson, H. C. Larter, J. W. Sherwood, 
and W. J. Ward. 

The staff of the “Allied Entertainment 
Force” consists of “Maj. Gen. J. War” Al- 
ford, “Brig. Gen. All Waffles’ Brown, 
“Q. M. Gen. Home Guard” Dickinson, 
“Judge Advocate Gen.” Harry “Gum Shoe” 
Larter, “Col. H. Quoit” Benedict. 








MAINE CONVENTION 


Program for Annual Gathering of Members 
of State Retail Jewelers’ Association 


Bancor, Me., May 29.—Plans have now 
been completed and the official program is- 
sued for the annual convention of the Maine 
Retail Jewelers’ Association convention 
which is to be held in the Penobscot Ex- 
change Hotel, this city, June 3-4. 

The program, which is bound in flexible 
brown covers, besides giving the schedule 
for the two days’ convention, contains pho- 
tographs and historical sketches of John F. 
Woodman, the Mayor of Bangor; A. F 
Goodhue, Fort Fairfield, the first presi- 
dent of the Maine Retail Jewelers’ Asso- 
ciation; A. E. Garnsey, the present presi- 
dent of the Maine Retail Jewelers’ Asso- 
ciation; his greetings to the State Asso- 
ciation and a list of the members of th« 
association. Photographs are also shown 
of Samuel Freeman, first vice-president, 
Waterville, with a short historical sketch 
of Mr. Freeman, as well as photographs of 
A. B. Clay, second vice-president, Milli- 
nocket; E. I. Waddell, secretary, Presque 
Isle; Allan P. Trask, treasurer, Bangor; 
Orel E. Davies, director, Rockland; Fred 
Harriman, director, Waterville; Charles A. 
Harriman, a director, Bath; George T 
Springer, a director, Portland, together with 
photographs of G. A. Brook, president of 
the A. N. R. J. A.; Secretary Anderson, 
Neenah, Wis.; Ellis Gifford, Fall River, 
Mass., Edwin F. Lilley, ex-president of th: 
Massachusetts Retail Jewelers’ Association ; 
Meyer D. Rothschild, who is chairman of 
the Jewelers’ War Revenue Tax Com- 
mittee; A. G. Mansur, president of the Ver- 
mont Retail Jewelers’ Association, Burling- 
ton; H. Victor Wright, Los Angeles, Cal.; 
Frank F. Stearns, Keene, N. H., and others. 

The program for the State convention is 
as follows: 


Tuesday, June 3, 1919 


Registration of members and guests. 
Call to order. 
Invocation. 
Singing—America. 
Address of Welcome, 
man, Bangor. 
Response to Address of Welcome, 
George McL. Presson, Farmington. 
President’s Address, A. E. Garnsey, 
Sanford. 
Adjournment for lunch, 





9.00 A. M. 
10.00 a. o. 


Mayor Wood- 
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TUESDAY AFTERNOON, JUNE 3, 1919. 


1.30 P.M. Singing of Patriotic Songs. 

1.45 p.m. Announcements. 

2.00 r.m. Address, Bartley J. Doyle, Philadel- 
phia, Pa. 

3.00 p.m. Address—Trade Interests. Ellis Gif- 
ford, Fall River, Mass. 

3.30 p.m. Address—Association Work. Edwin 
F, Lilley, Milford, Mass. 

4.00 p.m. Address—A Modern Watch Depart- 
ment, Selling and Repairing. Harrie 
E. Duncan, Waltham, Mass. 

5.00 p.m. Address—Jewelers’ Publicity Cam- 
paign. Henry R. Arnold, Boston, 
Mass. 

6.00 p.m. Panquet—Banquet Hall. Penobscot 
Exchange Hotel, Bangor. George 
McL. Presson, toastmaster. Music 
by full orchestra. 

8.00 p.m. Theatre party. Given by the jewelers 
of Bangor to the members and guests 
of the Maine Retail Jewelers’ Asso- 
cation. 

Wednesday, June 4, 1919 
9.00a.M. Patriotic Song. . 
Business meeting. Open to all. 
Report of secretary. 
Report of treasurer. 
General discussions of trade interests. 
Change of by-laws, etc. 
Question box. 
Election of cfficers and such other 
business as may be necessary. 
11.00 4.mM. Address, Col. John L. Shepherd, New 
York. 
12.00 m. Luncheon, Main dining hall. 


WEDNESDAY AFTERNOON, JUNE 4, 1919. 


1.30 P.M. Patriotic Singing. 
Address—The War Revenue Tax on 


Jewelry. Meyer D. Rothschild, New 
York. 

2.30 p.m. Address—Association Work in Ver- 
mont. G. Mansur, Burlington, 
Vt. 

2.45p.mM. Address—The Research Work of the 
A. N. R. J. A. H. Victor Wright, 
Los Angeles, Cal. 

3.45 p.m. Address—Association Work in New 
Hampshire. Frank F. Stearns, 
Keene, N. H 
Adjournment. 








BEWARE OF THIS MAN 


Youth Who Uses an Automobile to Visit 
Jewelry Stores Offers Bogus Checks 
in Payment for Jewelry 





Henry. O. Arnzen, a retail jeweler, 269 
Broadway, Brooklyn, N. Y., has asked THE 
JEWELERS’ CIRCULAR to warn the trade to 
beware of a young man who drives up to 
jewelry stores in a fine automobile, comes 
in and greets the jeweler as if he were an 
old customer, talks about people in the 
neighborhood as if he knew them, and se- 
lects goods which he offers to pay for with 
a check. 

He visited Mr. Arnzen’s store and select- 
ed some article for which he offered a 
check. Mr. Arnzen told him to leave the 
check for the goods and he would let him 
have the article as soon as the check was 
passed by the bank. Investigation showed 
that the check was of no value and that 
the bank officials were anxious to get hold 
of the man, but he did not return to the 
Arnzen store to find out about the trans- 
action. y 

He is about 23 years of age, of light com- 
plexion, weighs about 135 pounds and 
dresses well. He sometimes tells a story 
about having a watch stolen from him by 
some one in a garage. Jewelers are warned 
to beware of this man. 
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Foresight is better than Hindsight!— 


Especially if YOU will apply it in providing NOW 
for your manufacturing requirements in 


Precious and Imitation Stones H 


The ONLY WAY to be sure of having just what you 
want just when you want itis—TO ANTICIPATE IT! 


PROTECT YOUR FUTURE BY ORDERING NOW. 


H. NORDLINGER’S SONS 


New York, 15 Maiden Lane Providence, 63 Washington St. 
Gablonz, a/N., 16 Steingasse 





Paris, 32 Rue Beaurepaire 
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are shown in public for the first time. 
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without credit to Tne JEWELERS’ 


styles in gems.—THE EpiTor. 


The Latest Jewelry Seen in New York 


Note.—The following information is published not onl 
for the benefit of the public, and to give the retail jewelers outside of the large centers in- 
formation as to the very latest articles in jewelry that are shown in the shop windows of bi 
dealers in the metropolis, and about such special pieces as have been made for customers, aul 
his information is right-up-to-the-minute, and gath- 
ered directly before THe Jewelers’ Circutar goes to press. 
retailer to his local paper for the general information of the people of his district, in order to 
interest in jewelry generally, or the information may be used 
interviews in his local journals as to the latest styles in jewelry. 
i Crrcuxar, in any 
best for the information of the people of his district, or valuable as a news item on the latest 


for the benefit of the jeweler, but 


The notes may be given by the 
by him as a basis for 
, It may be used with or 
way that the jeweler may feel will prove 
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The Moonstone’s Place in Summer Jewels 
UNE, the first month of Summer, is here 
with its graduation presents and wed- 
ding bells, with the pearl and the moon- 
stone as its birth-month gems, and, as the 
Rambler has discovered, with many a new 
jewel to reflect the sunshine of its bright, 
cheerful days. 
* * * 

Moonstones all in’ a row of graduated 
sizes are used in a new bar-pin. Each little 
smoky blue tinted gem is held securely in 
a tiny circle of mille-grained platinum wire, 
the bright sparkling platinum making an 
cheerful days. 

* * * 

A little gift for Commencement days is 
a tiny octagonal watch of gold with the 
pearls of June as its only ornamentation. 
These are clustered at the center of the 
watch in a group which follows the oc- 
tagonal contour. It is a unique touch and 
makes a very pleasing form for a gem 
cluster. 

*x* * * 

Brooches with moonstones as their gems 
are popular and varied this Summer. 
There is one, an oval shaped moonstone 
cut in an intaglio cutting and framed in 
diamonds, and another, a flat disk shaped 
moonstone mounted in a brooch pendant 
of carved platinum, encrusted with dia- 
monds and finished with a pendant dia- 
mond fringe. 

x * * 

One most interesting moonstone jewel 
was a gift this month to a bride from her 
mother. It was a moonstone and platinum 
rosary, wondrously carved and beautifully 
made. Another little moonstone gift was a 
prayer-book marker with the symbols of 
hope, faith and charity carved in moon- 
stones and hung from white grosgrain 
ribbon. This handsome marker was car- 
ried by a bride between the pages of her 
ivory-backed prayer book. 

x KOK 

For a matron is this lorgnette chain 
of platinum mounted moonstones. The 
gems are used as mounted links in a plati- 
num chain, and other long chains, some 
for lorgnettes and others with handsome 
pendants, are being used this Summer. 
One of these, a continuous line of carved 
moonstones with the moonstone and dia- 
mond pendant was used with a costume of 
Copenhagen blue figured georgette, a hat 
of old rose straw entwined with satin rib- 
bon, and a girdle on the gown repeating 
the old rose tone. 

x * Ox 

The men-folk fancy both pearls and 

moonstones for use in their jewelry. A 


moonstone scarf-pin seen this week was 
of pierced platinum with a round cut 
moonstone set in a square open-work 
frame. Another scarf-pin had a_ pear- 
shaped pearl topped by three diamonds 
and with one more diamond below where 
the pearl narrowed almost to a point. 
* * x 


Moonstones are used as both beads and 
plaques in the new neck-chains. They are 
carved or their color is heightened by com- 
bining them with sapphires, emeralds, 
tourmalines or peridots. One of these has 
the links in the chain alternating with 
aquamarines, and another has opals set 
with the moonstone in its pendant plaque. 
These pale toned jewels are extremely ef- 
fective when used with the delicate tinted 
Summer gowns; and moonstones. will be 
used with opals, beryls, tourmalines. or 
spinels in finger. rings, brooches, and neck- 
laces, especially for the Summer months. 


* * * 


For the new begemmed parasol handles 
nothing makes a better top than a carved 
moonstone. There are many different pat- 
terns to be seen this June, and as gifts for 
graduation, wedding or birthday nothing 
can surpass them. They may be mounted 
on delicate tinted fluffy parasols, or on the 
interchangeable new rain and sunshade, or, 
if one wishes, the handle may be given 
without the rest of the parasol and it may 
be mounted with a patented fastener for 
changing from parasol to umbrella as de- 
sired. There is great variety in the shapes 
and decorations on these moonstone han- 
dles. The flat type comes with a carved 
slab attached directly to a handle of fancy 
wood or the wood broadens out until it 
reaches the handle head which is capped 
with a flat piece of moonstone, edged with 
a gold or silver rim. Then there are the 
rounded forms with their many variations. 
One is a long narrow cap smoothly round- 
ed at the top and bordered with the nat- 
uralistic carving of iris or cat’s-tail. An- 
other moonstone parasol handle seen a 
few days ago had a ball marvelously cut 
from the moonstone and set into the top 
of an ebony handle. They also come 
rimmed in platinum studded with gems 
slightly rounded on the top or formed into 
egg-shaped caps to top the parasol handle. 

x ok 

Moonstones make interesting gems for 
finger rings, and as pearls are much more 
usual, the Rambler choosing to watch for 
the second June stone found some attrac- 
tive finger rings set with moonstones in 
clusters for dinner-rings, as solitaires, or 
in three stone rings combined with other 
gems. One dinner-ring had three long 
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narrow moonstones set a-slant in the bezel 
and framed on either side with groups of 
tiny diamonds. Another, a huge jewel, 
was a mass of intermingled sapphires, dia- 
monds, moonstones and pearls; and a third 
had an entwined line of moonstones and 
emeralds in its bezel with a grouping of 
the gems running on either side down the 
shoulders and entirely around the ring 
circle. For the solitaires the moonstones 
are smooth cut in long oval disks or broad 
high rounded button shapes. These may 
be a pure solitaire with the mounting of 
platinum pierced-work holding the stone in 
place on either side, but often the so-called 
solitaire rings have a pair of tiny gems, 
one on either side of the large stone, or a 
small group of clustered gems on either 
shoulder. One of the extremely narrow 
oval solitaires had in this way three little 
glittering opals in a pyramid on either side, 
and further down the shoulders another 
single opal appeared. For the three stone 
rings the moonstone is set in the center 
and cut larger than the other two gems, 
and for these accompanying stones are 
chosen sapphires, emeralds, peridots, green 
or blue tourmalines, or the pale-tinted 
beryls. The moonstone is smooth cut but 
the other gems faceted and the mounting 
an almost invisible mille-grained frame of 
platinum. 
THE RAMBLER. 








WATCHMAN SHOT BY THIEVES 


Bravery of Aged Employe of F. H. Noble 
& Co. Chicago, Saves Firm 


Cuicaco, May 31.—The courage of Wil- 
liam McKague, aged watchman atthe place 
of F. H. Noble & Co., jewelers’ supplies, 
559 W. 59th St., saved $50,000 in the vault 
of the company, but McKague lies in St. 
Bernard’s Hospital, and may die from his 
wounds. He is 62 years old. Three bul- 
lets pierced him. The doctors say the 
chances are all against him. 

The burglars had cut the wires which 
led to the burglar alarm in expert fashion, 
and were creeping down the stairway to 
the vault where $50,000 in gold ingots and 
precious stones reposed. McKague had 
just finished making his rounds, and was 
quietly eating his early morning lunch when 
the robbers spied him in the corner. They 
shouted at him to throw up his hands, but 
instead McKague opened fire. The rob- 
bers sent a hail of bullets in his direction. 
One struck him in the left side and came 
out his back, another smashed his arm, and 
a third passed through his thigh. All the 
robbers’ bullets were of small calibre, ac- 
cording to the police. 

McKague, in a brief statement made at 
the hospital, said he believed he hit one ot 
the robbers, as the man yelled to his com- 
rades “He’s got me.” In spite of this the 
robbers ran back up the stairway and 
escaped from the window they entered on 
the second floor. They are believed to 
have escaped in a high-power motor car. 

H. C. Van Pelt, manager of the com- 
pany, spoke highly of the courage of the 
watchman. The man was formerly a con- 
tractor and is the father of five children. 
He had been with the company only three 
weeks. 














| , JUST WHAT YOU HAVEBEEN LOOKING FOR 
SOMETHING NEW 


Bead Necklace 


Boxes 


With a form to take 


NECKLACES 


From 15 in. to 27 in., and 16 in. 
to 30 in. in length. 


Covered in 


Velvet, Leather, Moreen and 
Leatherette 





Design Patent Applied For 


Eliminates the necessity for a Box for each size necklace. 
Samples and Prices Upon Application. 





Oscar TRILSCH COMPANY 


347 FIFTH AVENUE 
] NEW YORK 
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Coral Necklaces 


The Season’s Fashion! 





NEW SHIPMENT JUST RECEIVED 
ALL SIZES—ALL SHADES—ALL PRICES 


Graduated and Uniform 
Exceptional Low Prices 





Write for Memorandum Selection to 


Borrelli & Vitelli 


401 Broadway New York 








OUR SPECIAL 21-PIECE MANICURE SET, $4.75 


kinds. ining Mechiom, Leather goods, Cot Glas 


JOSEPH HAGN CO., 


ted before buying elsewhere. 


302-304-306 W. efieen St. 
CHICAGO, ILLINOIS 








NON-TARNISHABLE FLANNEL 


For Silverware, Watch Cases, Cutlery, Bags and Rolls 
WHITE AND ALL COLORS 


Deliveries: Stock Shades—Immediate; Special Shades—3 to 4 Weeks. 
Myron B. Levy Co., Inc., 17h Bleecker Street 











The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 


In Yellow Gold 14K $4.50 Dozen 
White Gold 14K $5.00 Dozen 
6 Sizes 


The | Lion Safety Pin Clutch Co. 


1 Nassau St., N. 





Pat. Pending Pat, Pending 











40 ORIGINAL, MODERN, UP -TO-THE- 
MINUTE DESIGNS, issued monthly in 
“MODERN JEWELRY DESIGNS.” Used by 
the country’s leading Jewelers. Send $3.00 at 
once for latest issue. 


Tel. Bryant 5407 
For Special Order Work 


N. Gagliotti & A. Alleva, 
7-9-11 W. 45th St., New York City 


—— MEDAL and BADGE MFG. C0. 


Manufacturers of Liberty Rings, 
Club and Society Emblems, also 
Society Jewels for the Trade 
Send for eur new class pin 
catalogue 
16-18 MAIDEN LANE, 
NEW YORK CITY, N. Y. Pat. April 16, 1918 ; 





Tel. . Cortland 3672 

















A. & S. ESPOSITER 


REMOVED TO 


27 MAIDEN LANE 


CORNER OF NASSAU ST. 





Jobbing Promptly Done at Reasonable Prices. 


LAPIDARIE 


Fine Rough Gem Materlal Bought for Cash. 


Cutting and Polishing | 


Rubies, Sapphires and | 
Emeralds Especially 
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Bogus Ex-Army Officers Offering Worthless Checks 








Clever Sharpers Offering Checks on the “U. S. Sub Treasury at Washington,” 
to Jewelers and Hotel Keepers—No Such Institution at the Capital— 
Secret Service Agents Issue Warning 














I 
— 


Jewelers throughout the country should 
be on their guard against a pair of clever 
swindlers who have been passing bogus 
checks upon merchants, hotels and restau- 
rants for a month or more, and are tour- 
ing the country systematically, operating in 
each of the large cities, and finding at least 
one victim among hotels and two or more 
victims among the jewelers, as well as 
among other merchants. The feature of 
the swindling lies in the fact that the men 
who pose as army lieutenants (either in or 
out of uniforms), are using a check on a 
Government institution that never existed 
and probably never will exist. The check 
offered is drawn on what purports to be 
the “United States Sub Treasury, Liberty 
Bond Finance Branch, at Washington, D. 





wo 244 


Wnited States Sub-Creasury 


Detroit they went to St. Louis and Kansas 
City. Whether they stopped at Chicago on 
the way was not known. The men got 
back to New York a little over a week 
ago and may be operating in other cities 
to-day. 

That they are working under a plan, 
operating in a city just long enough to be 
able to escape before their victims learn 
of their loss through the bank, is apparent. 
Among the jewelers whom they swindled 
recently in New York was A. Rose, 751 
Seventh Ave., and another jewelry house 
on which they tried the trick unsuccessfully 
was Smith & Behrens, 727 Eighth Ave. 

The men work with checks made out, as 
said before, either to “Lieutenant Vaser- 
berg” or “Lieutenant Kriger,” the check 


$ 100.00 


Liberty Dond- Finance Dravch 


WASHINGTON. D. C 


Pay TO THE ORDER OF___ 1st Lieut. Ralph Vaserberg 
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THE STYLE OF CHECK USED BY THE 


C.” There is no such institution and Wash- 
ington has no Sub Treasury. It has a 
Treasury only, and as a result secret serv- 
ice agents of the Government have sent 
out a warning to jewelers and hotel keepers 
to be particularly vigilant in watching for 
the swindlers. 

The swindler-men talk so plausibly, (ap- 
pearing to be officers who are still in the 
service or lately discharged), that they 
seem to have little difficulty in impressing 
jewelers and hotel keepers with their 
honesty. The fact that the check is made 
out on the United States institution signed 
“V. Skelton Williams, treasurer,” tends to 
allay suspicion except to those people who 
notice that it is made out on a Sub Treas- 
ury supposed to be located in Washington. 

Evidence which came into the hands of 
Secret Service agents last week indicated 
that the men who operate under the names 
of “Vaserberg” and “Kriger” generally 
singly, though sometimes in pairs, started 
out from New York early in April with 
their bogus checks and shortly afterward 
appeared in Buffalo, from which city they 
Probably went to Cleveland, where during 
May 6 and 7 they “stung” two jewelers and 
a hotel man. On May 8 and 9 they visited 
Detroit where among the victims was the 
jewelry house of Clark & Tuttle. From 
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SWINDLERS. 


being drawn for $100. Their plan is to buy 
something for about $50 to $65 and ask 
change for the difference. 

One of the men is described as about 24 
years old, five feet seven inches high, 
weighing 150 pounds. He has brown hair 
and is generally well dressed in a dark 
suit. The other man is slightly older, 
(about 28 years), five feet eight inches 
high, weighing about 160 pounds. He is of 
heavy build and also has brown hair and 
brown eyes with rather round features. In 
many places where he appeared he wore 
eyeglasses with tortoise shell rims. 

At the offite of A. Rose, 751 Seventh 
Ave., one of the men purchased a pin for 
$65 and got the change for $100. 

A man using the same kind of a check 
recently visited the jewelry store of Smith 
& Behrens, 727 Eighth Ave., New York. 
He said he was an ex-lieutenant of infantry 
and presented a card bearing the name 
“R. Vaserberg.” He claimed to represent 
the Cleveland Safe Co., Cleveland, O., and 
said that he had purchased jewelry at 
other places without getting value for his 
money, but hoped he had found a jeweler 
who would give him honest values. 

He selected an article of jewelry and 
presented a check drawn to the order of 
“R. Vaserberg” and signed “V. Skelton 
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Williams.” The check was sent through 
the bank and the goods withheld for the 
time being. It was later learned that no 
such institution existed as the “United 
States Sub Treasury, Liberty Bond Finance 
Branch,” at Washington, D. C. 

The man instead of calling for the jewelry 
sent a messenger and called on the tele- 
phone to ask if the package had been de- 
livered. When he found that the game had 
not worked he did not visit the store. 

Jewelers should themselves be careful 
and warn their clerks to look out for any 
checks drawn on any Sub Treasury at 
Washington or any checks made out in the 
names that either of the men used, “Vaser- 
berg” or “Kriger,’ also to be careful in 
delivering gcods and change to ex-army 
officers who present Government checks un- 
less the officer has been thoroughly identi- 
fied or the check has gone through the 
bank for collection. Honest army officers 
will have no hesitation about either leaving 
their checks for investigation or presenting 
proper identification. 








THIEVES AT WORK 





One New York Concern Loses Merchandise 
Valued at $1,500 But It Is Covered 
by Insurance 

Thieves throughout New York seem bent 
on making the New York police force look 
foolish it seems after judging from the 
havoc they wrought last week in the build- 
ing located at 8 E. 12th St. On Sunday, 
May 24th, four different firms were robbed 
of merchandise valued at about $10,000. 

The building is occupied chiefly by deal- 
ers in textiles, Josef Friedman Co., dealers 
in pearl goods and novelties being the 
only jewelers located in that immediate 
vicinity. This firm is located on the fourth 
floor and the robbers gained entrance by 
smashing away the locks. Here they se- 
cured plated gold cuff links and collar pins 
valued at $1,500. The goods were all packed 
and ready for shipment and was all that 
was taken. 

On the floor below, as well as the two 
upper floors, the robbers used an acetylene 
torch to melt the heavy iron doors, in order 
to gain entry. 

The josef Friedman Co. will sustain no 
loss, however, as the goods were covered 
by insurance. 








Imports and Exports of the Philippine 
Islands 

Some important statistics in relation to 
the imports and exports of the Philippine 
Islands have recently been compiled by the 
Bureau of Commerce and Industry, Manila. 
These show the total imports of the Islands 
to be P197,194,423, $98,899,212 in United 
State currency, and the total exports of the 
Islands to have been P270,388,964, or $135,- 
194,482, making a total foreign trade of 
P467,587,387. 

Among the imports enumerated are glass 
and glassware, P1,747,445; diamonds and 
other precious stones, P1,199,781; plated 
ware, gold and silver, P1,135,415. 

Among the exports enumerated are 
shells, P547,615; pearl buttons, P181,330; 
pearls, P177,785; metals, metal composi- 
tions and manufactures of, P101,549. 
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OPAL 
NECKLACES 





BUY FROM THE CUTTERS 





American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


LONDON ‘ PARIS 
26 Holborn Viaduct 39, Rue de Chateaudun 





FROM MINES TO MARKET 





















The finest imitation pearl in the world. 
Guaranteed to wear and look as well as 


the genuine pearl. 


PE ARL We can match any pearl necklace. 


FRANK C. OSMERS 


KI ACE Sg 15-17 West 44th St., New York, N. Y. 
Telephone Vanderbilt 2324 





CAMEOS 


Importers and Cutters 


Taliercio Co, 
Coral and Shell Cameos 
82-84 Nassau Street 
NEW YORK 


Tel. John 3949 
Factory, Torre del Greco (Italy) 











IMPORTER OF 
Precious and 


Semi-Precious Stones 
41 Union Square, NEW YORK 














: OSLER VAR) 
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; y DIN al RF eaiane. 
Ts POLISHING 
DIAMONDS 
EMERALDS 
SAPPHIRES 
RUBIES 


and all other semi-precious stones 


Espositer, Varni Co., Inc. 
45-49 John St. NEW YORK 























ATTENTION MANUFACTURERS! 


Onyx Ring Stones Furnished for any sis 
Diamond. 


Black Onyx, Coral and Mosrning Jewelry. 


ONYX BEADS— CAMEOS 














~ World War Veteran ARREAUD & GRISER 


Rings. Pins and Buttons 45 John St., New York 


for Army and Navy 
Pp PRECIOUS 
LA IDARIES STONES 


EMS in Unique Cuttings 






Manufactured by 


EXCELSIOR MFG. CO. 


Patented Serial No. 275,258 113 Point St. Providence, R. I. 











The DOUBRAVA CO., 61 Maiden Lane,N.Y. 





The Buyers’ Directory 


Price $1.00 


The Jewelers’ Circular Publishing Company 
41 John St., corner Broadway New York 


























Henry E. Oppenheimer & Co. 
FIN E MELEE In original lots for manufacturers 


In straight sieved sizes 








1 Maiden Lane, New York 
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DEATH CLAIMS J. R. GREASON 


Veteran Member of New York Jewelry 
Trade Passes Away in His 78th Year 


To his friends in the jewelry industry, 
and they are numbered by the hundreds 
both in and out of New York, the death 
last Saturday of John R. Greason, head 
of the firm of John R. Greason & Son, 
14 John St. Manhattan, proved a sad 
blow from which they will not easily re- 
cover. Though Mr. Greason had been 
sick for some time and his condition 
was known to be serious, nevertheless up 
until the last minute his friends and busi- 
ness associates hoped that he would 
take a turn for the better. The news 
Saturday that he had passed away at 
his home at 283 Carroll St., Brooklyn, 





THE LATE JOHN R. GREASON 


was a shock, if not a surprise to them. 

Mr. Greason, though one of the “Old 
Guard” in the jewelry trade, had been in 
excellent health until within the last 
year and both in spirit and in appearance, 
had in no way shown any of the signs of 
age until his last sickness came upon him. 
In fact, he was youthful in both thought 
and action until he had passed his 77th 
birthday. Mr. Greason’s last appearance 
at a public function was at the Jewelers’ 
24 Karat Club beefsteak dinner, April 7. 
Though not well at the time he was deter- 
mined to join his many friends in the club 
on this occasion, and this was the last 
time that most of them had the opportunity 
of seeing him because his condition there- 
after grew gradually worse until the end. 

Born in August, 1841, Mr. Greason spent 
his boyhood in Columbia County, New 
York, and received his education at the 
Charlotteville Academy. He first entered 
the jewelry business in 1857 and learned 
the trade with the old firm of Chattelier, 
Domings & Spence, with whom he remained 
for about four years, later going with the 
late John A. Riley in his manufacturing 
business. Then he served in the Union 
Army during the Civil War. 

It was in September, 1866, that he started 
in business for himself as a manufacturer 
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in the firm of Ramee & Greason and in 
1871 the firm was changed to Greason 
Holmes & Co., which had headquarters in 
Newark, N. j. Four years later, in 1875, 
the firm was changed to Greason, Bogert 
& Pierce, which succeeded to the old house 
of Arthur, Rumrill & Co., widely known 
as gold chain manufacturers. In 1880, Mr. 
Bogert having gone out, Mr. Greason and 
Clarence Pierce formed the firm of John 
R. Greason & Co. In 1890 Mr. Pierce re- 
tired and Mr. Greason continued in busi- 
ness for himself until 1896, under the style 
of John R. Greason, when John R. Greason, 
Jr., was admitted. In 1896 the firm name 
was changed to John R. Greason & Son, 
which has continued ever since. 

Throughout practically his entire career 
Mr. Greason had been in business in the 
vicinity of John St., and for years his 
firm had been located at 182 Broadway at 
the corner of john St., in the quarters 
formerly occupied by Arthur, Rumrill & 
Co. Then the business removed to the 
Anderson building, 14 John St., where it 
has since remained. 

When Mr. Greason celebrated his 75th 
birthday and his 50th anniversary in the 
manufacturing jewelry trade three years 
ago, his friends decided to do him an honor 
that was worthy of his career and a ban- 
quet was held at the Bankers’ Club at 
which Mr. Greason was the guest of honor, 
the participants being the leading jewelers 
of New York City and vicinity to the 
number of about 75. In addition to heap- 
ing encomiums upon the deceased for his 
honorable career, they presented him also 
with a cup as a testimonial of esteem. 

This was fitting in view of his public 
spirited work in the jewelry trade through- 
out the 50 odd years he had been connected 
with it. He was one of the founders of the 
old Jewelers’ League, for many years one 
of its vice-presidents but would never ac- 
cept the presidency of the organization. 
Throughout changes to the Assurance 
League of America and after its merger 
into the Order of the Golden Seal, he re- 
mained with the organization as an active 
offcer and was a trustee of Jewelers’ Man- 
hattan Camp, No. 12, from the time: the 
League was merged into this body, con- 
tinvously, until his death. Outside of the 
trade he was connected with Jappa Lodge. 
F. & A. M., and the U. S. Grant Post of 
the G. A. R. 

Quiet, modest, sincere, yet sturdily honest 
and faithful to all his duties, John Greason 
was the type of business man that helped 
to give character to the industry. His years 
in the jewelry trade brought him the af- 
fection and esteem of hosts of men, young 
and old, who were proud to call him 
friend. The honors he had thrust upon 
him at various times were absolutely un- 
sought and unsolicited. They came to him 
simply in recognization of the work he had 
done unselfishly for the good of the in- 
dustry. 

Mr. Greason was married 54 years ago 
and his widow and four children survive 
him. Besides J. R. Greason, j'r., his part- 
ner in the jewelry business, he has two 
other sons, James and William and a 
daughter, who is the wife of Judge J. C. 
Cropsey of the Supreme Court, Brooklyn. 

The funeral services which were held 
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Monday night from the late home of the 
deceased, 283 Carroll St., Brooklyn, were 
largely attended. The remains were in- 
terred to Greenwood Cemetery yesterday 
morning. 


MARKS HIS OWN GRAVE 


Former Baltimore Jeweler Purchases Monu- 
ment to Stand Over His Final 
Resting Place 

BattrmorE, Md., May 31.—Arthur Wal- 
lenhorst, who for many years was one of 
this city’s foremost jewelers, but who for 
a number of years has spent most of his 
time traveling, has caused to be erected 
in historic Greenmount Cemetery a monu- 
ment for his final resting place. Mr. Wal- 
lenhorst is known to hundreds of jewelers 
in all branches of the trade throughout the 
country and prior to 1914 he made annual 
trips abroad. No one ever doubted his 
ability as a practical man and when his 
friends here heard that he had caused to 
be erected a handsome monument for his 
grave they were not altogether surprised. 

Mr. Wallenhorst was engaged in the 
jewelry business for 50 years, and for half 
a century he conducted his store on Gay 
St. near Lexington. Later the business 
was moved to a site on Gay St., near 
Baltimore. There are not many men who 
select their own tombstones but Mr. Wal- 
lenhorst decided that he would attend to 
his own grave marking himself. 

Several months ago before he went on a 
trip to Florida he went to a prominent 
granite dealer and outlined his plan for 
the making of a tomb. With his brother- 
in-law Louis Kramer, Mr. Wallenhorst vis- 
ited Greenmount Cemetery and selected his 
lot on a knoll overlooking the graves of 
many of the most foremost citizens of Balt- 
imore in their day. 

From two huge blocks of granite the 
tomb was hewn. The stone alone weighed 
close to 20 tons. Mr. Wallenhorst selected 
a design, one of the magnificent simplicity 
and its only decoration is a symbol of the 
33rd degree of the Ancient Free and Ac- 
cepted Masons. This design is very much 
like the Lorraine cross and it is an emblem 
worn by the 33rd degree Masons through- 
out the world. The cross with its upper 
and lower bars strictly conforms with the 
Masonic symbol and is in base relief. When 
Mr. Wallenhorst returned from Florida re- 
cently, he was informed that the monument 
was ready for his instructions. He went 
to the cemetery and for several minutes 
the Baltimore jeweler stood in meditation 
gazing upon the silent beauty of the tomb 
which will mark his grave. 

‘Mr. Wallenhorst has arranged for the 
perpetual care of his lot and at the same 
time he is enjoying himself despite his 
70-odd years of activity. He has made 
several trips around the world, has visited 
far away islands of the Pacific and the 
cities of the Orient. He has visited the 
site of King Solomon’s temple in the Holy 
Land and before the war he made several 
trips from Friederichshaven in one of the 
passenger-carrying Zeppelins. 














Gus A. Scholes, watchmaker of Spokane, 


Wash., has moved his business to Rupert, 
Idaho. 
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The New Vogue in House Furnishings | 
Revival of French Styles 








‘ l ‘HERE are signs aplenty 
that we are now on the eve 

of a great revival of the eight- } 
Silver eenth century French styles of 
99 house furnishings. 


Heirloom 


And is it to be wondered at? 
Among the host of American 
soldiers who have been in 
France, a great many could not have failed 
to be impressed with the charm and beauty 
of French craftsmanship, and develop a taste 
for French styles. 





We saw this prospect and anticipated the demand 
several months ago. We set to work to design a new 
pattern in Sterling, adopting the beautiful French 
style of Louis XVI period, and fittingly naming it 
“CHATEAU-THIERRY.” 


We are now placing “CHATEAU-THIERRY” 
pattern on the market. It is making a tremendous 
hit! It is the forerunner of the revived French styles 
in tableware. Characteristic of HEIRLOOM pat- 
terns, it’s a style leader. 











Write for samples of “CHATEAU-THIERRY” 
flatware, TODAY. Be the first in your city to 
show this new, leading pattern. | 


Rogers, Lunt & Bowlen Co. 


| 

SILVERSMITHS | 

| 

Greenfield, Mass. 

NEW YORK CHICAGO SAN FRANCISCO | 











Chateau-Thierry “The Silver That Sells” | 


TRADE MARK BG STERLING 
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DEATH OF M. L. VAN MOPPES 


New York Diamond Cutter Succumbs to an 
Attack of Diabetis 

Moses L. Van Moppes, for many years 

the head of M. L. Van Moppes & Son, 

diamond dealers and cutters, 87 Nassau St, 

New York, died last Friday at his home 

467 S. 15th St.. Brooklyn, at the age of 71 


years. -\fter an illness of 10 days, he suc- 
cumbed to diabetis. 

Mr. Van Moppes was born at Amster- 
‘dam, Holland, in 1848, and came to Amer- 


ica at the age of 16 years. He was the 


frst of the Van Moppes family to come 
to this country and establish a business. 
Other members of the family who came, 
had gone back. 


In 1864, the year of his 
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arrival in this country, he engaged in the 
diamond cutting business and_ gradually 
built up a large trade, especially in rough 
and carbon-black diamonds for industrial 
uses. In 1872, his son, L. M. Van Moppes, 
became a diamond cutter and in 1890 joined 
him in business, the firm being M. L. 
Van Moppes & Son. The business was first 
conducted at 81 Nassau St., and later it 
was moved to 87 Nassau St. In 1911 it 
was moved to Newark and in 1914, upon 
the retirement of Moses L. Van Moppes, 
the firm name became L. M. Van Moppes 
& Co. 

The deceased is survived by a widow, one 
son, one daughter, seven grandchildren and 
three great grandchildren. The daughter, 
Esther, is the wife of S. A. Van Moppes, 
diamond cutter of 106 Fulton St., who is 
a nephew of the deceased. The death of 
Mr. Van Moppes was probably hastened 
by the loss of his favorite grandson, Mor- 
ton S. Van Moppes, who succumbed to 
Pneumonia about eight months ago at the 
Newport Naval Training Station, Rhode 
Island. 

Mr. Van Moppes had been connected with 
the trade in this city for more than 45 
years and was a prominent figure up to the 
time of his retirement. 

He was a life member of Dirigo Lodge, 
No. 30, F. and A. M., Empire Chapter, No. 
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170, Royal Arch Masons and belonged to 
the Masonic Veterans of Newark, N. J. 
He was also a prominent member of the 
Hebrew Mutual Benefit Society of New 
York and various other charitable organi- 
zations. 

Large delegations of many societies at- 
tended the funeral, which took place last 
Sunday from his Brooklyn residence. The 
interment was in Washington Cemetery, 
Brooklyn, with the final Masonic rites. 


ADOLPH GOLDSMITH DEAD 


New York Diamond Importer Passes Away 
After Serving Over Half Century 
in the Jewelry Tade 








The jewelry trade of New York lost an- 
other veteran Monday night when Adolph 
Goldsmith, head of the firm of Adolph 
Goldsmith & Sons, diamond importers at 
68 Nassau St., passed away at his home, 
250 W. 103d St. Mr. Goldsmith’s death 
was due to arterio sclerosis, from which he 
had suffered for about six months. Mr. 
Goldsmith, though 76 years of age, had 
been in excellent health and showed little 
effects of his age until last December. 

Adolph Goldsmith, who had been con- 
nected with the jewelry trade of New York 
for over half a century, was a native of 
Hungary, in which country he was born 
May 14, 1843. He received his education 
in his native country and came to the 
United States in 1864, settling in New 
York, where he ever after resided. 

Shortly after coming to this country he 
entered the jewelry trade, and in 1865 
joined the old firm of Freund & Keller, 
later Freund, Keller & Co., which became 
the parent of so many concerns in the 
jewelry trade. Mr. Goldsmith was the 
company of Freund, Keller & Co. and 
when the concern dissolved it was suc- 
ceeded by Max Freund and Adolph Gold- 
smith under the name of Freund, Gold- 
smith & Co., which continued until 1878. 
In that year the house dissolved and Max 
Freund continued the old business and Mr. 
Goldsmith started under his own name. 

For a short time he was a member of 
the firm of Goldsmith & Schliesser, but he 
continued the business mainly alone until 
1893 when he admitted his son, Sigmund 
A. Goldsmith, under the style of Adolph 
Goldsmith & Son. 

Throughout much of his career he was 
connected with a _ general wholesale 
jewelry business, conducted as Adolph 
Goldsmith & Son at 68 Nassau St. until 
Jan. 1, 1911. In this year the jewelry end 
of the business was discontinued and a 
second son, Alfred, was admitted, the firm 
thereafter becoming Adolph Goldsmith & 
Sons, and the partners confining themselves 
to diamonds exclusively. 

Of recent years the two sons have shoul- 
dered the active responsibility of the busi- 
ness which they will continue without 
change at 68 Nassau St. 

Mr. Goldsmith was married in 1867 to 
Miss Thekla Freund, the sister of his part- 
ne, Max Freund, as well as sister of Henry 
and Louis Freund of the present firm of 
Henry Freund & Bro., and she with her 
two sons before mentioned survive him. 

The funeral services, which will be held 
tomorrow, will be private. 
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DEATH OF S. W. BASSETT 


Providence Jewelry Manufacturer Passes 

Away at the: Age of Sixty-six Years, 

After a Long Period of Poor Health 

ProvipENcE, R. I., May 31.—Stephen W. 
Bassett, for many years a manufacturing 
jeweler of this city, and later employed as 
a journeyman and departmental foreman 
in the trade, was buried last week from his 
late home on Friendship St. He was 66 
years of age and had been in failing health 
for more than a year. He had a severe 
attack of the influenza which developed into 
pneumonia from which he failed to fully 
recover and he had since been gradually 
failing. 

Mr. Bassett was born in this city in 1853, 
and after attending the public schools he 
apprenticed himself to the old-time manu- 
facturing jewelry firm of Sackett, Davis & 
Co., to learn the trade, and worked for that 
concern several years after becoming a jour- 
neyman. He was later employed by J. B. 
Mathewson & Co. until he started in busi- 
ness for himself at 108 Eddy St., the late 
Charles Downs being in company with 
him. In April, 1885, Mr. Downs withdrew 
his interest and Mr. Bassett continued the 
business alone but shortly afterwards re- 
moved to 102 Friendship St. 


Mr. Bassett manufactured a line of cuff 
buttons, cuff-links, and lockets and later 
added other lines. After several years the 
business was sold to parties who transferred 
it to Newark, N. )’, where Mr. Bassett was 
employed for some time. Upon his return to 
Providence, Mr. Bassett began the manu- 
facture of emblem goods but afterwards dis- 
posed of this business, and some twelve 
years ago entered the employ of Williams 
& Anderson Co., 33 Broad St. He was a 
member of Providence Lodge, Benevolent 
Order of Elks, and is survived by several 
brothers and sisters. 








FIRE CAUSES MUCH DAMAGE 





Providence Concerns Suffer from Flames 
Which Result in Loss of 
About $25,000 


ProvipENCE, R. I., May 31.—A fire which 
Chief Reuben D. Weekes said apparently 
started on the ground floor of the store- 
house of the C. S. Bush Co., jewelers’ 
chemicals, supplies, etc., on Richmond St., 
at an early hour Friday morning, caused 
considerable damage. Potter & Shore, 
manufacturers of jewelers’ findings, esti- 
mated their loss at $5,000, while Edwin A. 
Bush, of the C. S. Bush Co., said their loss 
would approximate $15,000, while damage 
to the building will be about $5,000. 

When the firemen arrived the flames were 
bursting from a side door, but soon spread 
to a large ventilator shaft through which 
they found outlet. Two alarms were 
sounded, calling a large amount of appara- 
tus. The building was flooded with gallons 
of water which were poured into it causing 
heavy damage to the stock of Bush Com- 
pany. The loss by Potter & Shore, accord- 
ing to George C. Potter, will be heavy on 
account of the heat and water on hundreds 
of dollars’ worth of fine tools and ma- 
chinéry.' 
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Trim Your Windows with W. W. W. Rings! 
Use W. W. W. Cuts in Your Newspaper! 


June is the month for brides and for graduates. 

W. W. W. Rings are ideal gifts for both brides and graduates. 

If you use the material we so gladly give you, there will be no doubt about 
your increasing your ring sales during the month of June. 


White, Wile & Warner 


Makers of nationally advertised rings in which the stones do stay 


BUFFALO, N. Y. 
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LL through her life, the Bride treasures those gifts 

which came to her on the day of her wedding. 
They area living part of her happinessand her household. 
And every present retains the fond memory of the giver. 















The logical place to go for wedding 
presents i this store, filled, as it is, with 
the essentially refined gifts that custom 


see. A jewelry store is educational in 


wedding gift is the gift of greatest love. 
But such gifts must be purchased where 
Dependability is the key note. 


been received for the purpose, including 


: a beautiful attractive line of W. W. W. 2 
it’s very character. - . ‘ 4 
5 Cem Sct Rings. These rings are guar- ® 
Remember, always that purchases made antecd and are nationally known and al 
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© . es" All this month, the store will be virtu- y 
glass, silverware of great variety, orna- re Sioa 
allya Bride Shop’’. New goods have 
ments, clocks—but you must come and jw 























This is W. W. W. cut No. 1, particularly appropriate during the month of June—free on request. 
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WILL OF JAMES A. FOSTER 


Last Testament of Providence Jewelry Manu- 
facturer Admitted to Probate 

Provence, R. I., May 31.—The will of 
James A. Foster, president of J. A. Foster 
& Co., the Weybosset Jewelry Co., the 
Collateral Loan Co. and other business 
interests of this city, has been admitted to 
probate at the regular session of the War- 
wick Probate Court. 

Although the petition for the probate of 
the will estimates the value of the personal 
estate at $400,000, the value of the entire 
estate is said to be at least $1,000,000, and 
mav reach $1,500,000 or more. The will 
was executed April 11, 1919, 34 days be- 
fore Mr. Foster’s death, and was admitted 
to probate upon its presentation, all par- 
ties of interest waiving notice. 

It leaves $10,000 to the widow, Harriet 
FE. Foster; $1,000 to the only sister, Alice 
E. Foster, and $3,000 to James Leroy Fos- 
ter, the son. The remainder of the estate, 
real, personal and mixed, is left to Walter 
C. Nye, Judge J. Jerome Hahn and James 
Leroy Foster, as trustees, subject to the 
powers and limitations expressed in the 
will of the testator. 

Mr. Foster manifests a remarkable and 
unusual confidence in the trustees in whose 
hands he places his large estate, giving 
them almost unlimited powers of admini- 
stration and distribution of the assets and 
property. 

Mrs. Foster is also given the use of 
the home at Warwick Neck during her 
lifetime, together with such buildings and 
lands necessary for her enjoyment of the 
home, the trustees to pay all taxes, in- 
surance and expenses for repairs, and 
otherwise incident to the holding and en- 
joyment of the estate. She is also to have 
an income sufficient “for her to live in 
such manner and to enjoy such comforts 
and luxuries as she has been accustomed 
to enjoy during the time we have lived to- 
gether,” the amount to be not less than 
$10,000 annually, and as much more as she 
may require, payable in monthly install- 
ments. The above monies are to be paid 
out of the principal in case the income 
from the estate is not sufficiently large to 
meet the demands. 

She may acquire another residence if 
she wishes, which the trustees are directed 
to buy or hire. In that case, the trustees 
may sell the Warwick Neck home with 
her consent, or she may maintain two 
residences if she so pleases. All provision 
for Mrs. Foster are in lieu of her dower 
rights and conditional upon her filing a 
written waiver of such rights not less than 
50 days after the will is admitted to pro- 
bate. 

The sister, in addition to the legacy of 
$1,000 is to have an income sufficient to 
support her in comfort as long as she lives, 
the sum to be not less than $50 a month, 
and if the income from the estate is not 
sufficient, the principal is to be drawn 
upon. 

The son’s income is set at $5,000 annu- 
ally, conditioned on his engaging faithfully 
and atteratively in business so that the trus- 
tees feel that it will not be wasted. Nei- 
ther can the principal be drawn upon to 
pay. If the son dies before, or within 
10 years after Mrs. Foster, leaving chil- 
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dren or grandchildren, the trustees may 
pay a sufficient amount for the support, 
education and maintenance of the children, 
not more than $5,000 yearly, and draw 
upon the principal if necessary. 

The will authorizes the trustees to ad- 
vance money to the son to engage in or 
enlarge any business venture in which he 
may be interested, and to pay to him from 
time to time after the death of Mrs. Fos- 
ter, or at any time within 10 years after 
her death, all that is left of the estate, 
except such part as may be necessary to 
carry out the legacy to Alice E. Foster. 
If the son shall have died leaving children, 
the payment to be made to them. If Alice 
E. Foster has died, the balance retained 
for benefit shall be paid to the son or his 
issue. 

If the son dies within 10 years after the 
death of Mrs. Foster and leaves no issue, 
the entire estate is to go to such non-sec- 
tarian charities as the trustees may select. 
The will recommends such institutions as 
have to do with the care and support of 
the aged and those which assist and pro- 
tect the young. The Home for Aged Men 
and that for Aged Women and the Young 
Women’s Christian Association are fav- 
ored by the will. The trustees are in- 
structed to endow two beds at the Rhode 
Island Hospital, to be known as the Har- 
riet E. Foster and James A. Foster beds. 

The trustees are not to see or dispose 
of the capital stock of the James A. Fos- 
ter Co. except that, up to one share less 
than 50 per cent of the voting stock may 
be sold for cash or on credit, if they con- 
sider sale advisable. 

In order that the present organization 
may be kept together, stock may be given 
without payment, at the discretion of the 
trustees to men whose service it is de- 
sired to retain in the business of the com- 
pany. 

The will does not absolutely prohibit the 
trustees from disposing of the majority 
stock, but states that it is the testator’s 
desire that the business control remains in 
their hands to be eventually turned over 
to his son or his heirs. However, if they 
unanimously consider it advisable, they may 
from time to time, sell in whole or in part, 
the controlling interest. 

The trustees are directed to dispose of 
all stock owned by Mr. Foster in the au- 
tomobile and automobile supply concerns, 
and to give preference to those now inter- 
ested in the management and control of 
such businesses, as buyers. 

The executors are given power to sell 
any of the personal property except the 
capital stock of the James A. Foster Co., 
for the purpose of raising money to pay 
debts and pecuniary legacies, without mak- 
ing application to the court for leave or 
for confirmation and without giving bonds 
or security therefor. 

Frank W. Gale, of the National Bank of 
Commerce of this city, was named ap- 
praiser, and the bonds of the trustees were 
set at $800,000 without surety in accord- 
ance with the request made by the 
testator. 








A new jewelry shop has been opened at 
Half Moon Bay, Cal. by L. A. Messinf, 
formerly of Oregon. 


CIRCULAR 


COINS ARE SEIZED 


Federal Agents at Chicago Confiscate 
Jewelry House’s Line of Replicas of 
California Gold Token 
‘Cuicaco, May 31.—Manufacturing jewel- 
ers who reproduce the so-called State gold 
coins, which were years ago made especially 
by the Federal mints for circulation within 
California, had better watch out. They 
are violating the law, as was noted in an 
announcement sent out some time ago, by 
the National Jewelers Board of Trade 
to the trade. This fact was driven 
home by the actions of officials in Chicago 
last week. Manufacturing jewelers making 
these coins should stop quickly and melt 
their stock on hand, and get rid of the 
dies. Action on this point came sud- 
denly. For a long time manufacturing 
jewelers were in doubt about their status 
in reproducing the popular coins, which 
are much used on rings, as well as in scarf 
pins. Properly made they are less than 
the circumference of a dime, and much 
thinner. Not long ago a manufacturing 
jeweler of Chicago, who had scruples, went 
to Captain Porter, in the Federal building 
here, and asked for enlightenment as to his 
status. Capt. Porter said he didn’t see 
how the Federal Government could stop 
him, so long as the coins were made of 
gold, alloyed in the proper proportions. 
For, he said, the coin is not legal tender, 
nor a part of the Federal coinage group, 
as that group pertains to the entire coun- 
try. Capt. Porter thought that it was up 
to California to regulate the jewelers within 
her borders, and nobody’s business outside 
of the Golden State. However as pointed 
out on the announcement made by the 
National Jewelers’ Board of Trade, a re- 
cent court decision held otherwise, and last 
week Federal agents, acting on orders from 

headquarters, got busy in Chicago. 

There agents entered the quarters of the 
California Jewelry & Novelty Co., Inc., 
in the Masonic Temple, and confiscated all 
the coins on hand, as well as the dies and 
other machinery for making them. 

They happened in on a sale of the stock 
of T. M. Obsboum & Co., bankrupt jewelry 
firm. Here they confiscated $600 worth 
of material of the same sort, to the extreme 
anguish of the creditors. The balance of 
the stock brought only $500. 

The Federal men are looking about for 
more worlds to conquer. Manufacturers 
of the California souvenir coin are there- 
fore warned that they are violating the 
Federal law, whether they make the coins 
out of pure gold, out of alloy in part, or 
merely produce gold-filled coins. 











After visiting several other business 
houses at Robinson, Ill, a man recently 
called at the Forburger jewelry store and 
purchased a watch and fob. He presented 
a check for $20 and received $5.25 in change, 
The jeweler was suspicious of the check 
and on investigation found it was worth- 
less. He at once rushed to the Big Four 
Railroad station and notified an officer. The 
man soon appeared and was arrested. 
After taking him to the local jail he at- 
tempted to escape before being locked up 
by Sheriff Parker, who shot him in the leg 
and he was captured. 





i 
‘S 
‘ 
ca 
j 
5 
i 


F} 
+ 
FS 
Li 
bit 
| 
i 
+i 
Al 
1h 
1|| 
{ 
- 








THE JEWELERS’ CIRCULAR June 4, 1919, 


























INDESTRUCTIBLE & 
PEARLS 


DIRECT TO RETAIL JEWELERS 





SIX QUALITIES 
All Shades All Lengths 





PERMANENT GUARANTEE—WILL NOT PEEL, CRACK 
OR DISCOLOR. NOT AFFECTED BY HEAT OR COLD. 





WRITE FOR EXCLUSIVE SALES PLAN 


Imported and Distributed Exclusively by 


BLAUER-GOLDSTONE CO. 


Manufacturers of Gold and Diamond Jewelry 
5 N. WABASH AVE. CHICAGO, ILL. 









































June 4, 1919. 


JEWELRY EXHIBIT 


Trade Commissioner S. W. Rosenthal to 
Visit Providence, June 9, and Address 
Members of the Trade on Business 
Prospects in South America 


Provipence, R. I., May 31.— Monday, 
June 9, will be an active day among the 
manufacturing jewelers of Providence and 
southern New England, because of two 
events that are scheduled for that day. 
On that day the large and comprehensive 
exhibit of samples of South American 
jewelry which are attracting so much at- 
tention in New York, where they are be- 
ing displayed by Trade Commissioner S. 
W. Rosenthal, of the Federal Bureau of 
Foreign and Domestic Commerce at the 
rooms of the National Jewelers’ Board of 
Trade, will be opened in the rooms of the 
Providence Chamber of Commerce in the 
Board of Trade building, Market Sq., this 
city. 

The other reason will be the meeting at 
the rooms of the Providence office of the 
National Jewelers’ Board of Trade of all 
the manufacturing jewelers of New Eng- 
land, who are members of the Board to 
consider matters pertaining to the trade in 
this section. At the recent. annual meet- 
ing of the National Board a change was 
made in the constitution whereby provi- 
sion was made for holding regular stated 
meetings in each section of the country at 
which the members of the respective sec- 
tions would discuss and consider matters 
pertaining to their section and report their 
findings or suggestions to the general di- 
rectorate for final adjudication. 

The first of these sectional meetings will 
be held at Providence on June 9, and it 
is expected that the attendance will be 
especially large. Theodore W. Foster, of 
Theodore W. Foster & Bro. Co. of this 
city, who is vice-president in New En- 
gland, will preside, and it is expected that 
some of the general officers from New 
York may be present. While the meeting 
is to be held at the Board rooms at 1 
o'clock, it is expected that the out-of-town 
manufacturers or their representatives will 
arrive sufficiently early in the day to visit 
the South American display at the Cham- 
ber of Commerce, and that opportunity will 
be afforded for other visits thereto. 

The Providence Chamber of Commerce 
officials are very optomistic for a great 
boom in foreign trade to the Latin Ameri- 
can countries to result to the manufactur- 
ing jewelers as a result of this exhibi- 
tion, which will be open‘for several days, 
with frequent lectures and talks by Mr. 
Rosenthal, who has recently returned from 
a two years’ investigation trip through the 
South American countries, and is in a 
position to report the results of his investi- 
gations and explain the excellent oppor- 
tunities that, in his judgment, await the 
manufacturing jewelers of the United 
States in the countries that he has visited. 

Providence manufacturing jewelers are 
particularly and peculiarly interested in 
the work that has been done by Mr. Rosen- 
thal, and will watch with more than usual 
interest in the outcome of his efforts. The 
idea of sending an American jewelry rep- 
resentative under Government auspices into 
South America, had its inception with the 
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New England Manufacturing Jewelers’ 
and Silversmiths’ Association, as the re- 
sult of the annual corporation meeting 
three years ago. At that time the sub- 
ject for consideration by the association 
was the “Possibilities of South American 
Trade,” and as a result, the matter was 
brought to the attention of the United 
States Department of Commerce, by whom 
it was received in a cordial manner. 

It was some months, however, before 
the matter had taken sufficient form as to 
receive official sanction, and even then the 
amount granted by the Government was 
not sufficient to maintain an investigator 
upon the scale that was deemed essential if 
the expected results were to be obtained. 
The subject was taken up by the National 
Jewelers’ Board of Trade, through whose 
efforts a sufficient sum was subscribed to 
supplement the Governmental appropriation 
in defraying the expenses of the investi- 
gator. In this fund the jewelers of New 
York, Newark and New England co-oper- 
ated in substantial sums. 


Horace M. Peck, secretary of the Manu- 
facturing Jewelers’ Board of Trade pre- 
pared for the use of Mr. Rosenthal an 
illustrated scrap book showing the exter- 
rior and interior views of New England 
jewelry manufacturing plants, and con- 
taining valuable information regarding the 
establishments and their products. Mr. 
Rosenthal visited Providence and spent 
nearly two weeks in making a personal 
survey of the factories of this city and 
the Attleboros, familiarizing himself on 
the methods, styles and different lines, and 
held a number of conferences with manu- 
facturers in this city and elsewhere in this 
section. 

The decision to conduct the exhibition 
with its attendant lectures was arrived at 
by the executive committee of the Provi- 
dence Chamber of Commerce after several 
conferences between General Secretary 
Clarence A. Cotton, of the Chamber; Ed- 
ward C. Southwick, chairman of the For- 
eign Trade Committee of the Commerce; 
Charles E. Hancock, of the manufactur- 
ing jewelry concern of Charles E. Han- 
cock & Co., who is chairman of the New 
England Good and Welfare Committee of 
the National Jewelers Board of Trade, 
and Frank L. Odell, Providence managef 
of the national Board, Mr. Rosenthal hav- 
ing expressed a willingness to address the 
New England jewelers, and it was at his 
suggestion that the exhibit be held in this 
city. 

In addition to the samples of jewelry 
which have been selected by Commissioner 
Rosenthal as being the most desirable in 
actual trade in the South American coun- 
tries and the most easily disposed of, there 
will also be a large number of fine pho- 
tographs of pieces of jewelry, either too 
precious to be carried about the country, 
or which Commissioner Rosenthal found 
unobtainable for exhibit purposes. 

Not only will Mr. Rosenthal have with 
him copies of the sales catalogues with 
which Germany and other European coun- 
tries have captured so much of the jewelry 
trade in South America in the past, but 
he will have catalogues issued by the im- 
porters and manufacturers of the South 
American countries themselves. Thus the 
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producers of jewelry in Greater Provi- 
dence will have access to the most intimate 
avenues of instruction as to how they may 
promote and increase their export busi- 
ness in the rich and growing countries in 
the southern continent. 








PRAISE WORK OF POLICE 


Baltimore Jewelers Write to President of 
Police Board Commending Work of 
Certain Members of the Force 


BatTimoreE, Md., May 31.—That Balti- 
more jewelers are appreciative of the work 
done by the local police in the arrest of 
jewelry thieves and ‘the finding of stolen 
jewelry is exemplified in the letter given 
below which was sent to Gen. Lawrason 
Riggs, president of the Police Board of 
this city as the result of the arrest of Walter 
Brown, a negro, who, according to the 
Detective Bureau, has made a specialty of 
breaking into the shops of jobbers and re- 
pairmen. 

Brown, as previously reported in THE 
JEWELERS’ CIRCULAR, was arrested for a 
number of burglaries at 114 W. Baltimore 
St., in a building occupied by jobbers and 
repairmen. The letter sent to the Police 
Board read as follows: 

“We take this method to commend the 
work of certain members of your depart- 
ment in the arrest of Walter Brown, col- 
ored, who burglarzied our offices on May 
15, 1919, and who stole jewelry valued at 
$2,000. We were highly pleased over the 
recovery of nearly every piece of the miss- 
ing jewelry. Officer J. J. White, of the 
eastern district, who made the arrest, and 
Patrolman Lisecki and Strott deserve spec- 
ial commendation for their alertness. De- 
tective Lieut. Roche, Round Sergt. Burns, 
Sergt. Manning and Sergt. Rusk, of the 
Central district displayed skill in locating 
a number of pieces of the stolen jewelry 
and they established the culprit’s identity 
within a few hours after working on the 
case. We desire to thank the members 
of our department who, through co-opera- 
tion, cleaned this case up in _ first-rate 
style.” 

The letter was signed by Frederick 
Strodtman, Max M. Sugar, Edward Horn, 
Carl J. Doederlein and C, A. Darley. It 
is understood that the Police Board will 
officially commend all of the policemen 
who figured in the case. 











Jewelers’ Gold Bars Withdrawn and Ex- 
changed in New York 
Week Ended May 31, 1919. 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins.. $871,173.32 
Gold bars paid depositors..........+. 265,142.42 
SOD > ces donisurceciedeencaceeaes $1,136,315.74 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


J Ee” Se OMe ere ree $305,898.80 
DO icae dé cenusdddes cdeeeuesuae 219,046.21 
RP OME ie cca cebess ssn eeeneeuedens 192,406.96 
es oo etc we onticadenwecuuennd 153,821.35 
ME DUC euigecucevcedesnveceeevess Holiday 
MES Bhi ccc ke aa cateddenticdseewees sear 
TOU e cectucacdeudiedsedasaden $871,173.32 








The window at the store of A. C. Par- 
sons, Grand Junction, Colo., was broken 
on May 23 and a loss of $400 was sustained. 
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Advertised in the Leading National Magazines 


The above advertisement appears as a full page in four colors in the December issue of Vogue. 
Substantial space will also be used in the December issues of: 
Vanity Fair Harper’s Bazar 
Ladies’ Home Journal Pictorial Review 
Woman’s Home Companion 
This advertising appears right at the beginning of the Christmas buying season, in a list of pub- 
lications with a combined circulation exceeding 4,750,000. Estimating an average of three readers to a 
copy, this means an audience of over 12,950,000 people—people interested in buying unusual Christmas 
gifts. 
Those high class people will be told about the virtues of Benedict ADAM VERD in a forcible, com- 
pelling way. They will be directed right into your store. 
You will cash in on it if you display the line. 
3enedict ADAM VERD is a solid metal ware in an artistic gray-green finish and gold inlay effect. 
It meets the demand for unusual and distinctive gifts. Moderately priced, quick selling and profitable. 
We are confident that it will exceed the popularity of Benedict lines 
in previous seasons. Send for catalog. a a ar eo 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam 
Reviewed by Correspondents of The Jewelers’ Circular 











Lonpon, May 19.—( Delayed in the mail.) 
Trade in this market is still in the same 
excellent condition that it has been during 
the past three months and a strong demand 
is reported for all grades of diamonds, espe- 
cially for small sizes ranging from 40 to 50 
to the carat. The supply of gems of this 
kind is very limited. Wholesale firms are 
working under the same difficulty as retail 
jewelers so far as supplying customers is 
concerned. This is due to the fact that 
cutters in the Amsterdam market are very 
slow in sending gems here. 

Members of the trade are becoming ac- 
customed to the increased prices and nearly 
every month brings an announcement from 
other industrial centers regarding increases 
in the cost of labor. At times manufac- 
turing jewelers are unable to meet the de- 
mands for increased pay as they are limited 
because of the amounts they estimated for 
labor cost when taking orders. This same 
condition holds the firms which are ship- 
ping to overseas and eastern countries 
where, because of the distance, customers 
are unaware of existing conditions in the 
diamond cutting centers. This necessarily 
works to disadvantage for both the sellers 
and buyers, but leaves as the only alterna- 
tive on the part of the buyer the taking 
of the goods at the present market prices. 

Restrictions as to the importations of 
diamonds to this market have been re- 
moved and conditions are again more on 
a pre-war time basis with the exception of 
the prices asked which do not decrease be- 
cause of the requirements of the diamond 
workers who base their demands upon 
present living conditions. 

There is a big demand for rough dia- 
monds, both from the Amsterdam and 
American and London markets, which also 
contribute to making the market firmer in 
all branches. 

The blue white uncut diamond weighing 
390 carats, which was found recently in 
the Jagersfontein Mine, has been sold for 
45,000 pounds to Messrs. de Haand, well 
known diamond merchants in Paris. 





Paris, May 14.—(Delayed in the mail.) 
Reports which are reaching this center from 
other trade quarters all indicate that busi- 
ness has resumed a fairly normal trend. 
As was the case in other centers trade 
was not entirely at a standstill during the 
four and a half years of war, as some of 
the retailers here were able to keep busi- 
ness going. It was principally the better 
class of jewelers who were most affected 
during the war, but who are now looking 
ahead to better times. Conditions sur- 
rounding the importation and exportation 
of diamonds are improving and a larger 
number of foreign merchants are visiting 
this market than for some time past. This 
naturally has the tendency to increase 
prices. 

At present there is a fair demand for 
light and dark brown colored diamonds 
of medium quality which have increased 


in price owing to the demand. It is stated 
by some trade authorities that this class of 
gems has undergone a higher increase in 
proportion than any other kind of dia- 
mond. 

During the past week there has been a 
number of representatives from American 
firms visiting this market, buying medium 
qualities méleés in light brown stones but 
they found buying very difficult as prices 
are very firm. Here as in the other cen- 
ters, the trade authorities are endeavoring 
to avoid the competition with German mar- 
kets after peace has been signed. At pres- 
ent a Council of Commerce is being formed, 
under the chairmanship of M. Clementel, 
Minister of Commerce, where a whole de- 
partment is devoted to the interests of 
jewelry, silverware and diamond branches. 
The presidents of the different associations 
in the jewelry and diamond-trades have 
been asked to assist in making up the vari- 
ous groups forming the council which un- 
doubtedly, when established will also con- 
tribute to keeping the diamond markets on 
a sound basis and may, in a short time, 
affiliate with other associations in the same 
business in allied countries. 





AMSTERDAM, May 14.—(Delayed in the 
mail.)—During the first few days of the 
current month indications pointed to a 
slight falling off in business in this mar- 
ket, which was soon followed by a revival, 
and during the last week and up to the 
present writing trade has been brisk. Al- 
though several European diamond mer- 
chants have left the market during the past 
few days, they have been replaced by rep- 
resentatives of many well known American 
firms who have already made some pur- 
chases. They do not find the market very 
good for buying purposes, as prices are 
even higher than a month ago, this being 
caused by an increase of 15 per cent. in the 
wages which the Diamond Merchants’ As- 
sociation agreed last week to pay their 
workmen as a temporary arrangement 
while they consider the demands for an ad- 
vance of- 25 per cent. 

As has been stated before in these col- 
umns, both the Diamond Workers’ Union 
and the Merchants’ Association are going 
very carefully into the matter of revising 
prices, and are considering carefully the 
condition of the various markets for pol- 
ished gems before agreeing to the increased 
price. It would be “penny wise and pound 
foolish” if it were found that after an in- 
crease in wages had been granted that the 
trade could not bear an additional increase 
in the prices of gems, as unemployment 
would result. It must not be overlooked 
by any one in our trade that conditions are 
better than any time during the past year. 
The support of the Antwerp Association in 
maintaining the scale of labor at the same 
level as that existing in the Amsterdam 
market has been a big aid. By this means 
competition will be checked and trade will 
be placed upon a sounder basis. 
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He Wears the “Croix de Guerre,” but His 
Story of His Connections with the 
Jewelry Trade Remains Unverified 


In the issue of THE JEWELERS’ CIRCULAR, 
published May 14, an account was given of 
the return to this country of a man who 
gave the name of Jame; R. Lewis and who 
stated that he was a member of Co. “H,” 
152nd Infantry, the 26th Division, and had 
come home after having been in the army 
since 1917. 

He said that before sailing he had been 
a jeweler in the employ of Brock & Co., 
Los Angeles, Cal., and he wore a Croix de 
Guerre with one citation which he said had 
been awarded to him for bravery while act- 
ing as a driver of a motor truck carrying 
munitions up to the front. 

Since the public.tion of this story Brock 
& Co., Los Angeles, Cal., have reported that 
no one by the name of James R. Lewis 
was ever employed by the concern as far 
as the records show, and a letter to Lewis 
at Camp Upton, where the. man said he 
was stationed still remains unanswered. 

It has also been reported that a man 
claiming to be James R. Lewis has been 
using the account in THE jeweLers’ Cir- 
CULAR when visiting jewelers and in at 
least one instance obtained a loan of money 
which has not been repaid. The man has 
not returned to see the jeweler since ob- 
taining the loan. 





Customs Court Will Decide as to Classifica- 
tion of Bone Watch Charms 


The United States Court of Customs 
Appeals, in Washington, will decide as to 
the correct dutiable classification of bone 
watch charms, imported at Chicago by 
Mandel Bros. These charms, composed of 
bone and metal, bone being the component 
material of chief value, were the subject 
of a decision handed down last April by 
the Board of United States General Ap- 
praisers at New York. 

When entered at Chicago the merchan- 
dise in question was classified as jewelry 
and duty assessed at the rate of 60 per cent. 
ad valorem under Par. 356, Tariff Act of 
1913. The importers objected to this 
classification and filed a protest with the 
customs board. Hearings were held in 
Chicago, and in the decision of the cus- 
toms board, handed down by Judge Sulli- 
van, the contention of the protestants for 
classification as “manufactures of bone,” 
with duty at the rate of but 20 per cent. 
ad valorem under Par. 368, Tariff Act of 
1913, was upheld. 

The Treasury Department is not satisfied 
with this ruling and Assistant Attorney 
General Hanson, in charge of customs liti- 
gation, has been requested to file an appeal 
with the customs court. This will be done, 
but in view of the fact that the court has 
just adjourned for the Summer the issue 
will not be argued until next September or 
October. The Government will endeavor 
to have the ruling by the General Apprais- 
ers reversed and the higher duty imposed. 








Joel J. Rose of Morris Rosenbloom & 
Co., Rochester, N. Y., has returned from 
over seas, where he spent seven months 
with the Expeditionary Forces. He is 
again back with the firm. 
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Daylight Saving Law May Be Saved 





Trick to Rush Through Repeal As Rider to Agricultural Appropriation Bill Not 
Successful, But Repeal Measure May Be Yet Considered on Its Merits. 














————— 


WasuincTon, D. C., May 30.—The forces 
who have been fighting against the Day- 
light Saving Law and who succeeded in 
getting farmers interests to ask an 
amendment to the Agricultural Appropria- 
tion Bill that would repeal the daylight 
saving provisions now in effect have met 
with a reverse in their plan to put the 
amendment through by a trick. The Agri- 
cultural Committee of the House reported 
out the rider on the Agricultural Appro- 
priation Bill but the matter will not go 
through without discussion as it was hoped. 
It is true that sentiment has been stirred 
up among members of the House to ask the 
repeal of the Daylight Saving Law, but this 
was before they heard of the sentiment from 
the business interests and the workers of 
the country and listened only to the noise 
made by the farming interests, most of 
which sentiment is absolutely artificial and 
founded on misrepresentation. 

In the last few days congressmen have 
been hearing from Chambers of Commerce, 
merchants’ organizations, business associa- 
tions and welfare bodies and labor unions 
that are unanimous in the support of the 
present Daylight Saving law. In fact, their 
first heavy score against the amendment 
was made Thursday when a statement from 
Attorney General Newton of New York 
was read to the House Rules Committee by 
Assistant Attorney General Conklin. In 
this statement it was declared that all busi- 
ness and virtually every branch of the Fed- 
eral and State governments would be seri- 
ously injured by ill-advised action in Con- 
gress. 

Chairman Arthur of the Interstate and 
Foreign Commerce Committee warned his 
colleagues that the repeal without time to 
get the railroads and people read for it 
might cause wrecks, loss of lives and gen- 
eral confusion that would mean a big fi- 
nancial loss. 

Attorney General Newton’s statement 
showed: “That the Post Office, the rail- 


roads, telegraphs, telephones, Custom 
House, Federal Bank system, Federal 
Courts and the Immigration, Internal 


Revenue and Naturalization Bureaus would 
be confronted by entangling circumstances 
under a sudden shifting of the time. Some 
of the dangers he pointed out were: 

“The Federal Court would need to amend 
its rules so that lawyers and _ litigants 
would know when to find the court room 
doors open. The time for service of legal 
papers, for obedience to Federal Court or- 
ders, for the institution or abandonment 
of bankruptcy proceedings would become a 
matter of wild conjecture. 

“Naturalization .coceedings over which 
State and Federal courts hive concurrent 
jurisdiction might fail through the mis- 
apprehension of the applicant as to the 
hour for his appearance. 

“Presumably also here would be persons 
both within and without the State who 
would remain in ignorar:e of the lack of 
conformity between State and Federal 


time. Such persons would enter into con- 
tracts specifying a certain hour within the 
State for the performance of a certain act 
for the limitation of a liability. 

“Insurance policies existing and to be 
drawn hereafter, if they follow the stand- 
ard form for fire, life, burglary, accident 
and surety insurance, contain or will con- 
tain provisions governing the payment of 
premiums and the limitation of liability. 
How is the time specified to be understood ? 
People die between 11 and 12 o'clock; fires 
occur, so do accidents, burglaries and de- 
falcations. 

“Legal papers in a very considerable per- 
centage of cases ar served by mail. The 
hour stamped on thc envelope by the Post 
Office may be of importance in determining 
whether or not the papers have been served 
on time. 

“If there be a lack of conformity in 
State and Federal statutes, vital rights 
might be involved in the determination ot 
whether or not the Post Office recognized 
Federal time or State time.” 

‘As a result of the ayitation the Rules 
Committee has refused to order the special 
rule, as to the rider on the Agriculture 
Appropriation bill, but a hearing will be 
held by the Committee of Interstate Com- 
merce on the subject and general action in 
regard to the repeal of the law may be 
taken up later. 





WASHINGTON, June 2.—Opposition to re- 
pealing the daylight saving law was regis- 
tered by business men today before the 
House Interstate Commerce Committee. 
Those favoring repeal found that senti- 
ment in the House was opposed to the pro- 
posed rider to the Agricultural bill, and, 
therefore, abandoned their plans and now 
are demanding a separate bill. Sentiment 
for repeal exists chiefly in the agricultural 
sections, while city dwellers and organized 
labor want the law continued. 

Sidney M. Colgate of Colgate & Co., 
speaking for his firm and the International 
Daylight Saving Association and the Mer- 
chants’ Association of ‘New York, said what 
the war had made popular and beneficial 
should not be dropped in peace time. 

“This law,” he said, “should be called 
daylight living, instead of daylight saving. 
Daylight saving does save the resources 
of the country. It undoubtedly conduces 
to thrift.” 

Mr. Colgate pleaded for time to present 
figures to show the savings in fuel and 
lives the changed time schedule had ef- 
fected. He said two-thirds of the people 
in the country wanted the law, and one- 
third, the farmers, demanded repeal. 

“This law has resulted in increased effi- 
ciency, a better spirit, and better health 
among the workers,” added Mr. Colgate. 

Josephine D. Sutton, representing A. Lin- 
coln Filene of Boston, said New England 
favored the present law, and its farmers, 
as well as its laboring men, wanted it con- 
tinued. 
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Indications are that the committee will 
favorably report a bill to repeal the law 
and that it will pass the House. The 
Senate seems now to be against repeal. 





The Merchants’ Association of New 
York, of which many jewelry houses of 
the metropolis are members, took up vig- 
orously the fight in behalf of Daylight 
Saving and against the repealing “rider” 
in the Agricultural Appropriation bill 
which had been reported favorably to the 
House of Representatives. 

The Association telegraphed to the two 
Senators from the State of New York and 
to each Representative from New York 
City protesting against the repeal of the 
Daylight Saving law. 

It also sent a letter to every commercial 
organization in the country asking them 
to join in defeating the attempt to repeal 
the law. 

In addition, it mailed a circular letter 
to each of its members calling attention to 
the attempt that is being made to kill 
daylight saving. 

The telegram to the Senators and Rep- 
resentatives in Congress, which went out 
last week, reads as follows: 

“We urge that you do everything in your = 
to defeat the proposed repeal of Daylight Saving 
Law by a rider placed on Agricultural Appropria- 
tion bill. . / 

“The sentiment of this community in favor 
of daylight saving is almost unanimous. 

“Business men, wage earners and all other 
classes strongly approve it and desire that its 
benefits be continued. 

“No measure of recent years has had greater 
popularity and its repeal would be most un- 
fortunate. eae 

“We are informed and believe that a similar 
sentiment prevails in most cities and towns 
throughout the United States. 

“We hope you will aid to prevent repeal.” 





The news that the bill to repeal Day- 
light Saving had a good chance of being 
successful, in Congress, caused sincere re- 
gret throughout the various industries of 
the country, but in none more than in the 
jewelry trade, its first supporters, the 
jewelers having gone into the subject of 
daylight-saying long before it became a 
war measure, being among the first in- 
dustries to give it unqualified approval 
when the movement was started to put the 
clocks forward in this country. 

Among the bodies to act Wednesday 
were the’ Jewelers Vigilance Committee 
and the National Jewelers Broad of Trade. 
Harry C. Larter, chairman of the former 
committee, sent a telegram and letter to 
Senator Wadsworth of New York, who is 
on the Agricultural Committee of the Sen- 
ate, urging his aid in preventing the Sen- 
ate Committee from reporting the rider on 
the Agricultural Appropriation Bill which 
carried the daylight-saving repeal amend- 
ment with it. Mr. Larter also sent a long 
letter to Senator Wadsworth explaining 
the reasons therefor. Secretary Backus of 
the National Jewelers Board of Trade, sent 
a letter to Senator Wadsworth explaining 
that members of the Board and their em- 
ployes, as well as the jewelry trade gen- 
erally, were all in favor of daylight-saving 
and against any attempt to amend the law 
at present. 

A hurried meeting of the New York 
Daylight Saving Committee was called Wed- 
nesday afternoon at the office of Arthur 
Lehman, of Lehman Bros., 16 William St., 
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TIFFANY & CO. 


IN VIEW OF ADVERTISEMENTS IN CAT- 
ALOGUES AND NEWSPAPERS,  DE- 
SCRIBING JEWELRY NOT MANUFAC- 
TURED BY US AS “TIFFANY,” “TIFFANY 
SETTINGS,” “TIFFANY MOUNTINGS,” 
ETC., WE DESIRE TO CALL THE AT- 
TENTION OF THE TRADE AND THE 
PUBLIC GENERALLY TO THE FACT 
THAT SUCH USE OF OUR NAME IS 
UNWARRANTED, AS OUR GOODS ARE 
ONLY SOLD AT OUR OWN ESTABLISH- 
MENTS IN NEW YORK, PARIS AND 
LONDON, AND THAT WE ARE TAKING 
AND SHALL CONTINUE TO TAKE ALL 
NECESSARY STEPS TO PREVENT SUCH 
UNAUTHORIZED USE OF OUR NAME. 


FIFTH AVENUE & 3724 STREET 
NEW YORK 
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to take action to protect the daylight-sav- 
ing measure. Mr. Lehman is the treasurer 
of the New York Daylight-Saving Associa- 
tion and the meeting was attended by 
Chairman Marcus M. Marks of the New 
York body, Vice-chairman T. Edgar Will- 
son, and a number of members of the exec- 
utive committee. 

The New York association had practically 
gone out of business and the National as- 
sociation, of which Mr. Marks is also 
president, has but a nominal existence, all 
committees having felt that the work was 
done after the Daylight Saving Law was 
enacted. 

It was decided to reorganize the working 
force of the New York committee for the 
purpose of sending telegrams and letters 
to all large business firms throughout the 
country, and to labor organizations, to get 
their support in fighting the repeal. The 
most important service that firms and 
labor organizations will be called upon to 
do, will be to communicate with Congress- 
men and Senators asking them to oppose 
the bill. 

Mr. Marks at the meeting read a num- 
ber of telegrams from manufacturers and 
bsuiness men in all parts of the country, 
from Congressmen and from city officials, 
announcing that they would support the 
fight against repeal. What Mr. Marks 
considered the most valuable of all the 
proffered assistance was from Frank A, 
Morrison, Secretary of the American Fed- 
eration of Labor in Washington, who tele- 
graphed: 

“Our Legislative Committee is doing 
everything it can to be helpful in retain- 
ing the law as it is.” 

Two messages from Senator Calder of 
New York, who is going to lead the op- 
position to repeal in the Senate, said that 
he was going to fight to the finish. Robert 
Garland, President of the Chamber of Com- 
merce of Pittsburgh, telegraphed that he 
had requested the Representatives and Sen- 
ators of Pennsylvania to fight for the con- 
tinuance of daylight saving for the benefit 
of the people at large. 

Mr. Marks said that he had written to 
a number of manufacturers and various 
organizations in this city, but he still felt 
that there was much to be done, and done 
quickly, as he feared that the bill would 
be passed if action to fight to proposed re- 
peal was delayed. 








Germans Formerly Employed in Providence 
Jewelry Factories, Who Have Been 
Interned at Ft. Oglethorpe, Ga., Re- 
leased on Paroles 


Provipence, R. I., May 31.—Six Ger- 
mans formerly employed in the manufac- 
turing jewelry industry of Providence, and 
who had been interned at Fort Oglethorpe, 
Ga., for nearly a year, were released on 
temporary paroles last Tuesday, and ar- 
rived in this city Thursday. Upon their 
arrival here they immediately reported 
themselves to Tom Howick, special agent 
of the Department of Justice, to arrange 
with him for temporary bonds in the sum 
of $500 each, to insure their good be- 
havior. Having satisfied Mr. Howick of 
their intentions and of their prospects of 
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employment, permanent bonds will be ar- 
ranged later with United States Attorney 
Harvey A. Baker. 

The men are Friederich A. Deiterich, 
Heinrich Schrickle, John Hutt, Julius 
Steudle, Karl Schroth and Willy Jaeger. 
All of them were formerly employes of 
the Wilhelm and Walter Forstner interests 
at their Spiedel Co. chain plant, in the 
Wall building, 162 Clifford St. They were 
arrested under the President’s proclama- 
tion about a year ago and sent to Fort 
Ogelthorpe as dangerous enemy aliens. A 
searching examination into their careers 
by ‘Mr. Howick, led to their detention. 
The plant of the F. Speidel Co. has been 
sold under the direction of the Custodian 
of Alien property. 

Wilhelm Forstner, who was _ released 
from Fort Ogelthorpe on a temporary 
parole about a month or six weeks ago, 
is still in Chattanooga, Tenn., with his 
wife, who is reported to be seriously ill, 
according to Mr. Howick. At the time of 
Mr. Forstner’s arrest, Mrs. Forstner’s con- 
dition was so serious on account of a re- 
cent surgical operation, that he was granted 
a fortnight’s parole here though a strict 
surveillance was maintained by Depart- 
ment of Justice officers. 








FIGHTING FOR TAX REPEAL 


Jewelers’ Vigilance Committee Receives 
Much Encouragement from Senators 
and Representatives on Proposition 
to Abolish All Sales Taxes 
The Jewelers’ Vigilance Committee, 
which recently sent out to every congress- 
man and senator copies of the resolutions 
adopted at the mass meeting in New York, 
protesting against the continuation of the 
jewelry tax and also snggesting the aboli- 
tion of all the luxury, semi-luxury and 
other sales taxes in Title 9 of the Revenue 
Bill, has received much encouragement as 
a result of its work, according to a state- 
ment by Chairman Harry C. Larter, Mon- 
day last. Although a large number of 
congressmen and senators have not yet 
been heard from, the committee has re- 
cieved letters from about 100 members of 
the House or Senate, acknowledging the 
receipt of the resolutions and thanking the 
committee for the same. A few of these 
are, of course, non-committal as to what 
action the writer is going to take upon the 
proposed repeal of all excise sales taxes, 
but a large number, and, in fact, a num- 
ber much larger than would ordinarily be 
expected to take a positive stand, the ma- 
jority expressing sentiments which encour- 
age the Vigilance Committee very much in 

its present plight. 

“A great many prominent senators and 
repesentatives,” said Mr. Larter, “have 
heartily thanked us for the resolutions, 
and told us that they were not only glad 
to get them as an expression of the way 
business looked upon the tax, but would 
go into the subject very carefully. Many 
tell us that the chances for repealing the 
entire Title 9 are very encouraging. They 
express sympathy with our resolution and 
pledge their support to any measure that 
will repeal these taxes. 

“There is no doubt,” said Mr. Larter, 
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“that the senators and representatives are 
hearing from jewelers and jewelry organi- 
zations throughout the country as well as 
from their constituents in other lines of 
trade, all of whom say the same thing, i. e., 
repeal the sales taxes, and while we can- 
not as yet judge the chances for a bill re- 
pealing Title 9, we do know that the sen- 
timent in Congress in favor of it is strong 
and forceful.” 

“The Jewelers’ Vigilance Committee and 
the people associated with it will keep up 
this fight as long as it is possible to do 
any good.” 

In connection with this fight, Chairman 
Larter again called attention to the fact 
that the entire expenses of the work of the 
War Revenue Tax Committee had been 
financed by the Vigilance Committee, with 
the result that the funds of the latter com- 
mittee were greatly decreased, despite the 
fact that its field of activity in the com- 
ing year will be increased, and it was, 
therefore, deemed advisable to ask for 
contributions from the trade as none had 
been asked during the past year, and there 
was so many other calls upon the industry 
to contribute to war work. In connection 
with this he has just sent the following 
letter to the contributing members of the 
Vigilance Committee and others interested 
in its work: 


The letter reads: 

New York, June 2, 1919. 
Dear Srrs: 

We take pleasure in enclosing herewith copy of 
report of Mr. M. D. Rothschild, Chairman of the 
Jewelers’ War Revenue Tax Committee, which 
was rendered at a mass meeting of jewelers, rep- 
resentatives of every branch of the trade attend- 
ing, held in New York on May 23. 

While the report cannot convey all the splendid 
service rendered by this committee, under the 
able leadership of its chairman, it is worthy of 
careful reading by all jewelers because it con- 
tains valuable information. 

All of the expenses of the Jewelers’ War Reve- 
nue Tax Committee have been financed by the 
Jewelers’ Vigilance Committee from funds raised 
and contributed for other important work in the 
interest of the jewelry trade, and while the ex- 
penses of the War Revenue Tax Committee ran 
into a number of thousands of dollars, the re- 
sults accomplished could not have been obtained by 
any services that could have been paid for. 
They have been without price. 

The Vigilance Committee confidently appeals to 
every concern in all the branches of the jewelry 
trade for a liberal contribution at this time for 
the following reasons: 

1. We ought to be reimbursed for money ex- 
pended on tax matters through the War Revenue 
Tax Committee. 

2. We have important constructive plans for the 
good of the industry which will require funds and 
time to perfect. 

3. We have no paid officers or regular office 
expenses. 

4. The work we have done and propose to do 
is in the interest cf every jeweler, big or little, 
manufacturer, wholesaler, importer or retailer. 

5. Our money in the past has been contributed 
by the liberality of but FIVE PER CENT. of 
all the concerns in the jewelry trade. 

6. It ought to come irom ninety-five per cent. 
of all concerns in the jewelry trade. 

7. Pittsburgh and surrounding jewelers have 
just raised $2,800. This proves appreciation and 
cooperation by Pittsburgh. 

8. Don’t you think you ought to show your 
appreciation of what has been accomplished by 
becoming a contributing member and sending now 
just as liberal a check as possible to our treasurer, 
Mr. A. L. Brown, 68 Nassau St., and thus getting 
first-hand all important information that we are 
centinually sending out to all contributing 
members. 

Yours truly, 
JeweEters’ Vicitance Committe, Inc., 
Harry C. Larter, Chairman. 
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THE TWIN-WELL DISH 


(PATENTED 1918) 


This handsome platter, in the beautiful Maintenon Pattern, is a new departure in the 
silversmith’s art. It combines all the practical advantages of a plain meat dish with the old style 
well-and-tree dish, and as it rests on its own bottom, the necessity for feet is eliminated. This 
construction brings the cost of the TWIN-WELL down to nearly that of the straight or plain 
meat platter, and much below the price of the old style well-and-tree dish. 


The TWIN-WELL DISH is made in the following sizes to match all patterns of 
Sterling dinnerware: 14, 16, 18, 20 and 22 inches, or in round 14 and 16 inch entree or chop 
dishes. These sizes are also to be had in the Gorham Electroplate to match Gorham Electro- 
plate services. Most practical and important in appearance, we believe the TWIN-WELL 
DISH will soon supersede the old style plain meat dishes. 


THE GORHAM COMPANY 
Silversmiths and Goldsmiths 


Fifth Avenue at 36th Street, New York 


Branches: NEW YORK: 15, 17, 19 Maiden Lane CHICAGO: 10S. Wabash Ave. SAN FRANCISCO: 140 Geary St. LONDON: Ely Place 
> Works: Providence, New York, Birmingham 
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UST as the May 
28 issue of THE 
JEWELERS’ ‘CIRCULAR 
was going to press 
last week, the Internal Revenue Depart- 
ment decided to extend the time from 
‘May 31 to June 15 in which jewelers and 
other dealers could make their returns on 
sales taxed under Sections 900, 902, 904, 
905 and other sections of the revenue law. 
Jewelers will, therefore, have until a week 
from Saturday in which to make their full 
reports on their sales of jewelry during 
April, and pay their tax thereon. 

It was reported that the extension of 
time was due to the fact that the official 
forms on which these returns were to be 
made could not be distributed to collectors 
and by them to the taxpayer in time to 
have the returns completed and filed by 
May 31. It was stated at some collectors’ 
offices last week that even now the blanks 
would not be ready for distribution until 
June 10, and they would have to be filled 
out, sworn to and deposited with the col- 
lector, accompanied by a certified check for 
the tax by June 15. It was stated also that 
this would not mean any extension of time 
for the reporting of May sales, the reports 
for the sales for May being due on June 30. 

Jewelers should apply to their local col- 
lectors immediately for Form 728-A on 
which to make their tax return and see to 
it that there is no delay in their return be- 
yond the time the rate has now been ex- 
tended. If they cannot get the form from 
the collector in time they may make it out 
on their own letterhead in accordance with 
the plan of the regular form, a fac-simile 
of which was published in the last issue of 
THE JEWELERS’ CIRCULAR on page 91, or 
they may simply fill out this page as pub- 
lished and present it to the collector with 
an explanation that it was used because 
the official forms were not available. 


Taxes on April 
Sales May Be Paid 
up to June 15. 





ROM time to time 
intimations have 
been made to us that 
in our news and edi- 
torial columns we have shown a tendency 
to “play favorites’ among the organiza- 
tions in the trade by featuring the work 
that was or is being done by some of the 
committees of the various bodies in our 
retail and wholesale trade. Sometimes we 
have beén accused of boosting the work 
of the National Jewelers Board of Trade, 
at other times the Jewelers Security Alli- 
ance, the Jewelers’ Vigilance Committee, 
the Jewelers’ Protective Union, the Amer- 
ican National Retail Jewelers’ Association, 
or even some of the associations in the 
advertising field outside of our own in- 
dustry. Our critics seem to feel that in 
calling attention to the work of these 
organizations we have emphasized too 
strongly their importance to the trade or 
given them undue prominence at the ex- 
pense of other bodies that were not par- 
ticipating in the particular campaigns re- 
ferred to. 

To the general charge that we have 
“played favorites’ we enter an emphatic 
denial, but to the charge that we have 
given publicity and prominently featured 
work being done for the trade by any and 
all of these associations, we are most 


We Favor the 
Body that Works 
for the Trade 


CIRCULAR 





101 


happy to plead guilty. THe Jeweers’ 
CircuLAR plays no favorites as among 
organizations or committees in our in- 
dustry doing equal work, but it has favored 
and will continue to favor to the extent 
of giving publicity to any body, committee 
or organization that is working unselfishly 
in behalf of the industry, whether or not 
such publicity annoys officials or firms con- 
nected with other organizations who might 
have been but are not active in the same 
line of work. 

THE JEWELERS’ CIRCULAR has no interest 
in any one organization over another or 
one trade section over another; it is in- 
terested in everything that will result in 
benefit to the industry as a whole, no 
matter who this work is done by, whether 
committees or organizations in the retail 
or manufacturing trade, or even by bodies 
outside of our industry entirely. Such 
work wherever found will be supported 
and aided as far as our influence in the 
jewelry trade can help to do so. Our in- 
terest is in the object accomplished and 
in the body accomplishing it, so long as it 
is doing the work. 

THE JEWELERS’ CiRCULAR is an independ- 
ent organization, with no strings upon it; 
it holds no brief for any section of the 
trade or any firms, coterie, or organization 
in it. Through its columns and the pub- 
licity it can give, it seeks to do but one thing 
—elevate and protect the jewelry business 
as a whole. Those who work with it on 
these lines, whether individuals, committees 
or associations are its friends, and those 
only. With them it will co-operate, no 
matter who they be as long as such work 
continues. The body, committee or organ- 
ization that is accomplishing something for 
the trade by unselfish and systematic work 
will get our support and approbation. In 
other words, it is the things done or being 
done and not the organization that will 
count with us in determining the amount 
of publicity and support that it will receive 
in our columns. 

That is why we have been accused—and 
properly so—of “boosting” the work of 
first this and then that organization. In 
other words, “this organization and then 
that” has received the “boost” and the pub- 
licity when or while it was doing some- 
thing and not while its officers and mem- 
bers are simply marking time. 
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Daylight as other mer 
“— ane oe chants, manufacturers 
anger. and employes were 


greatly disturbed last week at the news 
from Washington of the attempt being 
made (nominally in the interest of the 
farmers), to repeal the Daylight Saving 
Law now in effect. According to the re- 
ports published in the last issue of THE 
JEWELERS’ CIRCULAR, men pretending to 
work in the farmer’s interest had obtained 
consideration from the Committee on Agri- 
culture of the House of Representatives 
to the extent of having them add to the 
Agricultural Appropriation Bill a rider that 
will repeal the Daylight Saving Law. The 
bill was reported by the Committee to the 
House in this form and an attempt was 
made to force it through the House of 
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Representatives and Senate before the 
people of the country who were benefited 
by daylight-saving could have a chance to 
protest. Fortunately the move did not 
prove entirely successful although it is stil] 
evident that the opponents of daylight-say- 
ing are using every means in their power 
to have the hands of the clock put back 
again and have the people of the country 
lose the extra hour of daylight which they 
now enjoy in rest, recreation and exercise. 


The whole proposition for the repeal of 
the law is in keeping with the underhand 
methods and trickery used to obtain the 
repeal. Instead of having the repeal bill 
introduced in the House and referred to 
the Committee of Interstate Commerce 
where the matter would have been threshed 
out on its merits, it was brought up through 
the Committee of Agriculture that is 
pledged to the farmers’ interest alone, with 
no knowledge of the needs of the country 
in manufacturing and distributing centers, 


As a matter of fact, the repeal of the Day- 
light Saving Law can do the ordinary far- 
mer no good at all. It can simply do harm 
to millions of people of the United States 
who have made their plans for pleasure 
and exercise in accordance with the new 
daylight schedule. The farmer in summer 
does not use the clock; he works by the 
sun, and there is no reason why his work 
hours should be changed, no matter what 
the clock says. The dairy interests which 
have to get their milk to the depot one 
hour earlier by the new time are affected 
only to the extent of the drivers, as the 
milk is prepared the night before. 

Of 100,000,000 people of the United 
States, it is safe to say that those ad- 
versely affected by the present Daylight 
Saving Law number but a few thousand, 
while from 50,000,000 to 75,000,000 of 
the people will be directly benefited both 
physically and financially by keeping this 
law in effect. The only people who are not 
directly benefited are the lighting interests 
of the country whose revenue necessarily 
has fallen off 25 to 33 per cent. during the 
daylight-saving period of the year. But 
their loss has been the people’s gain, and in 
addition to the saving of light and coal 
there has been a great saving to the coun- 
try and the people, through the increase 
in food products produced by the home 
gardens made possible by the extra hour 
of daylight. But the greatest benefit has 
been that which has come to the health 
of the nation through the elimination of 
working hours under artificial light, the 
increase in the time the people have to 
be in the open air, and the impetus that 
the extra hour of daylight has given to the 
participation by the general worker, in out- 
door games and healthy exercise. 

Are all these to be sacrificed in the in- 
terest of a few thousand men who are too 
lazy to change their hours of work? Is 
it possible that the intelligent congress- 
men cannot think of the needs of the 
many as overweighing the sordid selfish- 
ness of a few? May they not suspect that 
the influence of interests, financially af- 
fected by the change in the daylight 
schedule, are using the farmers’ organi- 
zation as a “cats-paw” to obtain the legis- 
lation they desire but which they dare 
not come out in the open and demand? 
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Savannah, Ga., was in town last week and 
stopped at the Pennslyvania Hotel. 

Max Schoenbrun, secretary of the New 
York Jewelers’ Benevolent Association, re- 
turned Sunday from a week’s stay at Phila- 
delphia. 

Sykes & Seidman, manufacturers of 
jewelry boxes, 342 E. 23rd St., have in- 
creased their capital from $15,000 to 
$50,000. 

Philip Wengrow, representative of Weiss 
& Kann, 65 Nassau St., has left on an ex- 
tended trip through New York State and 
Penrtsylvania. 

The regular monthly meeting of the 
Jewelers’ 24 Karat Club will be held on 
Wednesday, June 18, at the organization 
room, 15 Maiden Lane. 

H. A. Jeffery, representative of James F. 
Mansfield, 9 Maiden Lane, will no longer 
cover the middle western territory, but will 
call on the local trade. 

Robert H. Drew, New York representa- 
tive of Park Bros. & Rogers, 15 Maiden 
Lane, has returned to his desk, after a 
month’s stay among the Berkshire Hills. 

S. C. Powell, of S. 'C. Powell & Co., 15 
Maiden Lane, arrived last Saturday on the 
Rotterdam, after visiting the European dia- 
mond markets. He will soon call on his 
trade. 

Harold G. Essayan, president of the 
Essayan Jewelry Co., Boston, Mass., was 
in New York last week on a business trip 
and paid a visit to the offices of THE 
JEWELERS’ CIRCULAR. 

The 32nd annual exhibition of the work 
of the students of the School of Fine and 
Applied Arts, of the Pratt Institute, Brook- 
lyn, will be held Thursday, Friday and 
Saturday, June 5-6-7. 

D. Bick & Sons have moved into their 
new store at 135 E. 42nd St., where they 
have larger quarters. M. S. Bick is in 
charge of the Third Ave. store at 26th St., 
and has been admitted to the firm. 

The semi-monthly meeting of Greater 
New York Engravers’ and Chasers’ So- 
ciety, which was to be held last Thursday 
evening ‘at the Forward building, 175 E. 
Broadway, has been indefinitely postponed 

Zietz & Orchowsky, manufacturing jewel- 
ers, 106 Fulton St., were recently incor- 
porated under the laws of the State of 
New York, with a capital of $10,000. The 
incorporators are M. Zietz, M. Orchowsky, 
and S. Levine. 

The Distinctive Jewelry Co., Inc., was 
recently incorporated under New York 
State laws, with a capital of $5,000. The 
incorporators are, Martin Hasse, 695 Beck 
St., David Ornstein, 608 Tinton Ave., and 
Max Schwartz, 380 East 143rd St., all of 
Bronx, N. Y. 
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Samuel Shipper, Inc., is the name of a 
concern dealing in jewelry recently incor- 
porated under the laws of New York State 
with a capital of $1,000. The incorporators 
are Samuel Shipper, 15 E. 116th St.; Aaron 
Shipper, 5 E, 113th St., and Joseph Shipper, 
1334 Fifth Ave. 

The regular monthly meeting of the New 
York Jewelers’ Benevolent Association was 
held last Tuesday evening, after THE 
JEWELERS’ CircuLar had gone to press. 
After the usual business had been trans- 
acted, refreshments were served, and an 
entertainment given. 

The regular monthly meeting of the 
members of the New York Watchmakers’ 
Society was held last evening at the assem- 
bly rooms, 193 Third Ave, after THE 
JEWELERS’ CrrcuLaR had gone to press. 
Only the usual business routine was trans- 
acted at this meeting. 


Philward, Inc., is the name adopted by 
a concern in Brooklyn to engage in the 
jewelry business with a capital of $30,000. 
The incorporators are Charles R. Cohn 
and Charles A. Cohn, both of 2398 Grand 
Ave., Bronx, New York, and Eveline A. 
Cohn, 1295 Madison Ave., New York city. 

The Tite Grip Clutch Co. is the name of 
a concern that has taken out papers of in- 
corporation under the New York State 
laws to engage in business in this city 
as a manufacturer of safety clutches for 
jewelry. The capital is $10,000, and the 
incorporators are Morris Rosenberg, 54 W. 
115th St., Louis Rosenberg, 24 Beekman 
Pl., New York, and Jacob Rosenberg, Stam- 
ford, Conn. 

Last Saturday the employes of D. D. 
Brokaw & Son, 15 Maiden Lane, held their 
11th annual outing at Sauter’s Pavilion, 
Fair View, N. J., and celebrated the 50th 
anniversary of the firm. The dinner was 
the feature of the event, and various games 
helped to pass the day pleasantly. In the 
bowling match between the Jerseyites and 
the Brooklynites the former won three 
games out of five. 

The members of the Bronx Retail Jewel- 
ers’ Association held their regular monthly 
meeting last Tuesday evening at Ebling’s 
Casino, St. Anns Ave. and 156th St., after 
THE JEWELERS’ CIRCULAR had gone to press. 
After the usual business matters were trans- 
acted, plans for the coming annual outing 
were discussed, and it was decided to hold 
the affair some time in August at Hof- 
mann’s Park, Throgg’s Neck, Westchester. 

The firm of Hipp, Didisheim & Co., com- 
posed of Hippolyte Didisheim and Bernard 
Didisheim, doing business in this city at 54 
Maiden Lane, has been dissolved by mutual 
agreement, and the business, property and 
all assets formerly belonging to the firm 
have been transferred to the Hipp. Didis- 
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heim Co., Inc., a corporation organized un- 
der the laws of the State of New York, and 
formed to carry on the business formerly 
carried on hy Hipp. Didisheim & Bro. The 
corporation has assumed the indebtedness 
of the firm and will continue to conduct 
the business. 

No answer was filed last week to the 
charge brought by John R. Keim, 11 W. 
32nd St. against Henry and Max Roth- 
krug, trading as Rothkrug Bros., 7 W. 32nd 
St., owing to the fact that the defendants 
had learned from their attorneys that 
negotiations for discontinuance of the action 
had been started. As told in the last issue 
of THe JEWELERS’ CrrcuLar Mr. Keim sued 
the defendants in the Supreme Court claim- 
ing they had made false representations 
and used misleading signs to divert trade 
sent by Tiffany & Co. to the plaintiff, 
(Keim). Fothkrug Bros. deny the essen- 
tial allegations in full, claiming that their 
acts were entirely within the law and 
their rights. Through their attorney they 
stated last week that unless the case was 


discontinued by the plaintiff it would be 


fought to a finish. 

A special meeting of members of the 
New York branch of the National Jewel- 
ers Board of Trade was held Tuesday, 
May 27, at the Board’s rooms, 15 Maiden 
Lane, at which a nominating committee 
was appointed for the election of officers at 
the annual meeting of the New York 
members in January, 1920. M. L. Bowden, 
Jr., first vice-president, presided at the 
meeting in the absence of President David- 
son. Those appointed to the committee are 
Alpheus L, Brown, chairman; Charles L. 
Allan of Power & Allan; William T. 
Gough, of Carter, Gough & Co.; Benj. 
J. Rees, of Zimmern, Rees & Co., and 
Julius Koch of Long & Koch. A special 
meeting of the members of the Cincinnati 
membership will be held Friday, June 6, 
at the Board’s Cincinnati office in con- 
formity with the new by-laws of the as- 
sociation. The Chicago members will meet 
for the same purpose on june 6 at the 
Board’s Chicago office. 

As had been decided at a recent meeting 
of the members of the Bronx Retail Jewel- 
ers’ Association, a ladies’ auxiliary was or- 
ganized Tuesday evening, May 27, at 
Ebling’s Casino, 156th St. and St. Ann’s 
Ave., composed of the wives and daughters 
of the Bronx jewelers. The purpose of 
forming such a body is that the ladies shall 
hereafter take care of all the social events 
and take care of all the details of arrange- 
ment, relieving the men of the responsi- 
bility and allowing them to devote their 
entire attention to more important business 
matters. The officers elected are Mrs. A. 





(New York Notes continued on page 105.) 
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Schneiderman, president; Mrs. A. Landau, 
vice-president; Mrs. H. Falkenstein, secre- 
tary, and Mrs. Silverberg, treasurer. Each 
of the ladies present at the meeting was 
presented with a bouquet of flowers, which 
were sent by the members of the parent 
association. Arrangements were completed 
for a theatre party to be held Friday at 
the Bronx Opera House. 

L. and J. Kroll, both members of the 
firm of L. Kroll & Son, wholesale jewelers, 
30 Maiden Lane, have left to visit the 
European diamond markets. 

The Bookkeepers’, Accountants’ and 
Stenographers’ Union, Local No. 1, has be- 
gun another vigorous campaign throughout 
the various trades in an effort to increase 
its membership. A mass meeting was held 
Tuesday, May 27, in the World build- 
ing, 63 Park Row, which was attended by 
a great many employes of jewelry houses 
throughout the city, as well as the textile 
and other trades. This meeting was ad- 
dressed by James P. Boyle, president of 
the union; S. Beardsley and by Miss Alice 
Bean, the first member enrolled in the 
union. The union is directly in league 
with the American Federation of Labor, 
and has members in all the principal cities 
in the country. The initiation fee is $1 
and 60 cents a month dues. The demands 
of the union consist of the following: An 
eight-hour day; from $15 to $18 salary per 
week to a stenographer with no experience; 
from $20 to $25 per week to one with ex- 
perience; a bookkeeper’s minimum wage 
scale $25 per week. The members will 
hold their meetings the third Monday of 
every month in the Labor Temple, 14th St. 
and Second Ave. 

Additional names to the petition to 
close places of business over the holiday 
on July 4 and until the next Monday 
morning have been added to the list 
since the last issue of THE JEWELERS’ 
Circutar as follows: J. S. Judkins, 
Fowler Bros., Neck Chain Co., Albert 
Lorsch & Co., Inc., Hammel, Riglander 
& Co., Korones Bros., L. Kroll & Son, 
Doehrmann & Goldfluss, the Ben Spier 
Co., Untermeyer-Robbins & Co., Charles 
Keller & Co., Isaac S. Meyer, Leys, 
Christie & Co., Potter & Buffinton Co., 
Weiss & Kann, Inc., Konijn & Frank, 
Eichberg & Co., Henry Freund & Bro., 
L. Heller & Son, Inc., Stern Bros. & Co., 
Oppenheimer Bros. & Veith, Zach A. 
Oppenheimer, W. E. Hayward Co., J. J. 
Sommer & Co., H. C. Lindol & Co., R. 
R. Fogel & Co., Eugene Freiberger, Wm. 
I. Rosenfeld, H. Z. & H. Oppenheimer, 
the Homan Mfg. Co., B. A. Ballou & Co., 
Yale Jewelry Mfg. Co., G. C. Hudson & 
Co., Kent & Woodland Co., S. O. Bigney 
Co., Rueckert Mfg. Co., Gattle & Hunter, 
Charles Armsheimer & Son, Irons & 
Russell Co., C. Sydney Smith Co., A. E. 
Van Houten, Feingold & Gelb, Inc., T. 
I. Smith Co., Charles F. Langdon, Emile 
S. Hirsch, Arnstein Bros. & Co., Reich- 
man Bros., Meyrowitz Bros., Saunders, 
Meurer & Co, William C. Solomon & Co., 
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James J. Loeb & Bro., Power & Allan, 
Inc., Jaskow Bros., C. H. Conant & Bro., 
Mount & Woodhull, G. T. Woodhull, 
George O. Street & Sons, Aaron Lauter- 
bach & Bro., Wm. S. Hedges & Co., L. & 
M. Kahn & Co., Laubheim Bros., C. G. 
Braxmar Co., William Bros. Mfg. Co., 
W. B. Kerr Co., Wm. B. Durgin Co., 
Gunzburger & Gluck, E. C. North, E. I. 
Franklin & Co., Swift & Fisher, H. A. 
Parker, Wm. Jarvin, Staiger & Sons, 
Grabhorn & Dubener, Benedict Bros., 
Geo. H. Squires, Phelps & Perry, Lud- 
wig Nissen & Co., J. Bulova Co., M. J. 
Schuster, Russell & Read, Henius & Co., 
Inc., Julius King Optical Co., Alvin Sil- 
ver Co., Reed & Barton, Theodore B. 
Starr, Inc., Boyajian  Bros., Henry 
Froehlich & Co., I. R. Theise, Sussfeld, 
Lorsch & Co., William Barthman, Zim- 
mern Rees & Co., C. W. Sommer, David 
L. Gluck, L. H. Keller & Co., John Schu- 
macher, E. H. Dean, Julius Wodiska, J. 
Bulova Co., Culbert Co., Parks Bros. & 
Rogers, Inc., Beyer & Rohrback, J. P. 
Harper, Ilgen & Wakefield Co., I. Ollen- 
dorff Co. These concerns also signed 
the petition which provided for closing 
over Decoration Day and until the fol- 
lowing Monday. 











A. E. Hart will leave next week for a 
trip through the south in the interest of 
Hart Bros., Inc., manufacturing jewelers, 
at 50 Columbia St. 

H. A. Blackford, for many years as- 
sociated with Gaven Spence is now with 
the Keer’s Galleries, 917 Broad St., op- 
posite City Hall, in charge of the optical 
department. 

A patent has been issued to Hardy Bush, 
a Newark manufacturing jeweler, for a 
safety pin. Another patent has been is- 
sued to William G, Kendall, of Newark, 
for a vanity box. 

Mr. and Mrs, Achille Bippart have 
moved from this city to East Orange. 
Their son-in-law and daughter, Mr. and 
Mrs. H. J. Hunkele, of S. 17th St., have 
gone south on an automobile trip. 

Among the Newark contributors to the 
Salvation Army Home Service Fund were: 
Louis V. Aronson, $250; the American 
Oil & Supply Co., and Baker & Co., Inc., 
$100 each; the employes of Allsopp Bros., 
Inc., $55; Philip Krimke, $25. 

Frank Thorwarth, retail jeweler at 515 
Elizabeth Ave., Elizabeth, is on an auto- 
mobile trip through Pennsylvania. The 
trip includes visits to Easton, Honesdale, 
Delaware Water Gap and other points of 
interest. 

Incorporation papers have been filed for 
the Charles H. Ormsbee Co., of 525 Main 
St., East Orange, manufacturers of pearl 
buttons and novelties. The authorized 
capital stock is $125,000. The incorporat- 
ors of record are Harry H. Picking, Chas. 
O. Geyer and E. R. Coburn. 

Two building permits have been granted 
to the Balbach Smelting & Refining Co. 
One is for a one-story frame laboratory 
at Wilson and Doremus Aves., the esti- 
mated cost of which is $2,000. The other 
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is 10r a one-story prick rest room at the 
same location, the estimated cost of which 


is $1,800. 
Potentate Philip Krimke, of Salaam 
Temple, Ancient Order of the Mystic 


Shrine, led the big parade of the Shriners 
here last week. Accompanying him were 
the past potentates, among whom was 
Louis V. Aronson, president of the Art ~ 
Metal Works, Inc. There were delegations 
present from a number of other temples 
from different parts of the country. 

Judge Stickel in the Court of Quarter 
Sessions here, directed a verdict of ac- 
quittal for Joseph Goldman of 253% Clin- 
ton Ave., proprietor of a jewelry store at 
140 Mulberry St., who had been charged 
with knowingly receiving three ounces of 
stolen gold. He held that the State had 
failed to offer sufficient proof to support 
its claim. A plea of non vult had previ- 
ously been entered by Edward Hauff, of 
732 S. 18th St. to the charge that he 
stole the gold from Larter & Sons, manu- 
facturing jewelers at Parkhurst and Aus- 
tin Sts., by whom he had been employed. 
Goldman and Hauff both were arrested 
in the former’s store April 24, after the 
alleged sale of gold had been made. 

Because John D. Dalzell failed to 
change the will he had previously made 
on June 21, 1911, when he married the 
second time, the will as filed for probate 
with Surrogate Isherwood, leaves the bulk 
of his estate to his daughter, and be- 
queaths only a $3,000 interest in his 
jewelry manufacturing business at 23 Mar- 
shall St., to his widow, a gift provided for 
when she was in his employ. Mrs. Dalzell, 
who lives at 37 N. 16th St., East Orange, 
witnessed the will, now probated. She 
was then Miss Mabel L. Burnett. The 
fact that Mrs. Dalzell was permitted to 
qualify as administratrix, the will failing 
to name an executor, indicates that some 
understanding has been reached for the 
division of the $25,000 estate left by Mr. 
Dalzell. Mrs. Marjorie D. Brown, the 
daughter, lives at 232 N. 4th St. and 
Hugh Dalzell of New York, a brother of 
Mr. Dalzell, renounced their right to claim 
administration papers. 

At the May meeting of the New Jersey 
Retail Jewelers’ Association, held at Ach- 
tel Stetters’, Broad St., this city, plans for 
the coming State convention were infor- 
mally discussed. It was announced that 
the big shore dinner which it had been an- 
nounced would be at Allaire on Sunday 
afternoon, June 22, would be held instead 
at Bigget’s Park, Sea Girt. The delegates 
to the convention will leave the Coleman 
House, their headquarters at Asbury Park, 
at 5 o‘clock, by automobiles. Dinner will 
be served at 6 o’clock. Representation at 
the sessions of the convention of the 
American National Retail Jewelers’ Asso- 
ciation, which will be held at Chicago, the 
latter part of August was also discussed. 
An effort will be made to have a delega- 
tion of 10 go from the New Jersey associa- 
tion. Those who have already signified 
their intention of going are; Jean R. Tack, 
Conrad J. Brotherly and Norbert Bertl, of 
Newark; Frank Thorwarth, of Elizabeth, 
and Charles Bowman, Somerville. It is 
expected that the perfected program for 
the New Jersey State convention will be 
ready within the next two weeks. 
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Looking Forward 


ANY TRUSTEES remember now the sensation experienced 

M in the latter eighties when from time to time, in the per- 

formance of their duties, they took from the safe deposit 

box certain six and even seven per cent. high grade railroad bonds. 

For many years it was impossible to invest trust funds at better 

than about four per cent. and much of the time at only 35% to 37% 
per cent. 


These high yield securities were a relic of the great Civil War 
—they were historical documents. Such conditions were not ex- 
pected to occur again. 


A warning and a lesson should be taken. In our judgment, as 
sure as rain falls and snow melts, the present rates for capital must 
sooner or later drop. We advise Investors not to consider the pres- 
ent extraordinary rent for capital in a perfunctory manner. Now 
is the time to get capital leases signed up in sound securities for 
long terms. . 


The Investor should have as many of these historical docu- 
ments as possible for the next generation to ponder. 


Our experience of over seventy years is available. 


LEE, HIGCINSON & Co. 


Established 1848 


BOSTON NEW YORK CHICAGO 
HICCINSON & CO., LONDON 
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The Irons & Russell Co. closed its fac- 
tory Thursday night until Monday, because 
of Memorial Day. 

The Beverly Land Co. has transferred to 
Paul C. Nicholson a lot of land on the 
easterly side of Slater Ave. 

J. H. Barrett, jewelry ‘buyer for the 
King McLeod Co., Newport, was a business 
visitor in New York last week. 

The johnson Tool Co., A, E. Johnson, 
manager, has removed from Cole St. Paw- 
tucket, to 187 Eddy St., this city. 

Mr. and Mrs. Barton A. Ballou have 
opened their Summer cottage at Bristol 
Ferry, in Portsmouth for the season. 

Mrs. Estelle Einstein has been appointed 
executrix of the estate of the late Moses 
Einstein by the Cranston Probate Court. 

Miss Sophie Chilling was a business visi- 
tor in New York the past week represent- 
ing Z. Berberian, manufacturer of enamels. 

W. ). Keith has filed his statement with 
the city clerk’s office that he is the sole 
owner of the Standard Stamping Co., 88 
Page St. 

Frederick V. Kennon, secretary of the 
J. T. Mauran Mfg. Co., with his wife, are 
at Moosehead Lake, Me., for a fortnight’s 
fishing trip. 

The contract has been awarded for the 
erection of a garage, 46 by 100 feet at the 
corner of Elbow and Ashcroft Sts., for 
James C. Doran & Sons. 

The Parisian jewelry Co., 19 Calendar 
St. is being conducted by Stathois Parianos 
and Harry Findan, according to their state- 
ment filed at the city clerk’s office. 

At the annual meeting and election of the 
First Light Infantry Veterans, on Wednes- 
day evening, Frank L. Barrows, with Gor- 
ham Mfg. Co., was elected major. 

William Loeb & Co., of this city, have re- 
ceived their first orders from the General 
Agency Co., established by Mr. Loeb’s son, 
Stanley M. Loeb, at 20 Rue Baudin, Paris. 

Frederick J. Holt et ux have given a 
$1,000 mortgage to the Roger Williams 
Savings Fund and Loan Co., on lot and 
buildings on the northerly side of Califor- 
nia Ave. 

Two mortgages for $7,500 and $500, re- 
spectively, against property of William H. 
F, Manchester et ux, have been discharged 
by the Rhode Island Hospital Trust Co. 
and Theodore F. Tillinghast. 

Announcement has been received of the 
safe arrival in Yokohoma, Japan, of Mon- 
roe Block, of Monroe Block & Co., of this 
city, where he has gone to study the pos- 
sibilities of trade with the Orient. 

E. Merle Bizby, superintendent of the 
silverware department of The Shepard Co., 
Inc., gave a stirring talk on patriotism at 
the monthly meeting of the Olneyville 
Business Men’s Association last week. 

The regular monthly meeting of the di- 
rectors of the Manufacturing Jewelers’ 
Board of Trade will be held at the rooms 
of the association in the Turk’s Head 
building, on Friday afternoon, June 13. 

Earl L. Middleton, with J. A. Poster & 
Co., is about to join the ranks of the Bene- 
dicts, a marriage license having been 
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granted him the past week. The bride-to- 
be is Miss Edna A. Mason, of Swansea, 
Mass. 

Governor and Mrs, R. Livingston Beeck- 
man, who have been sojourning at the 
White Sulphur Springs, Va., for several 
weeks, have returned to their Summer 
home at Land’s End, Newport, for the 
season. 

‘Major George A. Forsyth, for many 
years with Thornton Bros, Co., has been 
appointed again this year by Governor 
Beeckman as range officer for small arms 
practice of the Rhode Island National 
Guard. 


Antonio Paolantonio, who recently re- 
turned from military service, has started 
in business at 157 Federal St., under the 
style of the Providence Cutlery Co., manu- 
facturing pocket knives and ink erasers for 
the jewelry trade: 


Joseph Samuels, president of the J. Sam- 
uels & Bro., Inc. (The Outlet Co.), of this 
city, and family have opened their coun- 
try place, Meadow View, on Boston Neck 
road, Narrangansett Pier, where they will 
spend the Summer. 


The case of the Z. & B. Enameling Co. 
against the T. F. Hunt Mfg. Co. was heard 
before Judge Rueckert in the civil session 
of the Sixth District Court last week and 
judgment entered for the plaintiff for $31.47 
alleged to be due on book account. 

Albert S. Vennerbeck, of the Venner- 
beck & Clase Co., Inc., was a member of 
the winning team at the Rhode Island In- 
ter-club golf series match at Woonsocket 
last Wednesday at which the Metacomet 
team of this city won from the Winnesau- 
ket, of Woonsocket. 

Capt. Rush Sturges, Lieut. Frederick B. 
Thurber and Sergt. Joseph San Souci have 
been appointed members of the temporary 
executive committee in charge of the for- 
mation of a State branch of the American 
Legion, to be composed of soldiers and 
sailors who participated in the late war. 

N. M. Satler, for several years a mem- 
ber of the sales force of William Loeb & 
'‘Co., has purchased the business of the 
Rhode Island Ring Co., 150 Chestnut St., 
and also the tools and machinery at the 
plant of F. T. Pearce Co., 85 Sprague St., 
and will manufacture a general line of 
rings, 

A number of the manufacturing jewelers 
are prominently active on the golf links 
hereabouts this season, several of whom 
have already made good progress toward 
the top of the list. Among these are 
Andrew Doleman, Ellis W. MacAllister, 
Arthur L. Aldred, Frederick W. Aldred, 
John Shepard Jr., Edward N. Slade, Ralph 
A. Ostby, William P. Otis. 

A blaze was started in the shop of the 
Pawtucket Electroplating Co., in the old 
Slater Mill, Pawtucket, last Monday morn- 
ing that for a few minutes caused consid- 
erable excitement. One of the workmen 
dropped some acid and when it fell among 
some light wood it began to burn. A still 
alarm was sent to a neighboring hose com- 
pany and the flames were extinguished 
without much damage. 

‘More than 500 men, women and children 
of the jewish race paraded in this city last 
Tuesday in protest to the massacres in 
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Poland. Archibald Silverman was chief 
marshal, with Charles Silverman as one 
of his aides. Mrs, Charles Silverman was 
marshal of the women’s division with Mrs. 
Charles Aushen as one of the aides. Among 
the speakers at the mass meeting were 
Lieut. Governor Emory San Souci and Col. 
H. Anthony Dyer. 

A hearing was held before Justice Doran 
in the Superior Court on Saturday on the 
petition of the United Wire & Supply Co. 
for a new trial in the case which was de- 
cided against it a week ago, in favor of 
Samuel F. McIntosh. This was a suit in- 
volving contracts in which F. McIntosh 
was the plaintiff and in which the jury gave 
him a verdict of $5,708.69 with a set off 
to the defendant corporation of $2,331.37. 
Decision was reserved. 


The Irons & Russell Co., manufacturing 
jewelers, 95 Chestnut St., announced to its 
employes the past week that it has taken 
out a blanket insurance policy covering all 
of its employes who have been with the 
company for six months or more. This 
concern is one of the first in the jewelry 
industry to take out one of these em- 
ployes’ policies, although several of the 
large corporations in other industries have 
done so. The announcement, which is 
signed by Charles F. Irons, as president of 
the Irons & Russell Co., will affect upwards 
of 130 employes in the factory. 


The Ostby & Barton Co. has been hav- 
ing new elevators installed in the recently 
constructed addition to its factory build- 
ing, 118 Richmond St. and on Tuesday 
morning, May 27, while workmen were 
testing one of the cars, one of them was 
electrocuted. George Rudy, 38 years of 
age, was testing out the controller, by 
which the cage is raised and lowered, 
when the wiring became short circuited. 
This charged the outside of the controller, 
and by coming in contact with it Mr. 
Rudy’s body received the full force of a 
heavy electric current. William Whelp- 
ley, foreman for the elevator company, un- 
der whose directions Rudy was working, 
jumped to a switch as quickly as possible 
and shut off the power. Mr. Rudy was 
dead, however, when assistance reached 
him. The medical examiner who investi- 
gated the accident said that death had 
been instantaneous. 


Among the jewelry buyers reported in 
this city during the past week were the 
following: Oscar Kind, of S. Kind & Sons, 
Philadelphia; Mr. Weisman, of Weisman 
& Sons Co., Inc., Detroit, Mich; Mr. How- 
land, representing Arthur Letts, Los An- 
geles, Cal.; H. Steele and M. Goldafsky, of 
H. Steele & Co., San Antonio, Tex.; M. 
Rybak and D. M. Bennett, of Gimbel Bros., 
New York City; C. Wodiska, of Morris 
Hirschberg, New York City; Walter Bonn, 
of M. Bonn Co., Inc., Pittsburgh, Pa., and 
M. Bonn Jewelry Co., Inc., St. Louis, Mo.; 
N. Zigayer, of the U. S. Jewelry Co., Mon- 
treal, Can., and Mr. Aziz, of J. & A. Aziz, 
Toronto, Ont.; Mr. Levy, of the Aaron 
Levy Co., New York City; I. Lachman, of 
Seattle, Wash.; Ward B. Lewis, of the C. 
B. Norton & Co., Kansas City, Mo.; Louis 
Sickles and Edward Sickles, of M. Sickles 
& Sons, Philadelphia, and Messrs. Spen- 
cer, Harris and Eisman, of the Norris, Al- 
lison Co., Chicago. 
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Railroad men in increasing 
numbers are insisting on get- 
ting SIX position watches 


“adn f | —watches which have passed the tests of accuracy in all 
hi \ positions. 


They know that originally railroad watches were not 
adjusted to positions. 

Later, they know that three position adjusted watches 
were required. 

Now, they know that, for the present, five position 
watches are standard. 


But, they also know that railroad requirements are 
continually going higher—not lower, and that it would 
be shortsighted for them to take chances on a five posi- 
tion watch when they can just as easily get the superior 


Sagamo . Bunn 
Special Special 


Illinois watches which are adjusted to temperature, isochronism and SIX 
positions. 
Be prepared to supply them with these watches. 











Illinois Watch Company 
Springfield 
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Chicago Notes. 





W. C. Penfold is making a trip through 
the northwest for F. H. Sadler Co. 

Carl Flanders, Elkhart, Ind., visited Chi- 
cago last week while on a motor trip. 

Ben Levy, representing Meyer & Gross, 
spent a few days in Chicago last week. 

George E. Hanson, Rockford, IIl., was 
one of the visitors to the Chicago market 
last week. 

H. N. Lorish, Chicago manager for 
Alvin, made a short business trip to Mil- 
waukee last Thursday. 

Carl P. Kionka has returned from a trip 
which included Minneapolis and cities of 
Nebraska and Missouri. 

Clarence Deitrich, of the Hoefer Jewelry 
Co., Kansas City, was in Chicago last week 
looking after merchandise for the firm. 

On May 25 the window at the store of 
J. M. Corman, 2622 W. Division St., was 
broken and a loss of $260 was sustained. 

The window at the store of John H. 
Watson, 1144 E. 55th St., was broken re- 
cently and $75 worth of signet rings were 
stolen. 

“Bob” Kelly, who represents the Rogers, 
Lunt & Bowlen Co., spent a week in Chi- 
cago one day recently. Also Ray Arnold, a 
Gorham traveler. 

“Ike” Kantlehner, Jackson, Mich., is ex- 
pected in Chicago early next month to 
receive merchandise for which he has 
placed orders here. 

Among the buyers in Chicago last week 
were Arnold Fox, Yankton, S. Dak.; Rob- 
ert L. Jenkins, Amboy, IIl., and G. J. Jensen 
of Rensselaer, Ind. 

Paul and Adolph Braude have installed 
two large new safes and entire new fixtures 
in their rooms on the fourth floor of the 
Heyworth building. 

Quite a number of out-of-town jewelers 
were in Chicago last week to attend the 
convention of Edison dealers, which was 
held at the LaSalle Hotel. 

P. T. White, of Otto Young & Co., has 
returned with his wife and family from 
a visit of three weeks at Atlantic City and 
a short visit to New York. 

L. C. Lossau, with the Hart Jewelry Co. 
before entering the service, has received 
his discharge from the army, and is again 
on the traveling force of this company. 

George A. Armstrong, representing the 
Paye & Baker Mfg. Co., left last week for 
the northern woods of Wisconsin. Mr. 
Armstrong is accompanied by his family. 

C. W. Jelliff, Mansfield, O., was in Chi- 
cago. last week, on his way to Broadhead, 


Wis., where he was called on account of 
the death of his sister at her home there. 

The store of Atz Bros., on the 11th 
floor of the Heyworth building, has been 
completely remodeled and is now one of 
the attractive stores in the wholesale dis- 
trict. 

E. S. Badley, who represents the S. O. 
Bigney Co., and John Leiner, of Benj. 


- Allen & Co., attended a ceremonial of the 


Shrine at Hammond, Ind., one night last 
week. 

Sol Hess made a flying trip to New 
York last week. He is now planning for 
the annual meeting of the Chicago Jewel- 
ers’ Association, which will be held this 
month. 

Ward Lewis, of the C. B. Norton Jewel- 
ry Co., Kansas City, Mo., spent a few 
days in Chicago last week en route home 
after several weeks spent in the eastern 
markets. 

R. Switek, of the R. L. Switek Co., 1206 
W. Chicago Ave., is now taking a course 
in optics, and as soon as he has finished 
his firm will add an optical department to 
the store. 

Arthur Wall, of Wall & Dougherty, 
Honolulu, T. H., spent several days here 
last week, and left for New York, expect- 
ing to remain some time there, and in other 
eastern cities. 

Henry Erichsen, of the Erichsen-Hinter- 
leitner Co., and R. J. Hillinger, of R. J. 
Hillinger & Co., spent several days of last 
week, and this with a party of friends 
fishing at Tomahawk Lake. 

Miss Agnes G. Dwyer, of Dwyer & 
Anderson, Rockford, IIl., spent several 
days in Chicago buying last week. Miss 
Dwyer and her associate, Miss Lou Ander- 
son, have one of the “classiest” stores in 
the State and have built up a nice busi- 
ness at Rockford. 

Joe Finn, diamond buyer for Depres, 
Bridges & Noel, returned from a buying 
trip to New York last week. W. H. 
(“Wild Bill”) Schlossman, salesman, has 
just returned from a diamond-selling trip 
through Oklahoma, and reports everyone 
in Oklahoma wearing or wanting to wear a 
diamond. 

The Bouchard-Longden-Geier Co. is set- 
tled in its new quarters on the 15th 
floor of the Heyworth building. The house 
now has more than double its former 
space, and has taken over the entire 
production of Music Master phonographs. 
Mr. Longden is now making a trip for the 
phonograph department. William. Geier is 
spending his vacation at his home in St. 


Louis and C. E. Roy is fishing for bull- 
heads in Illinois. 

A. H. Tegge, Iron River, Mich. re- 
turned from France with the 33d Regiment, 
Prairie Division, and arrived in Chicago. 
last week. He was met here by friends 
from his home town, and his sister, who. 
has managed the store during his two 
years with the fighting 33d. Reports from 
Iron River indicate that he found his sister 
made a great success of the business in his. 
absence. 

C. & E. Marshall Co., Chicago, Columbus 
and Detroit, has closed a lease for the 
rooms formerly occupied by Rogers, Thur- 
man Co., and S. Glickauf Co., on the sixth 
floor of the Mallers building. This gives the 
house more than double the space, or more 
than half the entire sixth floor of the 
building. The growth of this company has 
been very rapid since it came to Chicago 
about two years ago, and this is the second! 
enlargement made necessary by the in~ 
crease in business. 

In pursuance of section 3, article VII of 
the by-laws of the Chicago jewelers’ Asso- 
ciation, the nominating committee has 
submitted nominations for officers and 
directors of this association for the ensuing 
year as follows: For president, John H. 
Hardin; for vice-president, S. Y. Ball; for 
secretary and treasurer, Charles T. Ross; 
for directors for two years, Peter T. White, 
Fred G. Thearle, C. P. Dungan, A. L. Ell- 
bogen; for directors for one year, Robert 
Slade, Jr. The ticket will be placed in 
nomination by the committee at the annual 
meeting of this association on the third 
Tuesday of June, 1919. 

The Brun-Mill Co. is the name of a new 
manufacturing company which will soon 
have its product on the market. The fac- 
tory is nearly completed and machinery is 
being installed. The factory is located at 
Pittsfield, Ill. <A full line of silver and 
nickel novelties will be manufactured, 
specializing at first on cigarette cases. The 
members of the company are Sam Bruns- 
wick and Felix Miller. Melville Miller,. 
brother of Felix, will be associated with 
the company. Mr. Brunswick is a mam 
with considerable financial interests in: 
Pittsheld. Mr. Miller is a son of I. B. 
Miller, and previous to his service in the 
aviation department during the war was. 
assistant superintendent at the Elgin Amer- 
ican Mfg. Co. factory. Melville Miller has: 
also been associated with this company. 

J. Henri Ripstra, formerly at 913 Kesner- 
building, has moved his shop to larger 

(Chicago Notes continued on page 110.) 
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quarters in the Mallers building, 5 S. Wa- 
bash Ave. 

Encouraging developments took place 
last Wednesday night at a meeting of 
Chicago retail jewelers, members of the 
Chicago Board of Education, and officials 
of the Federal Board for Vocational Train- 
ing. The developments had to do with the 
soldier-watchmaker school which is planned 
for the double purpose of teaching re- 
turned soldiers a useful and profitable trade 
and also of furnishing much needed watch 
and clock-makers to the retail jewelers of 
Chicago. 

‘(A dishonest watchmaker employed by a 
local wholesale firm is under arrest, 
charged with stealing watches. The watch- 
maker used the jewelry store on Division 
St. as a place to get rid of his goods. The 
police went to the jeweler’s place and there 
found 13 fine watches, which had been 
stolen. They arrested Corman, the poprie- 
tor. While the jeweler was in jail, thieves 
hurled a brick through the window of his 
jewelry store and made away with $500 
worth of merchandise. Later he was re- 
leased on bonds of $3,000. Both watch- 
maker and jeweler will be prosecuted, it is 
said. The watchmaker is understood to 
have made a confession. 











At the annual meeting of the Milwaukee 
Jewelers’ Club, held recently at the Blatz 
Hotel, Edward Motl, 484 Mitchell St., was 
elected president; Art Meyers, 460 Eleventh 
Ave., vice-president, and Henry J. Oberst, 
392 National Ave., secretary. 

Gustave Keller, of K. F. Keller & Sons, 
retail jewelers, Appleton, Wis., and post- 
master of that city, will deliver an address 
on “The Postmaster and the Postal Service” 
before the annual convention of the Wis- 
consin Association of' Postmasters, to be 
held in Milwaukee, june 11 and 12. 

The S. Dalin Jewelry Co., 6306 Green- 
field Ave., West Allis, Wis., is making im- 
portant improvements in its store building 
and environment. A talking machine de- 
partment is being provided for. Three 
demonstrating booths are being installed 
and the interior generally rearranged. A 
new electric street clock costing $300 or 
more is being placed at the curb in front 
of the store. 

Henry F. Ziese, advertising manager of 
the Bunde & Upmeyer Co., Plankinton Ar- 
cade, came within one vote of being elected 
vice-president of the Advertisers’ Division, 
Milwaukee Association of Commerce, for- 
merly the Advertisers’ Club of Milwaukee, 
at the annual meeting last week. Frank B. 
Jennings, of Edward Schuster & Co., de- 
partment stores, was elected president; 
Edward D. Wolff, vice-president, and Hugo 
Vogt, secretary-treasurer. 

The Jewelers’ Security Alliance, New 
York, has sent a check for $100 as a gift 
to the police pension fund of the Milwaukee 
Police Department in appreciation of the 
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good work of the local detectives in caus- 
ing the arrest and conviction of George 
Gross on the charge of burglary in connec- 
tion with the robbery of the jewelry store 
of E. F. Rohn, 253 3rd St. Gross was sen- 
tenced to serve five years in the State pris- 
on. A considerable part of his booty was 
recovered. 

The Milwaukee branch of the National 
Credit Men’s Association at its annual meet- 
ing on May 27 elected a woman to office 
for the first time in the history of the par- 
ent body or any of its branches. Miss Nora 
Kuhagen, of the National Bank of Com- 
merce, was the choice of treasurer. S. 
Bialacki was elected president; Fred W. 
Gerretson, vice-president, and James A. Fet- 
terly, secretary. Mr. Fetterly is secretary 
of the Retail Division, Milwaukee Associa- 
tion of Commerce, and manager of the 
credit bureau operated by the association. 
Most of the retail jewelers of Milwaukee 
are members of the two associations and 
credit bureau. 

Milwaukee jewelry stores, in common 
with other retail establishments and the 
department stores, were closed on Friday, 
May 30, Memorial Day, for the first time in 
many years and no business was transacted. 
In recognition of the far greater signifi- 
cance of the holiday than ever before, due 
to the world war, all business was sus- 
pended in Milwaukee this year. Formerly 
business houses remained open all day or 
during the morning of May 30. The move- 
ment which resulted in a general suspension 
of business throughout the day was initi- 
ated by the Retail Merchants Division, Mil- 
waukee Association of Commerce, and ap- 
proved by the various associations of retail 
merchants to make it a uniform observance 
in this manner. 

Milwaukee jewelers who are advertisers 
on billboards and on fences along the con- 
crete highways of Milwaukee county prob- 
ably will enounter difficulties in pursuing 
this form of publicity further. The Wis- 
consin Legislature has enacted a law giving 
the Milwaukee county board of supervisors 
the right to regulate by ordinance the main- 
tenance and construction of billboards and 
other similar structures on premises abut- 
ting on highways maintained by the county, 
so as to promote the safety of public travel. 
In recent years the highways have become 
lined with merchants’ advertisements. The 
principal purpose of the new law is to pro- 
vide regulatory powers to prevent the in- 
discriminate use of premises at dangerous 
curves and intersections where collisions 
and other accidents have been frequent be- 
cause of the obstruction of view. 

E. H. Warnke, president of the E. H. 
Warnke Co., manufacturing and wholesale 
jewelers, 508 Enterprise Building, is repre- 
senting this division of the trade on the 
17th annual trade promotion tour con- 
ducted June 2 to 7 by the jobbers’ division 
of the Milwaukee Association of Commerce. 
The tourists, numbering 95, are traveling in 
a special train and will cover a route of 
1,000 miles through the western, northern 
and eastern sections of Wisconsin. The 
excursions are held to bring Milwaukee 
jobbers into intimate contact with retail 
merchants in the State, particularly in sec- 
tions which other large trade centers con- 
sider “concurrent jurisdiction.” The 1917 
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and 1918 excursions were omitted because 
of the war. Mr. Warnke was one of the 
originators of the idea and has not missed 
a tour since the first one was held in 199} 


Commercial arbitration, a modern and 
progressive method of unraveling credit 
and legal tangles, has become a fact in 
Wisconsin by the enactment of Chapter 
199, Laws of 1919, by the State Legislature 
The bill has received the signature of Gov. 
E. L. Philipp and became a law upon pub. 
lication May 23. The measure sets up ma- 
chinery for the settlement of commercial 
disputes without invoking the machinery 
of the courts of record. An arbitration 
board of three members will be appointed 
by the chief justice of the civil court in 
each county having such courts. The board 


_is given the authority and power to sub- 


poena witnesses and appeal to the judge 
for information on legal points. Credit 
men say the new law will work to do away 
with long drawn-out legal disputes over 
business matters heretofore carried on in 
court, and result in a large saving to the 
retail as well as wholesale business inter- 
ests of the State. 


Lieutenant Charles H. Kohli, Monroe, 
Wis., proprietor of a leading retail jewelry 
store in that city, has returned home after 
an absence of two years in the military ser- 
vice, of which period nearly 18 months were 
spent in France. Lieut. Kohli was badly 
wounded July 30, 1918, while leading his 
command, formerly Co. H, Wisconsin Na- 
tional Guard, later a unit of the famous 
32nd Division. He was hit in three places 
by machine gun bullets, one passing through 
his right lung. He was rescued with great 
difficulty by two privates, also from Mon- 
roe, who were wounded in the attempt. 
Lieut. Kohli has fully recovered from his 
wounds. Before returning to Monroe he 
went to Florida, being accompanied home 
by his wife and two children. Their little 
daughter was killed by an automobile while 
the family was residing with Mrs. Kohli’s 
parents in the south. Lieut. Kohli has re- 
sumed the active management of his store 
at Monroe. 


Maj. Robert S. Doering, in civil life 
manager of the Berlin (Wis.) store of the 
Doering jewelry Co., Waterloo, Wis., ar- 
rived in New York from France with his 
command, the 119th Machine Gun Batta- 
lion, 32d Division, on May 21, being the 
last of the “Red Arrow” troops to come 
home. Maj. Doering organized Co. G, 
Second Wisconsin Infantry, and was com- 
missioned captain, taking his unit to the 
Mexican border in the Summer of 1916. 
In August, 1917, the command was again 
called into active service. At Camp Mac- 
Arthur, Waco, Tex., it was made part ot 
the 32nd Division, which arrived in France 
early in February, 1918. After being 
wounded, Capt. Doering was promoted to 
major and given command of the 119th 
Machine Gun Battalion, also composed of 
Wisconsin men. This unit experienced 
some of the hardest fighting of the war 
at Chateau Thierry, the second battle of 
the Marne, in the Argonne and at Soissons, 
After the armistice it formed part of the 
American Army of Occupation. Maj. Doer- 
ing is resuming his duties with the Doer- 
ing company, of which his father, E. E. 
Doering, is president. 











. §. Dinkelspeil, diamond broker, is 
back at headquarters after a successful 
northern trip. 

A, J. Francis, vice-president of Morgan 
& Allen Co.’s jewelry company, is back 
from a short vacation spent in the Sierras. 

Godfrey Eacret, of the local jewelry firm 
of Shreve, Treat & Eacret, has been elected 
a director on the board of directors of the 
Chamber of Commerce. 

The following out-of-town jewelers vis- 
ited San Francisco recently: M. F. Noack, 
Santa Rosa; A. S. Shaddow, Fresno; C. F. 
Thomsen, Scotia, and A. W. Anderson, 
Salinas. 

K. G. Flogel of the Theo. H. Davies 
Co., Ltd., is sailing from Honolulu via the 
Panama Canal, en route to New York. 
Mr. Flogel will visit San Francisco upon 
his return trip to the islands. 

Robert Grinton, well-known optician of 
Lodi, Cal., met his death in a sad accident 
on the 14th of May. The automobile in 
which Mr. Grinton was riding, driven by 
Henry D. Sharp, jeweler of that district, 

L. A. Philp, a former eastern traveler 
for the Simmons Hardware Co., has been 
added to the sales force of the Interna- 
tional Silver Co., and will leave shortly for 
the northwest in the interests of his new 
connection. 

Mr. and Mrs. James G. Ludlum are 
making a tour of the Pacific Coast and are 
expected in San Francisco almost any day. 
Mr. Ludlum is one of the directors of the 
International Silver Co., and assistant man- 
ager of the factory of the Holmes & 
Edwards Co., Bridgeport, Conn. 

Among the eastern travelers in San 
Francisco during the past week were E, E. 
Baker of the E. L. Spencer Co.; Mr. Klein 
of Goldsmith, Stern & Co., Charles J. 
Tonry of J. H. Peckham & Sons, Frank 
D. Newberger of Charles Keller & Co., and 
A. L. Kramer of Brod & Co. 

Arthur F. Wall of the firm of Wall & 
Dougherty, Honolulu, is in San Francisco 
this week. Mr. Wall will leave for the 
eastern markets shortly and expects to re- 
turn to the Coast about June 25. Another 
Honolulu. visitor, Mr.- Conningham, of 
H. F. Wichman & Co., Ltd., is expected 
in San Francisco in the near future. It 
is likely that Mr. Cunningham will also 
make an eastern tour. 

J. D. Bridges, formerly associated with 
the San Francisco office of the William A. 
Rogers Co., has joined the sales organiza- 
tion of the International Silver Co. Mr. 
Bridges and F. C. Plate will be the south- 
ern representatives of the company, being 
successors to H. W. Slaudt and H. L. 
Livermore, both of whom are to leave the 
employ of the International. They have 
announced their intention to engage in 
the jewelry business independently, main- 
taining agencies for various manufacturers 
on the Coast. Headquarters will be estab- 
lished by Mr. Slaudt and Mr. Livermore 
about July 1. 

The new board of directors for Shreve 
& Co. was installed on May 17, and the 
board is putting into immediate effect plans 
for the improvement of working conditions 
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among employes and a merit system of 
wage increases. The new board includes 
George Lewis, president; Edward P. Roop, 
vice-president; J. C. Hickinbotham, vice- 
president, and A. Jannopoulos, secretary- 
treasurer. Under the new system, the 150 
employes are to be given one Saturday out 
of three off during the Summer season, 
two weeks’ vacation with pay, and salaries 
are to be increased regularly upon a basis 
of merit and ability. 

Wrist watches for dogs is the latest 
fashion in San Francisco. An_ effective 
manner of wearing the time piece is on 
the left forefoot a bit above the ankle. 
Laddie and Lassie, prize Boston bull pups, 
belonging to Miss Alice Bidwell and Miss 
Helen Daley, are among the first social 
lights of dogdom to take up the fad. They 
accompanied their mistresses into the 
Palace Hotel the other day, causing quite 
a buzz of comment. “What time is it, 
Laddie?” asked Miss Bidwell. Laddie 
raised his paw at the proper angle, squinted 
at his watch, and barked, once, twice. Very 
simple—two o’clock. Both dogs are prize 
winners and were exhibited at recent ken- 
nel shows. 

Miss Pauline Eisner of the auditing de- 
partment of Mayer & Weinshenk, wholesale 
jewelers, at 717 Market St., gave a fare- 
well party to her fellow employes recently 
announcing her engagement to Max Schaff 
of the California Mercantile Co. A most 
delightful evening was spent by the fol- 
lowing: Mr. and Mrs, Mike Spiro, the 
Misses Freda Kleinclaus, Isabelle Lowery, 
Mae Amrick, Eva Joseph and Miriam Kis- 
ner; Messrs. Joseph Kielty, Herbert Wein- 
shenk, Justin Weinshenk, Charles Blum, 
Stanley Beard and Max Schaff. Mr. Beard 
was appointed impromptu master of cere- 
monies, and expressed the congratulations 
of the company to the happy couple. 

E. V. Saunders, head of the local office 
of the International Silver Co., is back in 
San Francisco after an extended visit to 
the Southland. At Santa Barbara, Mr. 
Saunders was invited by the Chamber of 
Commerce and the Rotary Club to address 
the business men of the city on the gen- 
eral business conditions prevailing through- 
out the country. On account of Mr. 
Saunder’s recent eastern trip he was par- 
ticularly well versed on these matters. He 
also took up the question of prices and the 
reason why still higher prices may be ex- 
perienced. The matter of trade acceptance 
was discussed in a thorough manner by 
Mr. Saunders, and when he visited Los 
Angeles a little later, he was asked to 
repeat his views on the various subjects 
to an assembly of the Chamber of Com- 
merce in that city. While in Santa Bar- 
bara, Mr. Saunders attended the horse 
show, and donated a handsome silver cup 
which he presented personally to Mr. 
English of Pasadena, fortunate owner of 
“Confidence,” the winning “champion of 
champions.” 








Henry F. Shelow, manufacturing jeweler 
in the Canby building, Dayton, O., has 
granted his employees a 44-hour a week 
schedule, which went into effect June 1. 
He is also taking on more help, enlarging 
his shop and installing additional ma- 
chinery. 
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Omaha. 


Joy Preston, Norfolk, Neb., has sold out 
his business. ‘ 

Sam H. Maybaum, New York, called on 
the local trade last week. 

P. H. Edlund, Kimball, Neb., has sold 
out to Littrell & Thayer. 

D. W. Griffin, formerly with Albert 
Edbolm, is now with the Ryan Jewelry Co. 

T. J. Brunner is a delegate to the Elks’ 
convention to be held at York, Neb., June 
4-5. 

E. N. Hewer, Norfolk, Neb., is opening 
a new store, and was in Omaha last week, 
purchasing his opening stock in this city. 

C. W. Garretson, of Fremont, Neb., has 
purchased the Davies optical business of 
Nelson, Neb., and is again affiliated with 
R. M. Herre, the “Gift Shop” jeweler. 

Fred Smith, father of A. F. Smith, was 
struck by an auto last week. While the 
doctors say he was not hurt seriously, he 
will be confined to his home a few weeks. 

Sol Bergman celebrated his 57th birth- 
day last Wednesday. His friends show- 
ered him with presents. He has been in 
the jewelry business in Omaha about 32 
years. 

While Fred Brodegaard and wife were 
at Burk Burnett, Texas, last week, a new 
oil well was struck on his property and 
the indications are that Fred will wear the 
smile that won’t come off. 

Thieves fired a wrapped brick through 
the window of A. Leibowith last Friday 
night, and stole 11 watches. The men 
were evidently frightened away, as they 
failed to secure other jewelry in the win- 
dow. So far, there is no clue. 

B. B. Combs, president of the State 
Board of Examiners, reports the board ex- 
amined 21 very brilliant students, among 
which probably half will pass the required 
tests. He says that the outlook for the 
examination in the fall is very encourag- 
ing. 

D. L. Davies, of Superior, Neb., who has 
been secretary of the Board of Optometry 
for the past two terms, has disposed of his 
jewelry and optical business, and has moved 
to Portland, Ore., to engage in business 
with the Davies Optical Co., wholesale 
dealers. H.R. Tillotson, of Harvard, Neb., 
will probably receive the appointment to fiii 
the place left vacant by the change made 
by Mr. Davies. 

Among the out-of-town jewelers in 
Omaha last week were: George Halder- 
nan, Tabor, Ia.; J. G. Mines, Wayne, Neb.; 
G. T. Ray, Osceola, Neb.; T. J. Slater, 
Hordville, Neb.; Charles Foley, Nebraska 
City, Neb.; W. B. Graves, O’Neill, Neb.; 
C. A. Hackett, Bloomfield, Neb.; J. J. 
Sindler, Jr.. Howells, Neb.; N. Neilson, 
Harlan, Ia.; R. J. Meyer and wife, Grand 
Island, Neb.; Mrs. Phil Folsom, Ashland, 
Neb.; Mrs. Al. Hastings, Arcadia, Neb.; 
W. E. Evans, Red Oak, Ia.; John Morris, 
Carson, Ia.; H. Ollerman, Blair, Neb.; 
V. H. Wessler, Hebron, Neb.; John Levine, 
Wahoo, Neb.; C. W. Sawyer, Silver City, 
Neb.; R. H. Duke, Mason City, Neb. 








A recent attempt to hold up the 
store of Olsen & Ebann, Benton Harbor, 
Mich. was thwarted and no loss was sus- 
tained. 
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O. H. Sturges, formerly with S. Nord- 
linger & Sons, is now with C. A. Vander- 
berg, 322 W. 6th St. 

E. Bastheim and his family and Geo. J. 
Germain have returned from a 10-day out- 
ing at Yosemite Park. 

E. V. Saunders, Pacific Coast agent of 
the International Silver Co., after spending 
some time here, has returned to San Fran- 
cisco. 

A. B. Ebner, secretary of the E. W. 
Reynolds Co., is building a Summer home 
at Hermosa Beach, about 25 miles from 
Los Angeles. 

H. T. Anderson, who was with the Don- 
avan & Seamans Co. for 12 years, has 
taken the position of window dresser of 
Brock & Co. 

Joseph Deutsch, with the E. Bastheim 
Co., is back in his place after some time 
spent in a hospital, where he had his ton- 
sils removed. 

Cyrus Price, of the firm of Shiman Bros. 
& Co., New York, has been spending some 
time in Los Angeles, and while here took 
a trip to San Diego. 

D. Miller is now in charge of the dia- 
mond department of the E. Bastheim Co., 
and not with the Meyer & Talbott Co., 
as recently inadvertently stated in these 
columns. 

O. S. Balzer, manager of the jewelry 
department of A. Hamburger & ,Sons, 
started for New York May 26, on his 
second buying trip for the year. He ex- 
pects to be gone about four weeks. 

Armer & Brown, the newly organized 
material house who bought the business 
of the material department of the Meyer 
& Talbott Co., and have been adding largely 


to this stock, are moving into the Title’ 


Guarantee building. 

-P. J. Koke has returned from a very suc- 
cessful business trip of about two and 
one-half months, during which he visited 
El Paso, Denver and all the large cities 
west of those points. He found business 
conditions good everywhere. 

Harry Finnerman of the Jas. A. Apffel 
Co., manufacturing jewelers in the Title 
Guarantee building, has recovered from 
the effects of the operation he underwent, 
and is again in his place in the shop. He 
was in the hospital for nine weeks. 

Wm. M. Kinney, 615 S. Broadway, has 
returned from an enjoyable automobile trip 
to San Jose, where he attended the an- 
nual meeting of the State Association of 
Optometrists. He was accompanied by 
Mrs. Kinney and Mr. and Mrs. F. Lee 
Fuller. 

The following out-of-town jewelers have 
been in Los Angeles recently: Geo. B. 
Witman, Pomona; L. C. Sawin, Whittier ; 
A. Protsch, Redondo; L. C. Merrithew, 
Long Beach; F. M. Cagwin, Hamet, and 
Mr. Thebolt, with the Walter F. Robbins 
Co., Long Beach. 

Emil Shostrom, who left the firm of 
Donavan & Seamans Co. to enter the mili- 
tary service, and who received his dis- 
charge recently, returned to Los Angeles 
a few days ago. He has gone into the 
country to take a week’s rest at a ranch 
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before resuming his place with the Dona- 
van & Seamans Co. 

W. R. Maeder, who has, for some months 
past, been helping in the sale of the Mrs. 
E. C. Fleming stock, has taken offices with 
T. Besbeck, room 20, 430 S. Broadway. 
Mrs. Myers and Miss Adele Hendrick- 
son, who assisted in the sale of the same 
stock, have gone to Avalon, Catalina Isl- 
and, for the Summer. 

John H,. B. Wilkin, formerly with the 
F, F. Place Co., Boston, and afterward 
in business for himself in Gloucester, 
Mass., has taken charge of the watch re- 
pair department of Charles H. Clark, 704 
S. Broadway. Otto Valentine, recently 
with the Boston Optical Co., has taken 
the optical department in Mr. Clark’s store. 

C. IF. Sischo & Sons, the new wholesale 
firm with offices at 804 Title Guarantee 
building, are receiving new goods and get- 
ting in better shape daily to take care of 
the wants of the retail trade. Charles 
Schwenk, former manager of the H. F. 
Wallace Co., dealers in jewelers’ materials, 
has taken the management of the material 
department of the new firm. Mr. Schwenk, 
who has just returned from strenuous mili- 
tary service in France, has many warm 
personal friends both in and out of the 
jewelry business. 

Mr. Ludlum, manager of the Holmes & 
Edwards Mfg. Co.’s factory, Bridgeport, 
Conn., and one of the directors of the In- 
ternational Silver Co., has been here for 
a short time. This is Mr, Ludlum’s first 
visit to the Pacific Coast. He brought with 
him a reel of the Universal Film Co., 
showing the methods employed in the man- 
ufacture of silverware. This film will be 
released by the Universal Co. for use in 
every city in the country where the com- 
pany’s productions are shown, and it is 
expected that local jewelers will co-oper- 
ate in this advertising campaign by win- 
dow displays. 

The names of the successors of H? W. 
Slaudt and H. L. R. Livermore in the 
management of the Los Angeles branch of 
the International Silver Co., have just 
been announced. James B. Bridges, for- 
merly with Wm. A. Rogers, Ltd., and hav- 
ing his headquarters in San Francisco, will 
succeed to the charge of the work hereto- 
fore taken care of by Mr. Slaudt, and Carl 
Plate, who has been in the San Fran- 
cisco office of the International Silver Co. 
for the past two years, taking care of the 
interests of Holmes & Edwards’ products 
for the entire Pacific Coast, will take 
the place of Mr. Livermore. Messrs. 
Slaudt and Livermore will remain with 
the new managers and assist them in get- 
ting familiar with the work here until 
July 1, when they will take up their work 
in the new firm of Koke, Slaudt & Liver- 
more, manufacturers’ agents, with offices 
at room 908 Broadway Central building. 








A brick wrapped in paper was thrown 
through one of the display windows in the 
jewelry store of A. J. Hancock, Neodesha, 
Kans., early last Friday morning and about 
30 rings and a watch were taken. The 
thieves evidently mistook some rings set 
with white sapphires for diamonds. The 
watch movement was No. 891618 and was 
in a gold filled case No. 10616556. 
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Ward M. Lewis, of the C. B. Norton 
Jewelry Co., has returned from the east 
where he has been for several weeks, After 
attending the convention at Atlantic City 
he visited a number of cities and bought 
goods. 

The approach of commencement season 
has caused a heavy demand for pearl beads 
and these goods are difficult to get. Pear] 
beads are among the favorites as gradua- 
tion gifts for young women and this year 
they seem to be more popular than usual, 

C. M. Kiger, head of the diamond de. 
partment of the C. A. Kiger Co., has 
returned from a six weeks’ stay in the east 
where he has been meeting some of the 
Holland diamond brokers. In February 
Mr. Kiger was in New York and bought 
heavily and did not expect to return to 
that market so soon. 

Among the recent visitors in the city 
were: E. D. McLeod, Wright, Okla.; M. 
Woods, Newton, Kans.; H. J. Heinrichs, 
Jefferson City; W. H. Whiteside, Liberty, 
Mo.; C. F. Dillahunty, Okmulgee, Okla.; 
C. J. Schmidt, Okeene, Okla.; J. O. Stott, 
Paola, Kans.; A. C. Madtson, Ottawa, 
Kans.; E. W. Campbell, Osawatomie, Kans.; 
Ray W. Gumm, Hugo, Okla. 
OUT-OF-TOWN NEWS HEARD IN KANSAS CIty, 

F. H. Ives, Osborne, Kans., has disposed 
of his business. 

The Gregerson Drug Co., Elk Horn, Ia, 
has added a line of jewelry. 

B. E. Garrison, of Overbrook Kans., has 
sold his business at that place. 

Haas Bros. have succeeded H. W, Far- 
agher, Sabetha, Kans., in the jewelry busi- 
ness, 

C. O. Browning has bought an interest 
in the E. L. St. Aubyn Jewelry Co., Rus- 
sell, Kans. 

R. P. Rasmussen, Coalgate, Okla., is re- 
modeling his store and will put in a greatly 
enlarged stock of jewelry. 

Conzeimus & Kroh, proprietors of the 
Manilla Drug & Jewelry Co., Manilla, Ia, 
have recently opened a jewelry store. 

The Bichsel Bros. Jewelry Co., was dately 
organized in Sedalia, Mo., with a capital 
stock of $35,000 fully paid up. The com- 
pany is composed of May Bichsel, Emiel 
Bichsel, George Bichsel, George W. Cham- 
bers and Arbie A. Chambers. All are resi- 
dents of Sedalia with the exception of A. 
A. Chambers, who lives in Jefferson City, 
Mo. The company will do retail and 
wholesale business. 
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According to inforiuation just received 
by the Bureau of Foreign and Domestic 
Commerce, a company in Scotland is de- 
sirous of obtaining all classes of watch and - 
clock makers’ tools and accessories. The 
articles must come direct from the man- 
ufacturer. Payment can be arranged on 
the basis of cash terms and references will 
be given by the dealer. Full information 
can be had from the Department of Com- 
merce by applying to either one of its 
district offices or the main office in ‘Wash- 
ington, and refer to the number of the 
inquiry, which is 29406, 











F. W. Drosten, president of the Fredk. 

W. Drosten Jewelry Co., spent part of the 
past week in Jefferson City, Mo. 
Lawrence Oberting has returned from 
northern Missouri, and A. L. Blanken- 
meister from Oklahoma and Kansas, and 
both are on their annual vacations. 

Walter Lauman, of the Hess & Culbert- 
son Jewelry Co., has returned from Tulsa, 
Okla, where he spent a month looking 
after his interests in the oil region. 

A. R. Brooks of Wright City, Mo., was 
in St. Louis during the past week. He was 
formerly the head of the A. R. Brooks 
Mercantile Co., but is now a farmer. 

Jules Monti, formerly with the Erker 
Bros. Optical Co., who was recently dis- 
charged from service in the Signal Corps, 
has taken a position as salesman with the 
Maritz Jewelry Mfg. Co. 

The following out-of-town jewelers were 
in St. Louis during the past week: A. C. 
Lamb, Perry, Okla.; Anton Wolff, Mur- 
physboro, lll.; Harry Bradley, Malvern, 
Ark.; j. M. Terry, El Dorado, Ark.; W. E. 
Osterwald, Festus. . 


Arthur Schneider of the Garnet Jewelry 
Co., Lebanon, Mo., spent the past week 
in St. Louis and vicinity, visiting his 
parents at Belleville, Ill, and his grand- 
parents at Smithton, Il]. He was recently 
discharged from the army. 

H. M. Mannheimer, manager of the 
Loftis Bros. Jewelry Co. has returned 
from Hot Springs, Ark., where he spent 
several weeks for the benefit of his health. 
J. F. McInerney of the Chicago house has 
been in charge of the St. Louis store during 
his absence. 

J. G. Klock has resold to Paul Becherer 
the jewelry business on W. Main St., Belle- 
ville, Ill, which he purchased from Mr. 
Becherer when the latter went into the 
army, and has purchased the business of 
J. Finkel, at 2322 S. Grand Ave., this city. 
Mr. Finkel will go to Covington, Ky., and 
engage in business with his brother. 

Miss Gladys Vickers, for the past seven 
years bookkeeper for the Harris-Kober 
Diamond Importing Co., will leave the firm 
August 15 to prepare for her marriage the 
latter part of that month to George S. 
Workman of the United States Navy, now 
stationed on recruiting duty at Kansas 
_ City. They will make their home in that 
city. 

Mrs. Kober, wife of Samuel Kober of 
the Harris Kober Diamond Importing Co., 
was operated on a few days ago at the 
Baptist Hospital. She was taken seriously 
ill shortly after being taken to Battle Creek, 
Mich., by Mr. Kober, and was brought back 
hastily and placed in the hospital. Mr. 
Kober’s departure on a business trip has 
been delayed. 

The program for the Missouri State con- 
vention of retail jewelers and optometrists, 
to be held Monday and Tuesday, June 16 
and 17, at the Jefferson Hotel, has not been 
completed. President F. W. Drosten an- 
nounces that a meeting of the arrange- 
ments committee and other local jewelers, 
members of the St. Louis society, will be 
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held soon, at which it is expected the 
finishing touches will be given to the pro- 
gram. 

M. H. Tappan, formerly of J. N. Laven- 
der, Kaufman, Tex., and W. V. Law- 
rence, who has been in business at Terrell, 
Tex., have formed a partnership, under 
the style of Tappan & Lawrence, to open 
a jewelry business at Danville, Ky., where 
they have bought out the Winslow Jewelry 
& Optical Co. Mr. Lawrence is moving 
his stock from Terrell to Danville. 

The Brooks Jewelry & Optical Co., on 
the third floor of the Globe-Democrat build- 
ing, is expanding to twice its present 
dimensions. The establishment is being 
extended to the front of the building. Re- 
modeling is in progress. The interior will 
be redecorated and an entire outfit of new 
furniture will be installed, nothing being 
retained except the safes. The office and 
diamond room will be at the front of the 
building. The safes will be ranged 38 feet 
along the south wall. The optical and other 
departments will be in the rear. 

Francis C. Lankford, slayer of Emil 
Licht, jeweler and pawnbroker of Quincy, 
Ill., pleaded guilty there a few days ago 
and was sentenced to the penitentiary for 
life. Licht was murdered on the night of 
April 2, when his store was robbed. Lank- 
ford also killed Detective Robert Bumster 
of the Quincy police department, and Frank 
Vacha, an actor, in attempting to escape 
while being taken back to Quincy from Kan- 
sas City on a train. Wilford Lankford, his 
brother, charged with complicity in the 
murder of Licht, escaped from the train. 











Morris Goodman of Goodman & Co., is 
traveling in Minnesota. 


J. Goodman is covering the northern 
part of Indiana this week. 

L. M. Whisler, 75 years old, proprietor 
of the Whisler jewelery store, Marion, Ind., 
died recently at his home after a long ill- 
ness. 

Among the out-of-town jewelers in the 
city during the last week were H. C. Klein. 
Muncie; Agee Wilson, Danville; J. F. 
Kiser, Muncie, and Leslie Rowe, Frank- 
fort. 

Robert Koerber, of Trenkley & Koerber, 
Fort Wayne, Ind., is on a two weeks’ buy- 
ing trip for the new store, which is under 
course of construction. Mr. Koerber will 
visit Providence, Newark, New York and 
other eastern cities before returning. 

The Baldwin-Miller Co. is facing a pecu- 
liar situation. All their salesmen are now 
on the road with their complete Fall lines, 
but instead of sending in orders for future 
delivery, the great bulk of the orders now 
coming in are for immediate shipment. As 
the Baldwin-Miller Co. is now taking in- 
ventory, the force have their hands fuil 
keeping up with the work. 

Announcement was made that the Blake 
& Ham Jewelry Co. of Frankfort had filed 
final certificate of dissolution. Upon author- 
itative sources it was learned that Leslie 
Rowe, who has been with the company for 
many years, bought out the interest of Mr. 


CIRCULAR 


113 


Ham, who was previously the sole owner, 
anc will operate the store himself. The 
store, which was established about 50 years 
ago, will continue the name of the Blake 
& Ham Jewelry Co. 

Burglars entered the store of Louis 
Strashum, 101 W. Washington St., on the 
night of May 26, and escaped with 68 
watches valued at from $14 toMOeach. The 
jewelry store of Strashum is located in the 
Lincoln Hotel building. The burglars 
broke the lock on a transom of the door 
on Washington St. in the heart of the 
city, climbed through it, and helped them- 
selves to the watches in the case. No other 
jewelry in the store was touched. No clue 
was left. 

Members of Murat Temple, Ancient 
Arabic Order Nobles of the Mystic Shrine, 
began on May 19 the celebration of the 
greatest ceremonial event in the history of 
the temple, when 802 neophytes were led 
across the sands to receive the Arabic de- 
gree of the order. Elias J. Jacoby, im- 


‘perial potentate for North America, as- 


sisted with the ceremonies. With the in- 
duction of this class, Murat Temple jumps 
from sixth place in Shrinedom to fourth 
place, with a membership of approximately 
7,800. The last class was twice as many 
as were ever before initiated in one class in 
Murat Temple. 

Indications of renewed activity at Vin- 
cennes in the mussel digging business are 
beginning to crop out with shells bringing 
$40 a ton, where some time ago $5 was 
the highest price paid. Buyers who here- 
tofore refused to accept the “washboard” 
variety are glad enough to get “river run” 
at $40 a ton, washboards and all. A few 
years ago Vincennes attained a reputation 
over the country for being the center of 
the mussel industry. During that time 
hundreds of pearls were found, and many 
of them were taken direct to Paris, France, 
by buyers who thronged the local hotels 
and daily made trips to the mussel camps 
along the Wabash River, which flows 
through Vincennes. Pearls, which the dig- 
gers sold for $1,700, are said to have 
brought $10,000 at Paris, and fancy prices 
were even paid by some of the leading 
jewelers of this country. Vincennes men 
who have been connected with the industry 
for years point out that the mussels which 
are obtained now are young, and the pearls 
and slugs, formerly found in abundance, 
have not had sufficient time to develop, 
with the result that they are not now in 
evidence. Harry Williams, who is a vet- 
eran buyer of slugs, says that “in 15 years 
the people of the United States will look 
up to all persons who are fortunate enough 
to have pearl buttons on their clothing.” 
Mr. Williams added that he had informa- 
tion from all the mussel centers, and that 
it appeared as though the mussel beds were 
so disturbed and cleaned out that shells will 
be at a premium in the United States in a 
few years. 








Walter L. Butt has disposed of his stock 
and jewelry at Sprague, Wash., to a re- 
turned soldier, Adolph H. Varnes. Mr. 
Sprague has been in business at Sprague, 
Wash., for about six years. He has not as 
yet decided on future work. 
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A Race Between Supply and 
Demand 


Many months ago it became evident that the pro- 
duction of South Bend Watches must be greatly in- 
creased if the demands of the trade were to be satis- 
fied. 

Plans were at once laid for increased production. 
And no sooner had these plans been set going than a 
still gaining demand forced new plans and new ex- 
pansions. 

Every moment since, we have been using every 
method and facility to keep our production ahead of 
your requirements but we are forced to admit that it 
has been an uneven race. 

You have bested us. You have sold more South 
Bend Watches than our best efforts could replace. 
Today, after months of steady production increases, 
we still find ourselves unable to cope with the steadily 
increasing flow of orders. 

This is a situation that is as embarassing to us as it 
is to you. We would like nothing better than to main- 
tain a constantly adequate supply of all grades on 
hand ready for instant shipment. 

We will continue untiringly to work toward the 
achievement of such a condition; increasing our pro- 
duction as rapidly as it can be done and still keep 
South Bend standards of quality and accuracy unim- 
paired. 

In the meantime we ask your indulgence and your 
consideration of the fact that, in spite of labor and 
material shortages, a great many more South Bend 
Watches are being produced today than ever before in 
the history of the company. 


SOUTH BEND WATCH COMPANY 


9° South Bend, Indiana 
3: For years, Makers of 
a Standard Railroad Watches 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CircuLar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 
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A System of Records That Make for 
Better Business and Larger Profits 


Written Expressly for The Jewelers’ Circular by W. Engard 




















GOONER or later every business man 
takes his pencil and tries to figure out 
why it is that he hasn’t made more money. 
He just can’t understand where his profits 
have gone. He knows the volume of busi- 
ness he has done. He believes his employes 
to be honest and that he has run his busi- 
ness carefully. He feels that he has figured 
his mark-on sufficiently high to cover every 
item of expense and to leave him a fair 
margin of profit for his work. Although 
he realizes competition has been keen and 
that conditions have not been as favorable 
as he would wish, yet he can not see any 
reason why his profits have been so small. 
He had fully expected them to be larger. 
It is unfortunate, but nevertheless true, 
that a great many merchants are doing a 
big volume of business in the fact they are 
turning out a large volume of sales, and 
yet they are making little or no money. 
At the end of the year, a year of long 
hours and strenuous work, they make the 
unhappy discovery that they have accom- 
plished very little in the way of profits for 
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conducting their businesses in a haphazard 
fashion during these strenuous days; they 
are sailing along through the sea of busi- 
ness, but without a chart to guide them 
safely to the Post Success. They are 
merely going through the actions of a mer- 
chant, and depending upon Providence to 
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turn their efforts into results. And the 
results have been that the profits have not 
been what they should have been. 

Some of them simply scratch their heads 
and wonder where the difference in profits 
has gone. Others get grouchy and take 
it out on their employees. Still others will 
say, “Ah, I don’t believe it, there must be 
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themselves, in spite of the fact that they 
did a large volume of business. About all 
they got out of the year’s work was the 
WORK, and there can be but very little 
satisfaction for them in that thought. 

What can be the reason for all this work 
for so little profit? To a very large extent, 
It is due to the loose business methods em- 
ployed in the conduct of their business. 
They have not been conducting their busi- 
ness upon sound business principles. Such 
a thing during these days of keen compe- 
tition and rising costs is sure to lead to 
failure, 

There are decidedly too many merchants 


some mistake,” and let it go at that. But 
the real merchant is not satisfied until he 
has dug into the matter and found out why 
his profits are not what he had thought 
they would be, and he resolves to keep a 
better system of records of his business 
and see that this error is not duplicated the 
following year. 

The average business man is willing to 
believe the newspapers when it states that 
the government lost two million dollars in 
operating the railroads. He is also quite 
ready to believe his congressman when he 
states that the government is losing hun- 
dreds of millions of dollars every year be- 
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cause of alleged inefficient methods in hand- 
ling the business of the government. He 
is ready to believe that so-and-so is losing 
money, and the other fellow but he never 
brings the matter home to himself. 

But, Mr. Merchant, do you know that 
90 per cent of all failures are due to causes 
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that could have been avoided? That is, the 
causes for failures among retail stores is 
due almost entirely to the merchant, and 
as stated a minute ago, failure is largely 
due to the loose methods. The wise mer- 
chant—the merchant who is making money 
—does not leave the important details of 
his business to guess-work nor to Provi- 
dence. He uses a system of records that 
serve him as a chart in order that he may 
guide his business away from the rocks 
and shoals upon which his business may be- 
come wrecked. He does not leave any im- 
portant facts and figures of his business to 
guess-work for he knows that if he is to 
have efficient control of his business he 
must know all the important figures. He 
does not guess at his employee’s honesty, 
instead, he employs such a system of rec- 
ords that it removes all temptation from 
his employees to become dishonest. These 
matters are far too important to the wel- 
fare of the business to leave to guess-work 
—guess-work has been the rock that has 
sunk altogether too many businesses—so 
let the merchant beware. 

Business today is no longer the simple 
affair of former years. With its present 
complexity comes the necessity of knowing, 
not guessing, every important phase of the 
business. There is but one avenue open 
to the merchant for knowing the important 
facts and figures of his business and that 
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Everybody buys these pins 


pins say there is no ‘limit to the 
= number of people who buy them and 
|| wear them. 


Men and women, boys and girls, every- 
where—age and sex make no difference 
—all have some use for these articles of 
many uses. 


Men and boys use them not only as collar 
pins but as necktie clasps and stickpins. 
Women wear them on ties, blouses, 
belts and veils. 


The extremely low price of these pins 
puts them within the reach of the most 
limited incomes, while their elegance of 


, J sins say ¢ whocarry these Simmons 
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design appeals just as strongly to the 
well-to-do. 


Simmons quality and workmanship 
stand out in these pins as in the more 
intricately designed Simmons products. 
They are exceptionally durable and 
springy, with perfect points on the pins. 
Their designs are unique among collar 
pins. 


These quality pins are Simmons gold 
filled, in the popular prices, but we can 
supply them also in 10-karat solid gold 
at an attractive price. 


Order these pins by the gross and get our new 
style easel display cards, free with each order 
of agross or more. Each card holds two dozen 
pins. 

This method of display makes the pins irre- 
sistible to your customers. 





Order your supply today and meet the demand. 


R. F. SIMMONS CO. 


ATTLEBORO MASS. 
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Make Your Store Front 
—Distinctive— 


Give your merchan- SQUIRES @ 
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dise a chance in : * ae = 
display windows that 3 Tigweel 
will show their real 
merit. 


Kawneer 
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will make it possible 
for your merchandise 
to tell its story to 
passers-by. 


Kawneer 











—are different and dis- _[ihe-sam 
tinctive. Your store 3 
should represent you— 
your store — your trade. 
That is the sort of a front 
Kawneer, offers—and at a 
low price. 

















SEND FOR THIS 

















VALUABLE 

BOOK FOR 

MERCH- 

KAWNEER ANTS 
MFG. CO.., 


1408 Front St., 
Niles, Mich. 











Make your Store Front tell your story. 
~ You can do it with a Kawneer Front. 


Please send me _ your 
book for merchants, “Forg- 
ing Ahead.” 


BE ss icnmrvvseneniennnssvisuin. KAWNEER MFG. CO. 


te i as i in ee 1408 Front St., Niles, Mich. 
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is by keeping a complete and accurate sys- 
tem of records. No merchant can hope to 
have efficient control of his business unless 
he knows every phase of the business. This 
system of records should be compiete and 
accurate in every detail, yet at the same 
time so simple that a boy of sixteen could 
operate it when once it has been thoroughly 
explained. No system which requires prac- 
tically all of a man’s time can be called an 
efficient system, because the cost of keep- 
ing the system will oftentimes outweigh any 
economies which may come from the sys- 
tematized records, therefore, simplicity 
should be looked for in any successful sys- 
tem of records. 

On the other hand, a system of records 
that is not complete, that does not give to 
the merchant all the facts and -figures of 
his business necessary for the efficient con- 
trol of his business is not a desirable sys- 
tem and will prove of no benefit. 

Gradually the business executive is get- 
ting away from the idea that he must have 
constant personal supervision of all details 
in order to have efficient management, in- 
stead, the efficient executive is coming more 
and more to realize that he can be of more 
real value to his business by having those 
matters which demand his personal atten- 
tion in a summarized form, thereby 
enabling him to devote more of his time 
to the planning for the extension of his 
business and to solving the larger problems 
which confront him day by day. 

Many a business man gives so much of 
his attention to the minor details of his 
business that he does not have time to 
study and map out a bigger and better 
business. 

An accurate report required through a 
complete system of records affords the mer- 
chant an accurate means for promptly cor- 
recting errors or extravagances in policies 
and methods, for checking the accumulation 
of otherwise inevitable losses, and to quick- 
ly develop plans which will result profitably. 

The real value of such reports is not 
merely to tell the merchant that his business 
has made or lost money during the period 
or that he is on the verge of bankruptcy. 
True, they do show the merchant his finan- 
cial condition and the real net worth of his 
business, but the real value of these reports 
is of infinitely greater value than this. It 
tells the merchant which operations are be- 
ing carried on at a profit and which ones 
are losing money. Through them he knows 
the condition of every department of his 
business, he knows just where he should 
tighten the strings and where he should 
use “some push.” 

Every business man who is to have effi- 
cient control of his business should know 
the following things regarding his business 
each day: 


(1) Total sales in all lines. 

(2) Total cash received for the day. 
(3) Total amount of all purchases. 
(4) Amount of cash balance. 

(5) Bank balance. 

(6) Amount of accounts receivable. 
(7) Amount of notes receivable. 
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(8) Amount of accounts and notes pay- 
able 
(9) Cost of all goods sold. 
(10) Balance stock on hand in all depart- 
ments. 
(11) Total expenses. 


Unless the merchant has before him in a 
summarized form all these various figures 
he is not in position to direct his business 
the most efficiently, and unless he has in- 
stalled the proper system of records he 
will necessarily have to wade through an 
involved mass of figures in order to secure 
them. Therefore, to secure this informa- 
tion accurately and with the least amount 
of effort, he must first install a complete, 
yet simple, system of records. 

There is but one right way to do a 
thing, and there is only one right way to 
install a system of records. If your system 
is to furnish you with a proper basis for 
the future control of your business it must 
be started right. 

Therefore, the very first thing to be done 
in installing this system of records is to 
take an inventory of your stock. This is 
the only way you can be sure that the 
future information given to you by these 
records is going to be correct. The in- 
ventory is one of the most important rec- 
ords of the business, and no merchant, 
whether large or small, should think of 
guessing at his inventory. A physical in- 
ventory should be taken to start the sys- 
tem, and then should be taken at least once 
each year. This inventory can be used to 
check up the system of record and to prove 
their accuracy. 

Some preparation should be made for the 
taking of the inventory. You will note 
that this system provides for the keeping 
of the records for every department of the 
store, therefore you should first depart- 
mentize your store and divide your stock 
into departments, putting all allied goods 
into one department, as for instance, Cut 
Glass in Dept. “A,” Repair Dept. in Dept. 
“B.” Silverware in Dept. “C,” etc. 

Every article in stock should be marked 
both at the cost, using a cost code, and at 
the retail price, for this system provides 
for keeping a record of the cost of all 
goods sold, and the clerks will be required 
to take off the cost of each article and en- 
ter it on the sales slip when the article is 
sold. 

For taking the inventory you should pro- 
vide regular inventory sheets. These sheets 
are nine and a half inches wide by twelve 
inches long and are ruled on both sides of 
the sheet. They are a regular form manu- 
factured by all leading blank-book manu- 
facturers and can be purchased at any first- 
class stationer at a very small sum. These 
sheets provide for entering the department 
to which the goods entered on it belong, 
also the name of the clerk calling off the 
stock, the name of the clerk entering the 
stock as it is called off to him, the quantity, 
the name of the article, the cost and the 
retail price per unit, as well as the total 
or extended cost and retail prices. The 
unit cost and retail price is the cost or re- 
tail price per article, per dozen, etc., while 
the extended prices are the total of the 
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articles on hand, as 15 Blank watches; cost, 
$18.50 each; retail, $30 each; extended cost 
will be $277.50, and the extended retail 
price will be $450. 

The stock in each department should be 
inventoried separately and the inventory 
kept on separate sheets. 


The salesmen should be impressed with 
the importance of the inventory and re- 
quested to be very careful and enter each 
item correctly. If any merchandise is sold 
while taking the inventory, see that it is 
kept account of and added to the inven- 
tory. 

The total or extended prices should not 
be entered by the clerks, but should be 
left for the proprietor or someone who is 
well posted on the market values. In ex- 
tending the prices always use the market 
value. Some merchants have gone on rec- 
ord in favor of invoicing at the price they 
paid for the article in all cases where the 
market value has increased, and to use the 
present market value in all cases where the 
market has gone off, but goods are worth 
just what it would cost to replace them. 
were you to go out on the market and 
purchase them today, and to do this you 
would have to pay market value, therefore 
the inventory should be taken at market 
value of the article. It’s a darn poor meth- 
od that will not work both ways. If mer- 
chandise is marketed on the present value, 
there is no reason why it should not be in- 
ventoried at the same value. What you 
may have paid for the article will have no 
bearing in the case either way. If the 
price has advanced, take advantage of it, 
and, on the other hand, if the market has 
gone off, give your trade the advantage of 
+t. 

There is another important argument for 
invoicing at market value and that is in 
case of fire. If goods are inventoried at 
the original costs and there should be a 
fire. it may mean several hundred dollars 
lost to the merchant—fire losses are ad- 
justed in accord with the last inventory 
sheets. 

After inventory is complete you will total 
the sheets for each department separately, 
and here you have the total stock in each 
department separately. 

These sheets should be numbered and 
filed away for future reference. They will 
come in handy when looking up costs and 
other information. 

Next you will turn your attention to tak- 
ing inventory of your fixtures and equip- 
ment. This will include showcases, coun- 
ters, tools, etc. Fixtures and equipment 
should be inventoried at cost minus 20 
per cent. for the first year, and an addi- 
tional 10 per cent. for each year after the 
first up to four years until 50 per cent. of 
the original cost has been charged off to 
depreciation. Some few articles will de- 
preciate more than 50 per cent. in the four 
years, but the majority will not need to 
be depreciated more than the 50 per cent. 

Because of the fact that the fixture and 
equipment account is not as active as the 
other accounts, I have not provided any 
space in this system for them, but the mer- 
chant should provide a small book in which 





Silas says: “Even Napoleon got nothing from war. 


They simply named a cake after him.” 
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In 
Salz Sta-Sharp Pencil -aacor 
Most economical and convenient pencil on the market—a product of master craftsmanship. Needs no 


knife to sharpen, yet always sharp. SAVES WASTE—uses Sta-Sharp leads to the last : 
Sta-Sharp refills inserted in a jiffy. Made in a variety of beautiful chasings in solid oad pig 


silver-filled. IRRESISTIBLE in its appeal. 


ey LZ BR OSs Order a trial dozen, attractively displayed 
y \ . from your jobber today. 

High-Grade Fountain Pens and Pencils : 71 West 35th Street, New York 
sa 












Hall Clocks 


We offer for early delivery an 
unusually large assortment 
of 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 
or 
Westminster and Canterbury 
Chimes on seven tubes 


8.000 Carats! 


We have again added to our 
stock of diamonds. 8,000 
Carats are at your service! 
Any shape, any size, any 
quantity you may desire. 










When you have a call for 
diamonds, write us for a selec- 
tion package. Take advantage 
of our lower prices and better 
service. 








or 
Westminster and Whittington 
Chimes on nine tubes 






“Everything in Jewelry” 


C.A. Kiger Co. 


Wholesale Jewelers 
Republic Bldg., Kansas City, Mo. 
( 


in Period design cases in both 
Bungalow and full size 


CATALOG UPON REQUEST 


Awarded Grand Prize at Pan-Pae. Int. 
No. 204 Exposition, 1916 


The Herschede Hall Clock Co. 
McMillan and Essex Place 
CINCINNATI, O., U. S. A. 


Pacific Coast Rep., A. I. Hall & Son, 15@ Post 8t., San Francisco, Cal. 
































Such as is here depict- x 
edin genuine photo- os 
graphic reproductions / 


of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how oe f battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by mail or express receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so 


long a time characterized our house. Our prices are OURS IS THE HOUSE THAT 
right. We add only a fair and legitimate profit to the « 


AS IT REACHED US actual cost of the job. We don’t believe in killing the |. ; et nner 
« goose that laid the golden egg—we expect you to come back, and so treat you accordingly. Every piece of workis absolutely guaranteed to be right. Send 
| today—NOW —for free circular and price list, or, better still, favor us with atrial order. You'll be flad to know us. Send for prices on special work. j 


>> BECKER-HECKMAN CO. (cisieitron) CHICAGO 






AS IT LEFT US 


























June 4, 1919. 


Storekeeping Department. 


——————— 








an account of all fixtures and equipment 
can be kept. When a new fixture is pur- 
chased the sum paid for it should be 
charged to the fixture account, and when 
an old fixture is sold the amount received 
should be credited to the account. 

Next you will take an inventory of all 
accounts and notes receivable, accounts and 
notes payable, cash on hand and cash in 
bank. In taking your inventory of accounts 
receivable, lay out all accounts that are be- 
yond collecting and charge them off to loss, 
also lay out all accounts you think should 
be looked after right away, and then go 
after them. Don’t let a doubtful account 
drag along, the longer they stand the 
harder they are to collect. 

Now as soon as you have completed the 
entire inventory, you will then turn to the 
first form of this system of records known 
as the “Daily Summary of Accounts, Etc.,” 
form No. 1, and here you will enter the 
amount of the inventory under each head- 
ing as called for on this form, entering the 
figures on the line marked “Inventory.” 
Under the heading “Cash on Hand” you 
will enter the total cash on hand as shown 
by the inventory in the column headed 
“Balance,” and under the heading “Ac- 
counts Receivable’ you will enter the 
amount of all accounts receivable as shown 
by the inventory in the column headed 
“Balance.” You will proceed in a like man- 
ner with the other headings as called for 
on this form. Under the heading “Capital” 
you will enter the total amount of your in- 
vestment on the line marked “Inventory” 
in the column headed “Capital Added.” To 
find your total capital account you will first 
need to make out a financial statement 
showing all your assets and liabilities, and 
subtracting your total liabilities frem your 
total assets you have your capital account. 

Now turning to the “Daily Perpetual 
Stock Record” sheet, form No. 2, you will 
enter the total amount of stock on hand in 
each department under the correct heading 
on the line marked “Inventory” in the col- 
umn headed “Balance Stock.” That is, the 
total inventory figure for all stock on hand 
at time of the inventory in department “A” 
will be entered on the line marked “In- 
ventory,” under the sub-heading “Balance 
Stock,” as provided on this form under the 
heading department “A”; the total amount 
of stock on hand as shown by the inven- 
tory in department “B” will be entered on 
the line marked “Inventory,” under the sub- 
heading “Balance Stock,” as provided un- 
der the heading department “B,” and so on. 

This form provides for the records of 
one month and a new sheet must be used 
for a new month. 

(To be continued.) 


Beware of Using Copyrighted Photos 


THE photograph published on page 127 in 

the issue of May 21, accompanying the 
article, “The Famous Clock Room at Mar- 
sailles” by an inadvertency was not marked 
“Copyrighted, 1919, by Underwood & 
Underwood,” from whom the photo was 
purchased. This picture cannot be repro- 
duced in any manner without the copy- 
tight owner’s consent. 
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Give the Business a Personality 











Written Expressly for The Jewelers’ Circular. 














MAKE a list of men who have won great 

successes and as you look at each 
name you will connect some characteristic, 
something peculiar to the particular indi- 
vidual with that name. No man has ever 
made a great success who was not indi- 
vidualistic, who did not possess a person- 
ality, an outstanding characteristic which 
attracted people to him. 

Make a list of great retail successes and 
you will connect with each concern some 
outstanding characteristic, something for 
which that particular concern became fa- 
mous among its patrons. This character- 
istic may have been low prices, high 
quality of goods, a record for exceptional 
service, for taking a deep interest in build- 
ing up the community or any one of a 
hundred other things. In any case the 
characteristic has given a personality to 
the business very much as some special 
trait of the successful man has given a 
winning personality to him. The main dif- 
ference between the business and the indi- 
vidual usually rests in the fact that whereas 
the personality of the individual lives and 
is effective only while he lives, the per- 
sonality of the business goes on and con- 
tinues to build up success and prosperity 
for the firm generation after generation. 

It is this fact that makes it important 
and more important to build up a pleasing 
personality for a business than it is to build 
up one for an individual. It is this fact 
that has had much to do with the practice 
of business to-day to feature the company 
itself rather than the individuals that com- 
pose that company. There was a time when 
each business was known by the man who 
controlled or managed it. This meant that 
when that man retired from the business 
the business suffered a more or less serious 
set back. Where the business and its 
policy are featured rather than the in- 
dividuals the removal of any of the men 
who make up the personnel of the business 
will have no serious ill effects upon it. 

The way to develop a pleasing person- 
ality is to develop those traits of character 
which will attract others which will give 
one an influence over others. The way to 
develop a winning personality for a busi- 
ness is to feature those things about the 
business which will attract trade or give 
the customers the greatest satisfaction. 
There are jewelry concerns in this country 
which have created such a reputation for 
absolute reliability that no one ever ques- 
tions the prices they pay for goods at these 
stores. They feel that it is worth paying 
more money to be assured that they will re- 
ceive the very best goods upon the market, 
to be assured that the concern will see to 
it that they are satisfied, that they will be 
pleased by their purchase and that if by 
any chance they should receive goods that 
do not come up to requirements that these 
goods will be taken back and the money 
refunded without question. 


These stores have gone on from genera- 
tion to generation enjoying this enviable 
reputation. It has created for them a per- 
sonality that attracts a very desirable class 
of trade. If these concerns, however, had 
not featured this characteristic, if they had 
not impressed upon the public that they 
were high grade reliable concerns, if they 
had not made their store arrangements, 
their advertising and displays breathe this 
characteristic they would never have been 
able to build up this reputation. Of course 
if they had built up the reputation and did 
not live up to it they could not have retained 
it. 

The particular characteristic we are con- 
sidering, that of the highest reliability, can- 
not be featured by merely telling people 
that you have a reliable store. It must be 
suggested rather than told. The advertis- 
ing matter must be dignified and prepared 
and presented in a manner that suggests 
reliability and quality, the store must be ar- 
ranged to carry out the same idea, even the 
sales force must be selected in such a way 
that the personality of the sales people will 
suggest quality and reliability. Some con- 
cerns go so far as to make practically no 
displays in their windows. If anything is 
displayed it is displayed in such a way as to 
breathe the atmosphere of quality and re- 
liability. It suggests that the reputation of 
the store is such that no displays are neces- 
sary. People will trade there because of the 
reputation of the store. Possibly it requires 
more time and more money to build up a 
reputation such as this to give the business 
such a personality than it does one of any 
other character. The greatest pains must 
also be taken to maintain the atmosphere 
around the business that will continue the 
impression that it is desired to make. 

There are other stores that are noted 
for their low prices. These stores find it 
necessary to pursue just the opposite course 
from that pursued by the stores just treat- 
ed. These stores advertise their prices; they 
make window and store displays where 
prices are featured and the goods are priced 
in a manner that suggests a great saving 
in price. It would not do for these stores 
to be arranged like and use the same class 
of fixtures as those stores which have ac- 
auired the quality personality. These stores 
must combine reliability with low prices 
in so far as possible, but if anything is to 
be sacrificed in making an impression upon 
the public it must not be the idea of low 
prices. 

Both of these two classes of stores are 
successful. Both of them are successful be- 
cause they have given themselves a person- 
ality, because there is an outstanding char- 
acteristic about each which is strongly 
featured and which attracts custom. It is 
che store which has never featured some 
autstanding characteristic which fails. It is 
the one that has no fixed pdlicy. It is as 
hard to make a succes¢ in business without 
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Have Solved Your Wrist Watch — 


Carry the line where you are 
sure of always getting material 
for repairs 


“The Alco Lever” 


movements are carried by us 
in 834, 934 and 10% ligne. 


These movements are so good 
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and give such satisfaction that 18 19 20 22 23 5 

we have given them a part of 

our own name and therefore = @& ; — Sy Tf | ' FTF ? + 
our personal endorsement. 28 29 (30 31 32 #33 344 «685 (368 7B 
We carry the above material t fT t a 2 7 @ @9 @ @ @ 
for ALCO LEVER wrist 39 40 41 42 43 44 45 46 47 48 49 «50 


movements always in stock. 





Write for our Catalogue containing these movements, mailed to Retail Jewelers only on application. 


165 Madison Street 


Between Fifth Ave. and La Salle St. 
Over Childs New Restaurant, 
Second and Third Floors. 


Chicago, Illinois 





C (THE HOUSE YOU CAN'T FORGET} 























TELLS TIME IN THE DARK 


THE 
This SYSTEM is now in operation in representative jewelry 


LUMINOUS DIAL oe in all sections of the country and is adaptable to any size 
usiness. 
ALAR NM Testimonials on the advantages of doing business under this 
method will be furnished on request. 


SHOWS AT A GLANCE 


Merchandise in stock; Merchandise costs; Merchandise profits; 
From whom goods purchased; How long in stock; At what price 


Wholesale Jewelers and Opticians. 
JEWELRY 


COFFI RECORD 


Old and Tried Standard Jewelry System 
Devised by BENJAMIN *. COFFIN 








Hands and num- 
erals treated with 
e radio-lumineus 
material. Stands 
six inches high. 
Nickel case. Big 
bell in the back, 
loud and clear. 


Fully Guaranteed 


$2.15 


Each 


goods were sold, and includes the Coffin Watch Record System, 
is a valuable 


Buying and Selling Guide 


This jewelry stock record consists of one expansion loose leaf 
binder for permanent use. 


40 High Grade leather index tags stamped in gold letters, and 
400 loose leaves, both sides ruled and printed on buff record 
ledger paper,—Size of leaf 8'4x13%. 


400 leaves will record a stock investment up to $50,000.00. 


THIS COMPLETE EQUIPMENT 


Including instruction sheets, delivery charges prepaid, 


$2'7.50 


Additional leaves supplied at $2.00 per Hundred. 


B. F. Coffin Jewelry System Co. i: 


725-733 South La Salle Street Chicago, Illinois 











ESKA MFC. CO., BALTIMORE, MD. 


For the convenience of dealers In Greater New York, we 
maintain an office at 9 Maiden Lane. 


Mr. Coffin is the author of the Keystone series, “Foundation 
o* Intelligent Merchandising,” and is efficiency expert and 
confidential advisor to leading jewelers. 
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having a fixed bt.siness policy as it is fora 
man to make a political success without 
being a party man. 

If a man is a democrat one year and a 
republican the next, if he keeps changing 
from one party to another his chances of 
becoming president or even being nominat- 
ed for president are very small indeed. . If 
he sticks to one party, if he is a hard and 
conscientious worker for that party even 
though it is a small obscure party he has a 
good chance for at least being nominated 
for some high office. 

In the same way the business which has 
no policy of its own, the store that is op- 
erating on a quality basis part of the time 
and on a low price basis part of the time or 
what is worse. endeavors to cater to every 
gne by combining the two policies, stands 
a poor show of becoming a great and a 
prosperous concern. The one that adopts 
some fixed policy and lives up to his policy 
year after year is bound to win out in the 
end even though the policy adopted is not 
the best possible policy for the business. 


Every business must have a personality 
that can be impressed upon the public if it 
is to win the greatest possible success. The 
best way to create such a personality is to 
feature that characteristic about the busi- 
ness which enables the store to render the 
best service. Each business man is able to 
render some particular service better than 
any other business man in the community 
can render it. This is che feature about 
the business which should be impressed 
upon the people. This is the feature about 
which the policy of the business should be 
‘uilt. The whole conduct of the business 
chould be such that this feature is empha- 
sized, 

An example of how this can be done is 
given by the way a certain druggist con- 
ducts his business. He took over the 
management of the business upon the 
death of his father. It had always been 
carried on as an old fashioned drug store 
where prescriptions were the main thing. 
It was apparent that the profits could not 
be maintained on prescriptions alone. Side 
lines would have to be carried. Yet it 
seemed wise to give the store a prescription 
personality. Accordingly though he added 
side lines he arranged his store and did 
his advertising in such a manner tHat the 
first impression that everyone was sure to 
get was that this store could be relied upon 
when one had a prescription to be filled. 

Any store can carry out the same idea 
The most important thing is to determine 
upon the kind of personality that shoul? 
be given to the store, the feature of the 
business which excels similar features it 
al the other businesses in the community. 
After this has been determined the next 
step is to bear this feature in mind when- 
ever making displays, doing advertising, or 
re-arranging or re-decorating the store. 
Far stronger and more permanent impres: 
sions can be made if everything is built 
around a single idea that can be made if 
an independent effort is made to create an 
impression. Often it is possible to secure 
the desired results without even mentioning 
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the idea itself. An example of such a case 
is the quality idea always treated. Where 
suggestion can be used in this way the 
effect is much more satisfactory than it is 
where the idea must be hammered home in 
words. 

Decide upon the personality that you de- 
sire your business to have, dress it up in 
accordance with this idea, base the whole 
management upon this idea and soon the 
business will actually have this personality. 
Unless the central idea is always kept in 
mind however, there is danger that the 
desired results can never be secured. 





The Worthwhileness of a Jeweler 





Two ladies were conversing in a trolley 

car. One of the ladies turned to her 
companion and said: “I saw you going into 
Hansel’s the other day—getting quite 
sporty, aren’t you?” The lady addressed 
smiled back this sound reply: “Going into 
a jewelry store isn’t a sign of sportiness— 
it’s a sign of good wisdom. I happened to 
need some new spoons.” “But I thought 
you did all your trading at Winston’s?” ex- 
claimed the lady of the first part. “Oh, 
yes,” came back the unexpected answer. 
“We do get a lot of merchandise there, but 
Fred always has his watches and things 
looked after at Hansel’s, so I decided to get 
my spoons there. A jeweler, you know, 
May, doesn’t only sell luxuries.” 

This conversation would have made a 
most sincere advertisement for Hansel’s if 
printed in book form. Perhaps, after all, 
a large portion of the people regard a 
jeweler somewhat in the light of the lady 
addressed as “May” in the foregoing con- 
versation. At least most jewelers will admit 
that the greater per cent of a town’s popu- 
lation only visit the jeweler when an en- 
gagement ring, wedding ring or anniversary 
present is desired. Occasionally they ap- 
pear in behalf of their watches. Aside from 
that a jeweler, in their eyes, has little at- 
traction for them. They fail to grasp the 
fact that a jeweler really offers a most 
practical line of stock. They think of a 
jeweler in terms of jewelry alone, and while 
they know that gems, diamonds and varied 
jewels are quite essential to the “400” they 
feel themselves out of the jeweler’s atmos- 
phere excepting on rare occasions. 

To this class of people, and there are a 
lot of them, the expansion of jewelry ser- 
vice can be extended. To these folks the 
jeweler can direct with much profit a good 
sound advertising campaign. Every effort 
counts from the tone of the display window 
to the nature of the selling service. First 
these people must be attracted through 
practical publicity which in its get up dem- 
onstrates the real value and worthwhile- 
ness of a jeweler. Everyone knows a 
jeweler sells jewels—everyone doesn’t 
know a jeweler sells white ivory, all kinds 
of useful silver articles, cut glass, combs, 
brushes and regular watches. Many know 
that a jeweler sells clocks but few realize 
that a jeweler’s clocks are the really only 
safe clocks to buy because they have a 
guaranteed service behind them. When 
contemplating a wedding gift unless at- 
tracted through a thoughtful window ex- 
hibit the average person thinks when 
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passing a jewelry store only of vases, pins 
and wrist watches. They do not think of 
the neat desk tray sets in decorated silver, 
the original cut glass salad dressing bottles, 
the appropriate dinner table accessories— 
bells, shakers and holders or the many 
other big and little things the jeweler keeps 
in stock. 

The ambitious jeweler with an eye to the 
future will find it highly worthwhile to 
bring out the practical side of his store 
during the months to come. Of course he 
should not neglect his valuable and essen- 
tially necessary jewelry clientele, but in 
addition he can broaden his service and 
increase his sales by appealing with stock 
of an essential nature to the average per- 
son. In short, he can to advantage push 
the allied articles—the pens, engraving 
service, watch department and so on. 

And where is there a jeweler who doesn’t 
owe it to himself as well as his profession 
to carry out such plans? The business of 
being a jeweler is a profession that ranks 
in dignity and character next to banking 
and the ministry, It is a highly honored 
profession which in its administration dis- 
tributes nature’s own precious gifts. There 
is a certain sacredness, a marked dignity 
associated with these precious treasures of 
mother earth that lends a character to the 
profession of very high quality. 

For are not the greatest things in life 
marked and rewarded with the commodities 
entrusted jewelers? Gold, the mainstay of 
all things, is an offering of the jewelers. 
Silver, the very metal our money is made 
of, is an association of the jewelers. The 
highest of masonic, political, philosophical 
and educational honors are recognized with 
jewels. 

The various decorations of our war he- 
roes are emblems of gold, silver and jewels. 
And next to these cardinal symbols of 
wealth entrusted the profession of jewelers 
comes the responsibility of keeping the 
world’s measure of time accurate. All his- 
tory is founded on time—all economic 
movements are the result of Time. 

To the jeweler falls the good lot of. 
administering these things to the public. To 
him falls the honor of acquainting the 
peoples with the true interpretation, the 
worth, value and application of these basic 
essentials. The commendable opportunity 
of making these things known, of inform- 
ing the people of the real worthwhileness 
and practicability of a jeweler comes to 
this worthy profession and in discharging 
its high responsibility the fact should not 
be overlooked that a jeweler is not merely 
a jeweler but a high representative of 
serviceable things needed and enjoyed by 
all people who in preference to artificiality 
appreciate genuine things. 





Tell the truth squarely, face the mu- 
sic, and take your punishment like a man; 
pity and shield the children of your cap- 
tured territory, for you were once a help- 
less child. 

Bear in mind that the enemy is your 
enemy and the enemy of humanity, until 
he is killed or captured; then he is your 
dead brother, or your fellow soldier beaten 
or ashamed, whom you should no further 
humiliate. 
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How I Would Increase My Business 
by Advertising 


Written Expressly for The Jewelers’ Circular by F. M. Field-McNally. 




















Hat people consistently look upon 
things a jeweler sells in terms of ex- 
pense rather than of use, is due in its 
greatest measure to the forbidding aspect 
traditional with the jewelry store. 

Dignity must be sustained in all busi- 
nesses, and more dignity by the jeweler 
than by others because his wares are in 
the art class, and if he wishes to remain 
a jeweler, not only must he sell to the 
public, but he must also help them to ap- 
preciate the finer things of life. The jewel- 
er’s business in any community, both in 





Surprise Her Tonight 


The extra touch lent by these 
dainty bonbon tongs to an un- 
usually quaint package of candy 
will brighten up mother, wife or 
sweetheart to an extent that will 
surprise you both. 


Candy and Tongs $5 
Step in on your way home. 


JOHN JONES & CO. 
1395 S. NORTH St. 











ADVERTISEMENT NO. 1 


materials and craftsmanship, will be aug- 
mented exactly in proportion as the real 
culture of the community increases. Since 
the jeweler is dependent upon a cultured 
clientele, he is forced to maintain more 
dignity than other trades and bring more 
people up to his standard or be content 
with a mere subsistence. Dignity is not 
stiffness, nor need it be forbidding, indeed 
real dignity is most attractive. This is 
no essay on dignity, the mention is made 
to guard against a too extreme interpreta- 
tion of the remarks which are to follow. 

The greatest difficulty for the retail 
jeweler to guard against or remove is a 
forbidding aspect to his establishment. 
This aspect is created in the windows, the 
general air of the business, continued for- 
mality of newspaper announcements mis- 
called advertisements, popular traditions, 
and some un-get-at-able mystery that seems 
to set the jewelry store up on stilts from 
the average man, with no ladder or friendly 
hand to boost him up. We do not counsel 
a total descent. We do think the climb 
should be shortened and lots of elevators 
hung out. 

Virile advertising, good windows and a 
pleasant store will solve the problem of 
how to be dignified without being cold. 
Here are some ways of getting the people 


into the habit of frequenting your store. 
The average business man thinks nothing 
of two, three, sometimes even five dollars 
spent for candy. Put in a stock of fancy 
candy, selling at about two dollars a box. 
Tie up with each box a candy spoon, bon- 
bon tongs. mdividual candy trays or any 
other appropriate article. Make a price of 
five dollars. As you love your life, don’t 
call it a “combination offer.” This phrase 
is stale altogether and never was dignified. 
In the afternoon and evening papers, the 
ones the men would read in the office or 
on the way home, run an ad like No. 1. 
Have it on the sporting page or don’t 
run it at all. Other appeals may be played 
up, “small but effective package,” “make 
an easy get-away tonight,” etc. Arrange 
with the best florist to make up corsage 
bouquets to your order, exhibit some in 
your window, advertise them on the above 
lines with a corsage holder—and collect. 
If your candy is not all gone that evening, 
run an ad like this in the morning papers: 





Yesterday ! 


ID he think of you? 
him now to drop in at 


JOHN JONES & COv’S, 
1395 S. North St. 


’Phone 


And bring away with him this cute, 

little bonbon tongs with the quaint 

candy package we featured yesterday 

an dof which a few remain. 
Phone— 











ADVERTISEMENT NO, 2 


Run chatty little paragraphs on the 
proper uses to which silver and other arti- 
cles are adapted. Put out a booklet, ““Keep- 
ing Up With Table Furnishings,” or call 
it “Table Furnishings of Today,” and of- 
fer it in your ads to callers—and to callers 
only. 

This will enlighten people as to the use- 
fulness and purpose of jewelry and fine 
metals and at the same time help to remove 
the timorous attitude of people towards 
entering a jewelry store. 

“Variety is the spice of life” is a good 
phrase which cannot be too deeply im- 
pressed on the advertiser. Think of it 
often, and think of it now when the ques- 
tion comes up, “Shall we feature price?” 
It is unwise advertising either to continual- 
ly feature price or to completely ignore it. 
People whom you attract by price will go 
to any other store as readily as to yours 


——. 
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when the price is better. Take their minds 
off price. It’s wise to get them coming to 
your store on some less easily duplicated 
basis. When people are used to buying in 
your store it’s a factor against your com- 
petitors which is worthy of a high rating. 
Aim to instill the standing of your trade- 
mark, name or location into the public 
mind. 

The greater your prestige, the greater 
results will occasional, but rare, price re- 
vision have. When you do revise prices 
be sure to give your past customers the 
first chance, otherwise it will injure you 
in their eyes and you have no surety of 
any new trade. A suggestion for a form 
letter is this: 

OU probably never expected to get 

a letter like this; today and to- 
morrow our prices will be temporarily re- 
vised, as indicated on the enclosed sched- 
ule. After today and tomorrow, for the 
remainder of the week, these revisions 
will be advertised and widely offered to 
the public. 

From the unbroken stock thus re- 
served for our regular patrons, it will 
be convenient to select the requisites to 
fill the constantly occurring gaps in 
jewelry, toilet and tableware. 

Should all goods be sold during these 
two days, no public sale will be held. 

Respectfully yours, 








Price is omitted here because many 
women would hesitate to ask a man to 
spend five dollars. They'd never think of it 
unless it’s mentioned, and if it were men- 
tioned they would not buy any themselves, 
which they may do as it stands. 





The Get-Together Spirit 





i you have not read the letter published 

frem Mr. Wichman, of Wichman & Co., 
Honolulu, which appeared in this depart- 
ment recently under the caption, “Wher 
Profits Decrease and Overhead Increases,” 
you have missed a real treat. This letter 
comes from an enterprising and successful 
jeweler who knows what he is talking 
about. 

As Mr. Wichman says, customers did 
not come in and demand free engraving 
in the beginning, but some unwise jeweler 
himself handed out the work without 
charge, with the result that untold detri- 
ment has come upon the whole trade and 
an evil has taken root which only the “get 
together spirit” can eradicate. 

Why not “get together”? 





H. W. McAllister has purchased a jewelry 
business at Hawarden, Ia. 
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Advertise the “Luxury Tax” Out 
of Business 





N organized movement has _ been 
vigorously set on foot to have the so 
called luxury tax removed. Conspicuous 
in this movement is the National Retail 
Dry Goods Association which distributes 
. slips bearing text as illustrated below. 
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tising, in an effort to make the mark famous 
throughout the world and to promote the 
sale of reliable merchandise. 





Summer Advertising 





LTHOUGH some retailers allow their 
advertising to fall off during the 
Summer season when business is a little 
dull, the house of James K. Lemon & Son, 
of Louisville, Ky., goes on the principle of 
keeping its name before the public the year 





You Have Just Been Required to 
Pay a “Luxury Tax” 


Do you want to continue to pay “luxury 
taxes?” 

The “luxury tax,’ devised as a means of 
restricting consumption, so that materials 
and labor could be turned to war use, was 
all right during the war. 


The war is over now, however, and the mem- 
bers of Congress acknowledge such taxes are 
wrong and should be repealed. 


The House of Representatives unanimously 
voted to repeal the “luxury taxes.” The 
Senate would have adopted the same resolu- 
tion had not the filibuster during the last 48 
hours of the session prevented action. 


If you do not want the annoyance of paying 
taxes on many articles of common use that 
you may have to buy, act now. Express 
your wish to have these taxes repealed. 


Sign this card, tear off at dotted line and 
leave SIGNED PORTION in the box. It 
will be sent to Congress to show that you 
want these “luxury taxres’’ repealed. 


Keep this portion of this card to remind you 
the fight against these taxes is YOUR fight. 


National Retail Dry Goods Association 
200 Fifth Ave., New York 








To the House of Representatives and 
the Senate of the United States, 


in Extra Session Assembled 


Gentlemen:—I respectfully urge the vital 
importance of at once repealing the so-called 
“luxury taxes” under Title 9 in the Revenue 
Law of 1918. I believe these taxes are wrong 
in principle, ineffective for revenue purposes, 
and I have found them cumbersome and 
annoying in operation. Will you please 
direct your influence to see that a resolu- 
tion to repeal the following taxes, such as 
was adopted in the House of Representatives 
and failed to come before the Senate in the 
closing hours of the last session, is at once 
introduced and passed in both Houses. 
Besides Section 904, I believe Congress 
should also repeal the following sections: 
Section 902 (Sculptures, Paintings, etc.) should 
be repealed. 

Section 905 (Jewelry, etc.) should be repealed. 
If not repealed sHould be amended to collect 
tax from manufacturer. 

Section 907 (Drugs and Toilet Goods) should 
be repealed. If not repealed should be amend- 
ed to collect tax from manufacturer. 


ECM ose ard eel ue ete Se toa wceies ced 
Address 
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SLIPS WHICH CUSTOMERS ARE REQUESTED TO SIGN 


These slips are signed by the customers. 
As stated, the luxury tax was intended 
primarily as an economic war time measure 
and was not intended for peace time. Its 
purpose was to restrict consumption so 
that material and labor could be utilized 
for the more necessary functions of war. 

Jewelers should spread this information 
before the public in their newspaper adver- 
tising space. The public wants the tax re- 
pealed, it is to the interest of the public 
that it should be repealed, but you must 
keep these facts constantly in the mind of 
the public. 

Jewelers might also have customers sign 
slips of this kind. 

Note that the Association wants to give 
the job to the manufacturers of collecting 
the jewelry tax, if it cannot be repealed. 

G. A. 





When Manufacturers Were Not So 
Responsible for Their Goods 





N the old days the manufacturer was not 
considered so responsible for the goods 
that were sold across the counter. This 
was before intensive advertising played such 
an important part in distribution. As 
manufacturers began to compete with each 
other in quality and price, marks of iden- 
tification began to appear on the merchan- 
dise and on the packages containing it and 
hence was born the trade-mark. With the 
birth of the trade-mark came a new stim- 
ulus and a new incentive to do more adver- 


around, and is one of the most consistent 
advertisers among the retailers of that 
thriving city. 

Leading advertising men and merchandise 
men the country over have recognized the 
merit of this policy, that when business is 
dull it is better to make a harder drive to 
keep the house busy. The jewelers who 
go on the assumption of two to four good 
months of business in the year are the 
fellows who merely secure a few months 
of good business, and are forced to make 
these months carry the overhead for the 
balance of the year. 

A retail jeweler some time ago remarked 
that he only had two good months a year, 
namely June and December. In his case 
the reason is obvious. He does not adver- 
tise, even during June and December, and 
depends on a demand from the people who 
are anxious to buy. The idea in modern 
merchandising is to create a desire, and 
this can not be done without attractive 
windows and interesting mewspaper or 
other advertising the year around. It’s 
necessary to create a desire for something 
that the buyer hasn’t in mind, in other 
words to strike at the psychological 
moment, and hit while the iron’s hot. 

The Lemon house for several years has 
maintained the policy of advertising fre- 
quently and keeping its name before the 
public, as well as handling attractive win- 
dow displays and featuring new lines. 
During the past three years the company 
has increased its sales force materially, and 
is drawing business from every class. 
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While the Lemon house does handle a 
large amount of the richest class of busi- 
ness in Louisville it also handles a con- 
siderable quantity of business from the 
middle class and this is shown by the 
numbers of sales made through its club 
plan offer, and the numerous chattel 
mortgages filed at frequent intervals to 
cover or protect merchandise sold on the 
club plan. 

This house doesn’t splurge in handling 
its advertising, but merely keeps enough in 
the papers to be before the public all the 
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COVER PAGE USED ON A WEDDING SEASON 
FOLDER 


time. During the summer season three 
column ads, five to seven inches long, ‘n 
preferred positions are used. 


If I Were President of a Board of 
Trade 








O® a jewelers’ association in my own 

_home town I would institute a drive 
for “accurate local time.” With the co-op- 
eration of all members I would first devote 
my efforts in a diplomatic way to the man- 
agers, owners and agents of all business 
houses, public buildings and churches sup- 
porting a public clock as part of their 
building service or trade advertisement. 
To these folks I would write a series of 
letters soliciting their sincere co-operation 
in helping to unanimously maintain perfect 
time throughout the entire city so that all 
visitors, as well as local residents, could 
absolutely depend upon the time exhibited 
on all public clocks. I would obtain 
pledges from them for this purpose and 
follow up the appeal periodically, and if 
it met with success extend the proposition 
to all citizens of the city urging that the 
town be made famous for its “dependable 
time.” Such a campaign when responded 
to would lead to general punctuality in all 
things and form a basis for many good 
trade campaigns. 
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y the Saturday Evening Post for 
June 14th you will see a full page 


advertisement of Wadsworth Cases 
for Fine Watches featuring the 
strap watch for men. 


This is another example of the 
way Wadsworth is stimulating in- 
terest in watches, an interest that 
sooner or later will be reflected in 
increased sales for every jeweler. 


THE WapsworTtTH WATCH CASE Co. 
DAYTON, KENTUCKY 


New YorkK OFFICE CuHIcaco OFFICE 
17 MAmwEN LANE 31 N. STATE St. 
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The Horological Questionnaire 





Written expressly for The Jewelers’ Circular by Lester B. Pratt 














AvutHor’s Note—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, we are submitting 
this article for the purpose of interesting the 
younger generation in the selection of watch- 
making as an occupation. Among the mechanical 
occupations, watchmaking stands pre-eminent as 
a clean, profitable business, eliminating the monot- 
onous routine of many other lines. The watch- 
maker has invariably been honored as the highest 
example of human mechanical skill. All kinds of 
plain and complicated timepieces, as well as deli- 
cate precision instruments of every description come 
within the scope of the watchmaker’s ability. It 
would be impossible to operate our vast industrial 
system without the aid of accurate timepieces. 
Strictly speaking, the name “watchmaker” is a 
trade misnomer, as watchmaking generally com- 
prises the manufacture of watch movements. How- 
ever, the name, “watchmaker,” in the jewelry busi- 
ness, is invariably applied to one who repairs 
watches, and a competent watchmaker or watch re- 
pairer should be able to make practically any part 
of the different kinds and models of watches now 
in use. 

If the remarks contained in this article are ‘“‘old 
stuff,” to the competent workmen, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from technical issue of May 7.) 

Question—How shall we proceed to take 
the movement apart for further examina- 
tion and repairs? 

Answer—Assuming that the dial has 
been removed and the dial-post screws 
driven clear in, we shall place the move- 
ment on an assembling block and proceed 
to remove the balance cock and balance. 
Experienced workmen usually remove the 
balance and cock at one operation, then lay 
them top-side down on the bench. When 
they are ready to clean the cock jewel and 
end-stone they remove the balance from the 
cock by loosening the hairspring stud 
screw. However, we must creep before we 
try to walk. The safest procedure for the 
student to follow, will be to loosen the 
hairspring stud screw first, before remov- 
ing the balance cock from the top plate. 
For this purpose, use a fine blade jewel 
screw-driver. Be quite sure that the 





blade of the screw-driver fits fully into the 
slot of the screw, and please remember that 
this remark applies to all screws. Fig 8. 
illustrates a screw-driver blade of correct 
shape and width. Please note that the 
blade should be ground to rather a long 
taper, it should fit the screw slot to its full 
depth and the width should never exceed 
the full diameter of the screw. Failure to 
fulfill these conditions is usually the cause 
of such unsightly mars and scratches that 
appear on some watches. The beautiful 
damaskeened finish on an expensive watch 


m[ > 
XK a 


call 
Fic. 8. 














may be quickly ruined by such carelessness. 
When we proceed to remove the stud screw 
we should use a fairly strong glass; a glass 
having a two and a half inch focus is quite 
suitable for taking down and assembling 
movements. Some men require a stronger 
glass for such work, but for the sake of 
preserving your eyesight, it is not wise to 
use a stronger glass than is absolutely nec- 
essary. Usually, a half turn of the screw 
will release the stud, then push the stud out 
of the hole. Next, remove the cock screw 
and loosen the cock by prying it gently 
from each side, then lift it off the plate. 
The balance may be removed by grasping 
the rim at the end of either arm with the 
tweezers. In handling very fine balances, 
we must use all possible care to avoid mar- 
ring the balance in any way. Some work- 
men use brass or wooden tweezers for 
handling fine balances; a good idea is to 
fasten gummed paper onto the inner side 
of the tweezers, then trim it off flush with 
a sharp knife. Anything but a steel tweez- 
er is more or less of a nuisance to work 
with, but it pays to be careful, especially if 
we have a fine balance to work on. 


Question—What shall we do if the bal- 
ance docs not lift out easily? 

ANnswer—Often the watch has _ been 
dropped or has had a bump of some kind 
that has “headed up” the pivot; sometimes 
a pivot is “headed up,” so much that it is al- 
most out of the question to pull the pivot out 
without breaking the lower jewel. Our only 
recourse in this case, is to draw the pivot 
out as straight as possible and take our 
chances of breakage. In extreme cases we 
use two very slight-tapered boxwood 
wedges, forcing them under opposite sides 
of the balance directly under the arms. We 
have often been able to remove badly 
“headed up” pivots in this manner without 
breaking the foot jewel; the hairspring and 
roller table should then be removed and 
the balance secured in the lathe chuck. A 
few strokes with a jasper slip will quickly 
remove the burr on the end of the pivot. 
If the pivot appears to be slightly bent it 
may often be straightened. For this pur- 
pose, we will require a pair of rather heavy 
blunt pointed tweezers. The tweezers 
should have a fine notch in the center of 
one blade and the other blade should be 
polished smooth. The notch should be 
formed to conform to the shape of the 
pivot as much as possible. To straighten a 
pivot with the tweezers, first place a piece 
of white paper on the bench so that the 
eye, pivot and paper will be in a direct line. 
This will serve as an excellent background 
while examining the pivot. Light a small 
alcohol lamp and have it handy to heat the 
tweezers. There is always less risk entailed 
in straightening pivots if we heat the 
tweezers. Very cold steel will often break 
in bending, where the same piece (if 
warmed) might be readily straightened. 
This applies especially to low-tempered 
steel, such as balance staffs, pinions and 
springs. In our case, the difference be- 
tween the temperature of the room and the 
heated tweezers is very slight, but it is in 
our favor. Now, turn the lathe head round 
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Plus Uniformity 


The fine art of the Swiss file makes, 
handed from father to son through many 
generations, refined by American 
methods of scientific production. 

That is a combination of the best at- 
tainments in file making that gives the 
smooth-cutting quality and uniform, 
long-service temper of 


NICHOLSON 


TRADE 


MARK 


Swiss Pattern Files 


The trade mark is recognized with re- 
spect in every industrial community. It 
is known to assure uniformity of Swiss 
Pattern File quality. 


Write for our Catalog and for File 
Filosophy—a most instructive booklet 
about files and their use. 


Nicholson File Co. 


Providence, R. I., U. S. A. 
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slowly by hand and examine the pivot with 
a strong glass; a one-inch focus glass will 
be found most suitable for such purposes. 
Bring the bent part of the pivot up at right 
angles to the line of vision. Hold the lathe 
head in this position, heat the tweezers and 
apply the notched blade of the tweezers to 
the cone of the under side of the pivot. 
Hold the tweezers parallel with the staff 
and press the tweezers together firmly. If 
the first attempt does not appear to 
straighten the pivot, then tilt the tweezers 
downward slightly and press together 
again. It takes considerable skill to suc- 
cessfully straighten pivots; the first at- 
tempts may be failures; it is advisable for 
the student to practice on old balances to 
gain the necessary proficiency. If the pivot 
now appears to be straight, a few strokes 
with a jasper slip, while running the lathe 
head at moderate speed will usually finish 
the pivot in fairly good condition. A pivot 
that has been straightened and finished in 
this manner will answer quite well for low 
or medium grade movements, but this 
method should never be considered in the 
repair of high grade movements. The only 
advisable method to pursue in such cases 
would be to fit a new balance staff of cor- 
rect proportions. 

Question—Assuming that the balance 
pivots are in fairly good condition, what 
further work on the movement shall we 
consider? 

ANSWER—Our next step will be to take 
the movement apart and examine the train 
wheels, pallet, fork and arbor and the train 
jewels. We will first remove the barrel 
bridge screws, then loosen the bridge and 
remove it. The barrel may then be lifted 
out, also the ratchet wheel and click. Next, 
we will remove the pillar screws and lift 
off the top plate, and right here is where 
the student must be exceedingly careful, as 
it is a very easy matter to bend or break 
the pivots of the pallet arbor or to damage 
the pallet hole jewels. Experienced work- 
men have little or no trouble in this con- 
nection, but the student will often damage 
these parts when learning the business. 
With the movement resting on the assem- 
bling block, held in the left hand about two 
or three inches from the level of the bench, 
and tilted so that the line of vision extends 
parallel between the plates, we will insert 
the point of the tweezers between the 
plates near the pallet arbor and escape 
wheel and raise the top plate slightly; 
about 14 mm. Then, with a pair of very 
thin, flat tweezers, raise the fork slightly; 
the idea being to disengage the pallet arbor 
from the lower jewel hole by alternately 
raising the plate and the pallet arbor until 
the arbor is free from the jewel hole. Then 
the top plate may be lifted off without fur- 
ther trouble, although sometimes the train 
pivots have run dry or are rusted and will 
stick in the jewel holes. In such cases, we 
must be very careful not to bend the piv- 
ots; we must strive to release the pivots 
from the top plate before attempt’ng to lift 
it off. We must not try to hurry things 
.during these first operations; if the top 
plate does not lift off readily, we must de- 
termine the cause before proceeding fur- 
ther. Often, it is a very easy matter to do 
damage in two seconds, that will require 
several hours to repair. 
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QuEsTION—Assuming that we have re- 
moved the top plate without causing any 
damage to the pivots, what shall our next 
step consist of? 

ANSWER—In our work on the dial train 
we removed the winding wheels and dial 
train; we should now loosen the screws 
and remove the winding pinion and bridge. 
We have previously mentioned that the dial 
post screws should be driven clear in after 
removing the dial. This remark also ap- 
plies to the hairspring stud screw, and is 
done principally to save time in the clean- 
ing operations. Many workmen remove 
such screws when cleaning a movement, 
but we think this is a waste of time, as it is 
sometimes very troublesome to replace such 
small screws, especially if we happen to be 
working on very small movements. 


QuesTion—Should we make an examina- 
tion of the parts before cleaning the move- 
ment? 

Answer—It will be found best to clean 
the plates and the various parts with ben- 
zine in order to determine the actual con- 
dition of them. We should thoroughly 
scrub the plates and all parts with benzine, 
using a hard or half-hard brush, then the 
plates should be strung on a wire loop, 
rinsed in benzine and dried in fine boxwood 
sawdust. All small parts, including the 
screws, should be placed in a small sieve, 
rinsed in benzine and also dried in sawdust. 
Then the plates and all parts should be 
carefully dusted with a soft brush to re- 
move the sawdust. Now we can make a 
thorough examination to determine the 
condition of the plates, jewels and parts. 
The train jewels should be tested with a 
pointed pegwood; if they are loose in the 
settings they should be secured. Usually, 
this can be done with a small burnisher by 
hand, although, sometimes, it is necessary 
to swing the jewel or plate in the lathe 
to perform a first-class job. The jewels 
should also be examined for cracks or 
chipped holes. Then the pivots of the train 
wheels and pallet arbor should be exam- 
ined. If any of the pivots are rough, cut 
or rusted slightly, they should be placed in 
the lathe and polished smooth. Usually a 
jasper slip will finish such pivots in good 
condition. However, if a pivot is cut 
deeply, it should be discarded and a new 
one fitted. Special attention should be 
given the fourth pivot, as many movements, 
otherwise in good condition, will give trou- 
ble on account of a bent fourth pivot, caus- 
ing the seconds hand to catch on the hour 
hand occasionally. The fourth pinion may 
be held in the chuck and easily examined 
for truth in the same manner as described 
for the balance pivots. 

QuEsTion—Assuming that the plates and 
train wheels and pivots are in good condi- 
tion, will the movements require any fur- 
ther cleaning? 

ANswer—Yes; the benzine scrubbing 
was done to facilitate the examination of 
the various parts and also to remove old 
oil, etc. The plates and all parts should 
now be run through a cyanide dip to re- 
move tarnish from the gilt and brass parts. 
The cyanide dip consists of one ounce of 
sodium cyanide to the quart of water. All 
parts should be dipped in this solution for 
a few seconds, thoroughly rinsed in soapy 
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water, then in clean water, then in alcohol, 
and finally dried in sawdust. There is a 
very important point to be remembered 
when using cyanide, and that is, to thor- 
oughly remove all traces of cyanide. Soapy 
water is a great aid in this case, inasmuch 
as soapy water acts on cyanide in very 
much the same manner as benzine acts on 
oil and all greases, etc., that are heavier 
than benzine: Cyanide is a very slimy, 
heavy alkali; soapy water is a light alkali, 
which removes the cyanide much more 
readily than clear water does. 


QuEsTion—Will the plates and parts re- 
quire any further cleaning after passing 
through the cyanide dip? 


Answer—If the parts were spotted in 
any manner we will no doubt have to buff 
them to restore the original finish as much 
as possible. Our next operation will be to 
prepare a buckskin buff stick by applying 
a small amount of soft rouge to the buck- 
skin and rubbing it in thoroughly. This is 
best done by mixing the rouge with alcohol 
and applying a thin solution to the buff 
stick and allowing it to dry before using it. 
All gilt parts should be buffed carefully 
with this prepared buff stick. The jewel 
settings may be nicely refinished by using 
a small soft cork pointed and fitted into a 
small tube and used in the same manner as 
a screw-driver. A small amount of soft 
rouge applied to the point of the cork will 
produce a beautiful finish on the jewel set- 
ting. All parts that have been refinished 
with rouge should then be cleaned with 
benzine to remove all traces of rouge and 
dried in sawdust. Now go over each part 
carefully with a soft brush and remove all 
sawdust. A watch carefully cleaned in this 
manner will present a bright, sparkling ap- 
pearance, and the student can rest assured 
that he is proceeding along correct lines. 

(To be continued.) 





What Was the Use? 





U P at a northwestern lake resort is a gen- 

eral merchant who isacharacter. His 
store has a little of everything in it. A 
lady “resorter” found there a small artistic 
porch lantern. She at once bought it. 
Others came flocking to him for the same 
lantern. He ordered a few. They went at 
once. Finally, later, the tenth customer 
came for one. 

By this time the merchant was “sore.” 
No, he didn’t have any, and what was 
more, he wasn’t going to get any. “Why?” 
she asked. 

“Well,” he said, “can’t. see no sense in 
gettin’ the durned things. Can’t keep none 
in stock. Soon’s I order one, some woman 
comes in and buys it.” 





A man named Dodgin had recently been 
appointed foreman in a brickyard, but his 
name was not known to all the employees. 
One day while on his rounds he came 
across two men sitting in a corner smok- 
ing, and stopped near them. 

“Who are you?” asked one of them. 

“I’m Dodgin, the new foreman,” he re- 
plied. 

“So are we,” replied the other workers, 
“Sit down and have a smoke.” 
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CROWN WATCH GLASSES 


ALWAYS MADE in FRANCE at one and the same FACTORY— 
NOW, BEFORE and DURING the WAR 


The Standard 


For Over 
Fifty Years 


Quality 
Finish 


Correct Gauge 





CLEAR AND WHITE—EASIEST TO FIT—LEAST BREAKAGE 


Crown watch glasses have given satistactory 
service for over fifty years. They excel in 
accurate gauging and are labeled with the correct 
16th and corresponding metric size. 


Sold by Jobbers in all parts of the United States 


Inquiries addressed to us as to where these high grade 
glasses may be obtained will receive our prompt attention. 
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The Development of the Altimeter 
By P. R. Jameson, F. R. Met. Soc., F. R. G. S., in Aerial Age. 








T the outbreak of hostilities in Europe 
in August, 1914, the United States was 
in a most peculiar and difficult position in 
regard to the procurement of certain arti- 
cles obtained abroad, as the majority of the 
European governments had prohibited the 
exportation of all material which would be 
of assistance to them in the successful 
prosecution of the war. 

Among these articles were numbered in- 
struments. Certain types were obtainable 
only in Europe for the English and French 
manufacturers had supplied the wants of 
practically the whole world. 

The altimeter was an instrument essen- 
tial to nearly every aeroplane, and where 
to obtain them became the question of the 
moment. Early in 1915 the Taylor Instru- 
ment Companies were approached by a 
certain aircraft manufacturer and were im- 
pressed with the necessity of “getting 
busy” and looking to the requirements of 
the ever growing industry. 

The altimeter mechanism is the same in 
general construction as the ordinary 
weather barometer, but the altimeter is so 
much more carefully made and constructed 
that the comparison is as sawdust is to 
gold. 

Having operated a factory in England 
for the manufacture of barometric instru- 
ments of highest grade, for a number of 
years, we were rather reluctant to start in 
this country. The construction and adjust- 
ment is individual, in fact, each part is 
made and adjusted for each individual in- 


the work called for expert workmen in 
this particular line, and there were a few 
only in the entire country since there were 


As the weeks and months progressed, 
contracts were placed by foreign govern- 
ments for altimeters, as inspection of our 





ALTIMETER TESTING AND : 


no anerroid barometer factories existing. 
We had a fair number of specialists in 
our Rochester plant and immediately spread 





SINGLE TEST UNIT OF 60 INSTRUMENTS 


strument. No parts (except the dials and 
hands) are interchangeable, and the instru- 
ment did not seem to fit into regular man- 
ufacturing methods in this country. Again, 


a net over the country to gather in all 
others that we could find. Workmen were 
advertised for through the representative 
papers of the principal cities. 


ADJUSTING DEPARTMENT 


samples proved they were satisfactory and 
that they passed all tests. 

By the time the United States entered the 
war our altimeter output was a consider- 
able item. The type of instrument adopted 
by both the United States Army and Navy 
was patterned after the one specially de- 
signed by our English factory and supplied 
exclusively to the British government by 
them. We were, not unnaturally, ap- 
proached by the Government for supplies 
and immediately set about enlarging our 
plant with the idea of furthering our out- 
put which would in future be diverted to 
home channels. 

Some idea of what was accomplished can 
be gained from the fact that previous to 
the declaration of war by the United 
States, our factory floor space occupied 
120,000 square feet. The day the armistice 
was signed we covered 244,000 square feet. 

The floor space devoted to the adjust- 
ment of altimeters alone covered 9,712 
square feet and production reached the very 
satisfactory total of over two thousand 
completed and accepted altimeters a week. 
All of these instruments went through the 
required government test and each passed 
the individual test by government inspec- 
tors. 

In order to reach this output testing ap- 
paratus numbering 152 sets were installed. 
Each set is capable of containing 10 instru- 
ments. Twenty-five standard mercury 
barometers used for purposes of compari- 
son were also installed, each of these being 
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T is not merely a product of the 
war. We have been manufac- 
turing our watch crystals since 

1895. At present our output 
amounts to over 100,000,000 crystals 
annually and it is increasing 
steadily. 


The whole world’s trade is sup- 
plied with K. K. Crystals. 


Ask your jobber in your locality 
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standardized by mercury instruments, ad- 
justed and rated by the Bureau of Stand- 
ards, Washington. ; 

For the manufacture of the altimeter, 
special metals as regards composition has 
to be made, rolled and properly prepared 
before being made into diaphragms. It is 
most necessary that this part of the instru- 
ment be perfect, for it is the heart of the 
altimeter, and a large percentage of trouble 
in imperfect instruments can be directly 
traced to the diaphragm. The thickness of 
this metal is approximately 0.006 inches, so 
it can easily be seen that great care and 
skill is necessary in making and treating it. 

A perfect spring opens and closes this 
diaphragm, dependent on the different pres- 
sure changes. It must be perfectly tem- 
pered to ensure the diaphragm opening and 
closing accurately and without any lagging 
or friction. The spring, when fitted prop- 
erly to the diaphragm becomes the main 
working part of the instrument, since its 
movement is transmitted to the dial by a 

















THE TYCOS ALTIMETER 


series of levers which are very accurately 
set and which magnify the slightest change 
enormously until the final movement is seen 
by the changing of the position of the hand 
on the dial. 

To offset the effect of temperature 
changes, a compensation became essential. 
All altimeters pass through temperature 
ranges of from minus 10 to plus 40 degrees 
Centigrade, remaining for a series of hours 
until they become “saturated.” The aver- 
age instrument goes through nine complete 
temperature tests before compensation is 
accurately effected, each test consuming 
approximately six hours. 

After compensating for temperature, the 
mechanisms are placed in their permanent 
mounting cases, and the adjustment of the 
movement started so that the dial indica- 
tions will be correct. This calls for highly 
trained and skilled mechanical knowledge 
of the construction and peculiarities of each 
instrument, A test is started by exhaust- 
ing the air from a large glass covered 
bowl in which ten instruments are placed. 
The exhaust takes place at the rate of four 
minutes for each thousand feet. The read- 
ings are noted in comparison with. the 
standard mercurial barometer and correc- 
tions tabulated on an individual test sheet. 
Another “thousand feet” of air is exhausted 
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and the dial readings noted and corrections 


are tabulated again, and so the test is con-: 


tinued throughout the scale which occupies 
on the average one and three-quarters 
hours. 

No instruments are correct on the first 
test, for it is conducted solely to see their 
behavior and to note their errors. After 
each test a rest of half a day for each in- 
strument is necessary in order to allow its 
parts to become normally readjusted. 

Mechanical changes are then made and 
another test conducted and errors noted. 
Our records show that the average instru- 
ment is tested twelve times before being 
finally passed, total test occupying on the 
average 21 hours with a total rest period 
of a working week. This is exclusive of 
the time consumed in compensation. 

Friction is a great source of error, and 
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Each instrument necessitated the use of a 
chain, 

All completed altimeters were given to 
government inspectors to enable them to 
conduct separate tests and select those in- 
struments which came up to specifications 
in every way. The instruments selected 
were then stored for a period of three 
weeks and at the end of that time another 
and final test was conducted by the govern- 
ment to ascertain if any changes had taken 
place due to settlement of parts, corrosion 
by moisture, porosity of diaphragms, etc. 
Accepted instruments were then ready for 
shipments to the various depots and plane 
manufacturers. 

We may well feel proud of our attain- 
ments, for the almost impossible has been 
successfully accomplished and except for 
a very negligible quantity the Tycos alti- 


CER 


HIGH TEMPERATURE TEST FOR COMPENSATION 


as a consequence all bearings have to be 
very finely polished. Attention has to be 
given to the correct adjustment and perfect 
centering of all parts. 

At one time it appeared as if production 
would stop entirely on account of the lack 
of the very small chains used to transmit 
the movement to the hand. These chains 
are all of European manufacture and great 
difficulty was being encountered in getting 
sufficient for our needs from our London 
factory. After considerable experimenting 
we succeeded in producing some ourselves 
in small quantities, but the day was saved 
when our foreign representative success- 
fully procured enough for a further ninety 
thousand instruments. 

Besides being used on altimeters these 
chains perform the same vital service on 
the barometers we were making at the rate 
of twelve hundred weekly for the United 
States Navy and the United States Ship- 
ping Board. A _ successful attempt was 
made by us to supply similar instruments 
for the war needs of some Allied countries. 


meter has been fitted to every U. S. ma- 
chine, both for Army and Navy. 

Flying high above the clouds, the Tycos 
altimeter has helped by doing its bit to 
make the world a better place to live in. 





Resurrected Truths 





AVE confidence in yourself and make 
yourself fit. 

In the power of fixing attention lies the 
most precious of the intellectual habits. 

If at first you don’t succeed, don’t suc- 
cumb. 

There’s no use looking ahead for happi- 
ness, look around.—N. C. McClurg. 

Days are not steps in a treadmill—they 
are steps that go somewhere. Are you 
going, or just stepping?—Charlotte P. Gil- 
man. 

What’s in a name, until it’s advertised? 

Our character is our will; for what we 
will, we are.—Archbishop Manning. 

His spirit was so stout, no man could 
make him face about.——John Bunyan. 
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A Complete Workshop 


with dust collector, drill, sand blast, furnace and blower, ingot j 
and blowpipe with annealing table. Can be operated by your 


electric light. Runs with ball bearings and 
uses very little electric current. Does only 
the best work and will last a lifetime—You 
get it complete as 
shown— just turn 
your current on at 
the lamp socket. 


The Jewelers’ BLOWER 










to melt with, to 
use with the 


blowpipe. : 
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LEIMAN BROS. °8 40Hn st. NEW YORK 

















No. 200 Improved 
Bracelet Watch Roller Remover 


With Two Extra Interchangeable Tips 





No. 129 


New Mainspring Winder for 
Wristlet Watches 


Will wind all sizes bracelet watch 
mainsprings. 


Manufacturers 











WATCHMAKERS’ TOOLS OF QUALITY 





Will remove roller from the smallest bracelet watch. 
A new tool up to the usual K & D standard. 


KENDRICK & DAVIS CO. 


LEBANON,N.H. 

















Sleeve Wrenches 
' No. 148 
A new three-pronged sleeve 
— wrench. For all sizes brace- 
— let watches. Nickel plated. 
No. 148A. Same as above, 





with four prongs. 


No. 443 


OPTICAL SCREW DRIVER AND HOLDER 


With Knurled Gunmetal Handle and Octagon Rubber Head 
An Indispensable Tool for the Progressive Optician 


SUSSFELD, LORSCH & CO. 
Wholesale Distributers 
NEW YORK 





90 Maiden Lane 
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Plain Facts About Watch and Chro- 


nometer Compensation 





(Continued from issue of May 28.) 


ARIOUS combinations, more or less 
V complicated, have been devised for the 
purpose of perfecting the simple compensa- 
tion. These auxiliary compensation mechan- 
isms necessarily complicate the balance, the 
multiplicity of effects increase the difficult- 
jes; the contacts, pressures, variable in 
themselves, do not furnish the security 
which effects, so delicate, and as a fact in- 
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discernible as those of compensation call 
for. No problem as delicate has ever 
presented itself and we must be satisfied to 
give a bare historical summary of what has 
been attempted towards its solution. 

We will content ourselves with giving a 
description of two balances equipped with 
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an auxiliary compensation, chosen from 
among the more simple and the easiest to 
understand. 

Fig. 13 shows one of these compensa- 
tions; under the influence of heat, the ends 
A of the bi-metallic arcs, move towards the 
center of the balance, thus compensating 











for the slowing caused by the temperature. 
The compensation is accurate up to a 
certain degree, then it becomes too weak. 
At this stage the auxiliary compensation 
comes in. The point of the screw A 
reaches the part BC attached, by means of 
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a spring, to the arm of the balance. If the 
heat still increases, this piece C, bearing 
one or several weights regulatable at will, 
is forced towards the center of the balance. 
The effect of the compensation is thus aug- 
mented, starting from the stage where it 
is no longer in accord with the difference 
caused by the loss of elastic power of the 
balance spring. 

Fig. 14 represents a balance, with auxil- 
iary compensation attributed to M. Vissiére, 
a skilled maker of chronometers at Havre. 
To a runner 4 is attached a bi-metallic 
leaf, severed at C and carrying a compen- 
sating weight B. This leaf is composed of 
steel on the inside and brass on the outside. 
At the mean temperature of 15 degrees, the 
weight is located exactly on the extension 
of an arm of the balance passing through 
the center of the leaf. If the temperature 
increases or decreases, the weight B passes, 
as a result of the expansion of the leaf to 
one side or the other of the arm, following 
the circumference of the leaf. But, as this 
circumference is not concentric to the bal- 
ance, it results in the weight drawing nearer 
to the centcr, to the right or to the left of the 
arm, and tends to accelerate the speed of 
the balance. This acceleration will be 
larger, according to the extent to which the 
weight is removed from the normal posi- 
tion. 

[THE END.] 





The Watchmaker’s Wage 


“Cheap Work Makes Cheap Watchmakers,” 
Says Watchmaker 
Ann Arspor, Mich., May 28, 1919. 

Editor Tue JEweELers’ CIRCULAR: 

In answer to “M. S.” in issue of April 
16, I would like to defend the watchmakers 
of America. I mean we of American born, 
not the Russian Bolsheviki, or the square 
headed German. 

There surely must be a re-adjustment of 
the wages paid the watchmaker. I mean 
watchmakers and not would-be watch- 
makers. 

I have worked in some of the best places 
in the country and I find that in the smaller 
towns, say of 25,000 to 75,000 population 
the best wages are paid. How is a married 
man living in a city where rents are high 
and he has to take his noon lunch up town, 
pay carfare two ways each day, and dress 
well, at the present high prices, on the sal- 
ary that “M. S.” pays—$25 per week. 

As an example, “M. S.” I would rather 
draw a salary of $30 a week five years ago 
then $45 a week now. You were saying 
that there is no profit in the repair de- 
partment after you paid your man’s salary 
and the cost of materials. Let me tell you 
this—there never will be until you stop 
taking in watches to be cleaned for a 
$1.00, regardless of the grade, and per- 
haps you have $25 tied up in materials 
and imitation at that. Follow the Waltham 
or California jewelers’ price list and you 
can make a profit. 

We do not feel like holding up the boss. 
All we want is a square deal. A stone 
mason draws $8 to $10 a day and learns the 
trade in one year; a plumber, $30 to $40 
a week and besides he doesn’t have to 
wear good clothing and can smoke his cob 
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pipe any time he desires. Many working 
in auto factories draw $6 a day and can’t 
even spell their own name. 

A watch, the general public knows less 
about than any other piece of mechanical 
mechanism, yet we almost have to let the 
customer set the price for repairing a 
watch because the “boss” is afraid he will 
lose that balance staff and jewel job 
at $2. 

You speak of men being unable to true 
a hair spring, either in the flat or round. 
I’ll bet you can’t even put a main spring 
in right. You say watchmakers will be 
plentiful now. That’s a joke. Are you 
aware’ that there are more watchmakers 
quitting the trade today than ever before 
in the history of the trade? Why? Be- 
cause of men like you who figure 100 per 
cent. profit on the man and because they 
have to repair all the come backs from 
your cheap stock as well as wait on trade. 
Yet you people expect young men to. take 
up the trade. You pay nothing to start 
with, he has to‘do all the dirty work around 
the store, pay a big price for tools and let 
the boss use them because he generally has 
none. 

You say, “Take not unto thyself any that 
are not vouched for.” I would like to 
ask you this: Who is going to vouch for 
men like you? How many recommenda- 
tions have you given men who were worthy 
of them? You are perhaps like a man I 
once worked for. The man who was there 
before me was a graduate of one of those 
horological schools, and turned out ‘about 
$135 per month. ‘When I left I had a 
good man with me and we were turning 
out about $500 per month. How much did 
he appreciate it? I will tell you. He would 
not give me a recommendation because I 
only gave him two weeks’ notice. He be- 
gan to tell me what a poor workman I 
was and that he had better men than I 
and discharged them because they were 
not good enough for him. It was peculiar 
that it took him three years to find it out. 
Perhaps “M. S.” is a man of this type. 

I note a letter from T. T. R. of New 
York, and one from a Cleveland watch- 
maker. I am with them for that union and 
when we get it we can report to head- 
quarters men like “M. S.” 

Keep it going boys, it is the first time 
in the history of the trade that we have 
been able to draw about what we are 
worth. 

Give us an answer Mr, “M. S.” and sign 
your name. 


C. C, 





Keep your eyes and ears ready and 
your mouth in the safety notch, for it is 
your soldierly duty to see and hear clearly, 
but as a rule you should be heard mainly 
in the sentry challenge, or in the charging 
cheer. 

Obey orders first, and if still alive, 
kick afterward if you have been wronged. 

Keep your arms and equipment clean 
and in good order; treat your animals 
kindly and fairly and your motor or other 
machine as though it belonged to you and 
was the only one in the world. 

Do not waste your ammunition, your 
gas, your food, your time, nor your op- 
portunity. 
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Rex Roller Removers 


Are guaranteed to do the work; have one on 
your bench for the next difficult job. 








Made Up in Three Styles 

This set consisting of three stumps and stakes of 
various sizes will handle all classes of work Foreign 
or Domestic regardless of style or size. 
A-6 Price, $1.75 
As illustrated will handle as large a range of work 
as is possible with a single tool. 
Same style as A-6 with smaller stump and stake for 
Bracelet sizes only. 

For Sale at All Jobbers 
These tools are warranted against breakage result- 
ing from any cause except abuse, or if for any other 
reason they should prove unsatisfactory I will 
repair or replace without charge. 


H. G. WILSON 
Elgin Illinois 





Equip Yourself by the 
Experience of Others 


John Wanamaker has said 
“Every man in business will 
have to go over a hard road 
and find out its turnings for 
himself, but he need net go 
over this road in the dark, if 
te TE “jereche can take with him the 
Oo tenee ee Light of other men’s experi- 
ence.” 

So it is with Bradley students who are possessed of 
the light of the experience of the teachers under whose 
instructions they gaitf the knowledge of all the crooks 
and turns and short cuts to the goal for which they are 
aiming. 

Only a short time required to complete the course. 

Common education will carry you through. 


Thousands have taken Watchwork, Jewelry and En- 
graving the Bradley way. It may be there is a Bradley 
student in your town who will be glad to tell you all 
bout the methods pursued at Bradley Polytechnic In- 
stitute. 

Get the Bradley way! It will increase your earning 
capacity from one to two hundred per cent. 


Address a post card to 





Horological, Dept. C, Peoria, IIl. 


asking for our latest catalogue. 











JUST RECEIVED a Complete Stock 
of the World Known 


Ww. Be 5. 


WATCH CRYSTALS 


We are prepared to fill your orders promptly at the 
following prices: 
Genevas, 70c a doz.; $7.00 a_ gross. 
Miconcave, 60c a _ doz.;. $6.00 a_ gross 


Less cash discount of 6% 





We will also continue to carry a full line of the genuine 
K. K. Brand of crystals at our usual price. 


Genevas or Miconcaves, 50c a doz.; $5.40 a gross. 
Less cash discount of 6% 


TO CLOSE OUT (While they last) 


Other Japanese Brands—Genevas or Miconcaves 





3 gross assorted, $3.80 a gross 
5 oe $3.60 a gross 


When ordering state Brand wanted 


EMIL BRAUDE & BRO. 


ESTABLISHED 1894 
Wholesale Jewelers, Watchmakers’ and Jewelers’ Supplies 


3rd Floor, Heyworth Bldg. CHICAGO 











Wm. Hobbs Clock Co 


10-12 Maiden Lane, New York 


Wholesale Distributors 


Seth Thomas Clock Co. 
New Haven Clock Co. Sessions Clock Co. 
Waterbury Clock Co. Wm. L. Gilbert Clock Co. 
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[Answers are also solicited from our readers to the questions published on this page.) 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 3679.—Saving Sweeps in 
the Jewelry Shop. Docs it pay to save 
the sweepings, filings, wash water and simi- 
lar waste in a small jewelry shop? We 
are aware that large jewelry concerns and 
factories save all such waste material, but 
wish to know if it is worth while for a 
small shop to bother with such waste. 

HA. & B. 

Answer—Most assuredly it pays to save 
any waste that contains even a_ small 
amount of precious metal. “Once provision 
has been made for saving such waste, it 
is simply a matter of waiting until a suffi- 
cient amount has been saved to realize a 
profit on it. Large shops and factories 
use rather an elaborate system for saving 
waste inatter of all kinds. A series of 
barrels (usually three) are arranged side 
by side. The waste water used in wash- 
ing jewelry runs into No. 1 barrel; when 
this barrel reaches a certain level, an 
overflow pipe carries the water to No. 2 
barrel; likewise No. 2 empties into No. 3 
barrel. Obviously, No. 1 will contain the 
largest amount of precious metals, although 
the contents of each barrel are carefully 
saved. Damp sawdust is usually scattered 
on the floor each morning when sweeping. 
The object is using damp sawdust is simply 
to gather up all possible particles of filings 
that fall to the floor. The sweeps are 
usually saved in a substantial barrel and 
the waste from the wash water; after 
settling thoroughly is dumped into the 
sweeps barrel. Some factories provide a 
Sweeps burning stove, which is a _ stove 
specially adapted for burning all such waste 
matter, thereby reducing the bulk greatly 
and also the cost of shipping to the re- 
finer. The above is merely a brief de- 
scription of the methods pursued by large 
users of precious metals to eliminate 
wastage as much as possible. For the 
small shop a very simple plan is to pro- 
vide a small barrel or pickle keg. Then 
make a top about eighteen by twenty-four 
inches with blocks to hold it in position 
on top of the keg. Procure a suitable 
enamel wash basin and cut a hole in the 
top large enough to allow the basin to fit 
flush with the top. Then punch a half- 
inch hole in the basin’ about an inch or 
two from the top of the basin. A tap 
placed over the basin would also be a 
great convenience. Jewelry that has been 
Polished or otherwise cleaned should be 
washed in this basin, and also rinsed off 
allowing all waste to collect in the basin. 
When the water in the basin rises to the 
level of the hole it will drain into the 
keg. Polishings from the lathe and sweep- 


ings from the floor of the workshop should 
be carefully saved and dumped into the 
keg, also. When the keg is nearly full a 
small amount of alum should be thrown 
in and the water vigorously stirred and 
allowed to settle for a day, (this is a 
good job to do Saturday night), then the 
top water may be drained or syphoned off. 
The first cost of installing this system is 
practically all of the expense entailed. A 
kegful of sediment collected from above 
sources will bring from $50 to $200, de- 
pending upon the amount of work being 
done in your shop. Most assuredly it is 
worth the effort. Any refiner will gladly 
accept such waste for refining and send 
you a check for the metal recovered. 
Question No. 3680.—French Clocks. / 
have a French clock which I have repaired 
for several years and have always been 
able to get good service fromit. However, 
during the past three months I have not 
been able to make it run for more than two 
days. I have cleaned the clock thoroughly, 
tested each wheel separately for truth, have 
spun each wheel separately and the com- 
plete train with verge removed, The train 
seems absolutely free in every way. I also 
“topped” the escape wheel to make the 
teeth of even length, and adjusted the es- 
capement in good order. The clock takes 
a good motion when fully wound, but will 
stop within a day or two. Examination of 
the movement at this time will show little 
or no power but if I wind it a turn it will 
run apparently as well as ever. Can you 
help me out of this difficulty? Vik. 
ANSWER—A great many clock makers 
fail to remove the mainspring when they 
clean French clocks, thereby committing a 
very serious error. Many men who are 
otherwise good workmen will fail to re- 
move the mainspring, thinking it is un- 
necessary. Fully 75% of the trouble with 
French clocks is in the mainspring and the 
mainspring barrel. The mainspring may 
be too weak, gummy or set. The stop 
works may not be properly adjusted, or 
may be left off. The mainspring may be 
too strong so that the small and light 
pendulum cannot control it, or the spring 
may be rough, so that it uncoils with a very 
uneven motion. All French clock main- 
springs are encased in a barrel; a suit- 
able mainspring winder should be provided 
for replacing the mainsprings in the barrel; 
they should also be removed with the 
winder if possible. It is not wise to dis- 
tort a spring any more than necessary. 
There are many workmen who will say 
that they never use a winder as they can 
put any spring in the barrel with their 
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fingers. Maybe they can, but they cer- 
tainly do put some “fancy curves” in the 
spring. If the spring is bent or kinked or 
cupped, which is almost sure to happen 
when some of “this fancy finger work” is 
done, then we have coil friction with its 
attendant evils. Selection of the proper 
strength mainspring calls for very careful 
consideration; often the original strength 
of the mainspring will not suffice in a 
clock that has been in use for a number 
of years. Certain parts may be worn 
slightly, and still not be very noticeable. 
Obviously, such wear will consume a cer- 
tain amount of power, which of course 
must come from the mainspring. Hence, 
it may be necessary to select a spring 
slightly stronger than the original. At the 
same time, we must not err in the other 
extreme by using a spring that is too 
strong. It must be borne in mind that 
we cannot change the original dimensions 
of the spring very much. For any barrel 
there is but one length and thickness that 
will give the correct number of turns to 
wind. This is governed by the fact that 
the spring when fully wound should oc- 
cupy the same area in the barrel as it oc- 
cupies when fully run down. Without 
going into the details of the subject, we 
would say that this condition is usually 
complied with (in a barrel where the 
arbor occupies one-third of the diameter) 
when the spring occupies one-eighth of the 
inside diameter of the barrel. Careful at- 
tention to the mainspring barrel and spring 
will probably eliminate most of your 
trouble. 

Question No. 3681.—Black Finish on 
Brass. How can I produce a brilliant black 
finish on brass, similar to the oxidized finish 
on electrical fixtures? I do not want a 
“relieved” finish; simply a plain, black that 
will wear well. A. POE: 

ANSwER—If you wish a brilliant, black 
finish on brass, the articles should first of 
all be buffed bright. Then prepare 
saturated solution of ammonia and copper 
carbonate, which is simply a solution con- 
taining all of the copper carbonate possible 
to be dissolved in the ammonia. This 
solution should be filtered through a cotton 
wad placed in the bottom of a glass or 
enamel funnel. The articles should be 
cleaned as for plating; the solution should 
be used boiling hot and the articles fully 
immersed in it. The instant a full color 
‘s produced, the article should be removed 
and rinsed in cold water. Then rinse in 
hot water and dry in hot sawdust. The 
surface may be rendered very brilliant by 
dry scratch-brushing with a very fine brass 
brush run at a moderate speed. The 
articles should be lacquered with a suit- 
able lacquer to preserve the finish. 








Prohibition may or may not cause a 
great improvement in the public health, but 
something tells us that it will do away 
with a good deal of the necessity of sitting 
up with sick friends. 

There are twenty ways of going to a 
point, and one is the shortest, but set out 
at once on one.—Emerson. 

Self-reliance is the key that opens the 
door to achievement.—Charles W. Salis- 


bury. 
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They add to the Beauty 


and enhance the Value 


of fine jewelry 


Seamless platinum and platinum fridium tubing 
round, square, with square or round hole, 
rectangular, octagon and other shapes. 


ee , 


American Platinum 


Galleries and Bracelet Boxes:. 


Solid and Flexible One Piece—Patented 


We use only the finest metals and the quality of 
workmanship and design match the best. For " 
economy and satisfaction you can depend on our 
goods. If youare behind with orders or short of 
skilled workmen, make use of our ability to 
serve you. 


AMERICAN PLATINUM WORKS 


Send for Bulletin 
SI0A 


NEWARK 





HINTS FROM HERPERS 





THE ABOVE DESIGN PRODUCED WITH 
OUR MATERIAL 


AN INQUIRY BRINGS FULL INFORMATION 


HERPERS BROS. 


SETTING MAKERS 
EST. 1865 


18 CRAWFORD ST. NEWARK, N. J. 





N. J. N. Y. OFFICE 
30 Church St. 














Refiners 


Gold 
Silver 
Platinum 











HANDY & HARMAN 


31 Gold St., New York City Bridgeport, Conn. 


SHIP TO EITHER PLANT 














Jewelers’ Saws 


Made in U. S. A. 


| 


“Equal to the best ever imported” 


Size 8/0 6/0 4/0 2/0 1 2 4 6 
Price $3.50, $2.90, $2.50, $2.50, $2.50, $2.50, $2.40, $2.40 gross NET 
We guarantee quality and will replace any if found 
unsatisfactory. 
JEWELERS’ TOOLS AND SUPPLIES 


WORTHINGTON & RAYMOND, INC. 
71-73 MURRAY ST.. 
NEW YORK 


__| 














BRACELET WATCHES 
FOR GRADUATION GIFTS 


Odd Shapes, Silver and Gold 
Quality and Price Right 


CONCORD WATCH CO. 


15 Maiden Lane, New York 
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a 
| Riise of Denatured Alcohol in Watch and 
Jewelry Repairing 





Written Expressly for The Jewelers’ Circular. 

















FOr years alcohol has been a most val- 
uable aid to the jeweler for cleaning. 
There are various kinds of alcohol, but 
the grain or medicinal has always been 
used for this purpose. This is a thin, 
colorless liquid, with a burning taste and 
an aromatic odor. It is inflammable, has a 
specific gravity of .820 and is the product 
of the distillation of grain, molasses, beets, 
potatoes, etc. 

It is commonly termed 95 alcohol, as it 
contains 5 per cent. of water, commercially. 

It will mix in all proportion with water, 
and the mixture is accompanied by a de- 
crease in volume. That is if we mix one 
half pint of water with one half pint of 
alcohol, the resulting mixture will not 
measure one pint. It is the ingredient that 
puts the “jump” in liquor. 

Alcohol has one property that is of par- 
ticular interest, that is, its affinity for wa- 
ter. Water and alcohol will attract each 
other wherever possible, which explains 
the reason why we use it for drying. 

Dip a piece of metal in water—we know 
that it will take considerable time to dry. 
But if we immerse it first in water and 
then in alcohol, we find that it will dry 
much more quickly. 

This explains why it is used to such an 
extent commercially, and for this very rea- 
son is far more valuable in handling the 
baser metals than it is for gold, silver or 
platinum. These will not rust or readily 
oxidize, but iron, steel, copper etc. are 
readily affected by water or moisture, and 
their surtaces changed chemically. 

In the case of iron or steel, this is called 
rust, which is nothing more or less than 
the formation of an oxide. 

Alcohol, on the other hand, has abso- 
lutely no effect on metals. It is important, 
therefore, that the water needed for clean- 
ing be gotten rid of as soon as possible, 
and this led to the use of alcohol. 

On a commercial basis the process used 
is practically the same that is followed by 
the jeweler on a smaller scale. The 
cleaned articles are rinsed in water, then 
in alcohol, and thrown into a large tank 
containing boxwood sawdust, kept hot by 
means of steam pipes underneath. The 
alcohol combines with and removes the 
water, the sawdust acts like a sponge and 
absorbs the mixture, which in turn is 
driven off by the heat. 

The particular reasons that alcohol is 
especially adapted for cleaning such things 
as watches, for example, is first: that the 
works are composed to a great extent of 
steel, moisture would ruin them in an ex- 
ceedingly short time, and there is no other 
Practical way to dry them. Alcohol will 
do it quickly, easily, and in a reasonably 
short space of time. 





There is also another reason. Alcohol 
has the property of dissolving oils and fats, 
bringing them into solution. Alcohol is so 
thin that it easily enters the bearings and 
dissolves the oil, and incidentally removes 
any dust or dirt that may be present. This 
is an important fact to remember, as oil 
should always be used after cleaning with 
alcohol, provided, of course, that oil is 
used in the article, 

Little thought was given to this process 
of cleaning previous to the beginning of 
the war. Alcohol answered the purpose 
intended and was used promiscuously. 
When, however, the restrictions, neces- 
sitated by Government requirements, be- 
came more stringent, the price of alcohol 
advanced. As this did not prevent its gen- 
eral use, and to a certain extent, waste, 
the Government was forced to practically 
prohibit its general sale. 

To replace alcohol for many purposes, 
wood alcohol, or what is commonly known 
as methylated spirits, is used. This is a 
product of the destructive distillation of 
wood, in a similar manner to that which 
grain alcohol is produced from grain. It 
has all the properties of alcohol for this 
purpose. 

There are two objections to its use. One 
is its disagreeable odor, and the other its 
injurious effect on the eyes. It will cause 
blindness in persons working over it for 
any length of time, unless great care is 
taken. 

In 1906 the Government, foreseeing the 
value of alcohol in the arts, industries, and 
for domestic purposes, passed a law per- 
mitting alcohol to be withdrawn from 
bond, without the payment of the revenue 
tax, provided that it was prepared so that 
it could not possibly be used for internal 
or medicinal purposes. This was accom- 
plished -by means of certain substances 
added to it that are practically impossible 
to remove, yet did not impair its use for 
the purpose intended. 

The application of alcohol is so varied, 
however, that it was found impossible to 
devise a formula that would answer all 
needs. For this reason a number of for- 
mulas were approved, and in addition to 
this it was arranged that any one might 
submit a formula for any specific purpose 
and use it after having obtained the sanc- 
tion of the department. This is what is 
meant by denatured alcohol. 

The term denatured alcohol, to the un- 
initiated, covers a multitude of errors, as 
it is by no means a specific name of a 
single article. What may be denatured al- 
cohol in one place may be an entirely dif- 
ferent thing from that obtained from an- 
other source. 

This can be explained in the following 


manner: Castor oil is not volatile, which 
means that it cannot be changed into a 
state of vapor, by heat, as can alcohol or 
water, 

If you place a quantity of water or al- 
cohol in a saucer and allow it to stand over 
night, you will find that they will entirely 
disappear. They are volatile and have 
been changed to the form of vapor. On 
the other hand we may dissolve some 
castor oil in alcohol, and some sugar or 
salt in water. If now we allow these to 
stand until they evaporate, we will find 
that the oil and sugar are left behind in 
their original state, just as they were be- 
fore being placed in solution. 

If, therefore, denatured alcohol should 
contain any substance that was not volatile 
and should be used to clean a watch, that 
substance would remain in the watch after 
the alcohol had evaporated, and trouble 
would naturally ensue. ; 

Again, we might use benzine or gasoline 
for cleaning, but while these have the same 
facility for dissolving oil and grease that 
alcohol has, they have no affinity for water 
and will not remove any moisture that may 
be present. You may easily prove this by 
first rinsing a glass with water and then 
filling it with benzine. You will find the 
water in the bottom of the glass, separated 
from the benzine, and after you pour out 
the benzine you will find the globules of 
water still clinging to the glass. 

In order that this may be perfectly clear 
we append some of the various formulas 
that are used in the preparation of de- 
natured alcohol for different purposes. 

No. 1.—Sanctioned by the U. S. Internal 
Revenue Department: 


Weel SICOMOT a. shice hs oes woud 10% 
a S88 is cnigbhuciveamabene YM 
ARRRE 00 WOME, «hice vec sidcncces 100 
No. 2: 
PE I isk. ons es dncdsewes ten 5% 
Mineral maghtha «2.502 0.56 1% 
Aleohoh tom 1nat@ss <.o.0cscids soe cee 100 
No. 3: 
Wood alcohol. (impure)............. 10% 
Alookel to atbhies. ..0 0k. cccivsdigeen 100 
and to which resin is sometimes added. 
No. 4: 
Wood: alconeh: ...056...0ccs cba es ee 
NE tions ba picand eked anee - ”% 
ee ee men “To 
Alcohel ta authte.s. i... aissdmiege 100 
No. 5: Alcohol with the addition of 
methylene dye and benzol. 
No. 6: 
Ser BONE. boc di ek ctcneerges 10% 
ES va on sec ataadeandenaemiee 1% 
IS 6 o's Ge endass mascscionenl Y% 
I iiiciiccntsancecceucaceaan “Io 
Ee ae a eee 100 
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BLACK SHIELD PRODUCTS 

are sure to please; give them 

a trial! / eee 

Black Shield Mainsprings “fF cE 
e & Black Shield Watch Glasses  ( bh 











Black Shield Oils 
The Best Watch Glass Tools, Materials, Supplies of all kinds. Select them 
a “ts supplement—sent free to the legitimate trade, 
t 
Ever Made you have not received one, write for it. 


SWARTCHILD & COMPANY 


World’s Largest Jewelers’ Supply House 
Or der VIS ‘ While 29 E. Madison Street CHICAGO, ILLINOIS 
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PRICE LIST ae % GOLD, SILVER oe PLATINUM — > 
.K. GENEVAS (H ).. $0.50 $5.40 $60.00 g % ; - & 
ting)..... ® " A 
MICONCAVES td face) .50 5.40 60.00 cn Our Modern Methods 


K. 
K. NEW EMPIRES f 90 9.50 

.K. LENTILLES ong meg 1.20 13.00 es Greatest és 
Al 


1 of the Above Prices Subject to a Cash Discount of 6% Results 
VAN & VAN \ez / j 


3146-48 State St. CHICAGO, ILL. 
E. P. REICHHELM & CO., lnc. 


DIXON’S ; 
Sand (Assay) Crucibles Jewelers’ and Metal Workers’ Supplies 






































Tj ° 
American- 
are the result of over ninety years’ ° 99 ° 
experience in manufacturing crucibles. Swiss Files = — 
They are made with the same care 
and excellence that have made Dixon Representing 


Crucibles the standard of excellence. 
They have made a wonderful reputation in all assay 
work. ‘Write for prices and Circular 77-AA. 


Made in JERSEY CITY, N. J., by the 


AMERICAN GAS FURNACE Co. 
Gas Blast Furnaces, Heating Machines, 
Pressure Blowers, Fuel Gas Plants 











Joseph Dixon Crucible Company Sand Blast,  AMERICAN-SWISS FILE & TOOL CO. 
° ce, A 
ne Sey 24 John Street - - - NEW YORK 
cescneainaall 














DON’T 


Throw your worn out 
Tiffany Rings in the 
melting pot. Send them 
to us. We will make 
them look like new for 
75c. and up. 











NYES OIL 


_ AFTER for 50 years the Standard Lubricant 


STERN & BRO for Watches and Clocks 
— Lane New York in Buy of Your Jobber 


Special Jewelers to the Retail Trade 
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' No. 7: Castor oil ond ‘-_ lye of va- 

: roportions in alcohol. 

ml 5 is intended for motor use, and No. 
7 for the preparation of soap, while the 
palance are intended for general use. 

We have thetefore two things to guard 
against in the use of alcohol for cleaning. 
One is the presence in solution of any non- 
volatile substance, and the contamination 
or admixture of an excess of water. 

The action of alcohol in removing water 
is very similar to that of a sponge. It will 
absorb a certain quantity, after which, 
while it will mix with any further quantity, 
it will not remove it, as it is intended to 
_ it is not a difficult matter 
to test denatured alcohol for our purpose. 
As it is lighter than water, having a spe- 
cific gravity of about .820, which means 
that water taken as a standard is 1.000, 
we can readily see that the more water it 
contains the denser it becomes and the 
nearer it approaches the gravity of water. 

For this purpose we use a hydrometer, 
an instrument consisting of a glass tube, 
weighted at the bottom with mercury or 
lead, and containing in the upper portion 
a printed scale. This instrument is placed 
in the liquid, and when it is at rest the 
scale is read, and the reading that appears 
at the surface of the liquid indicates the 
gravity of the liquid. 

These hydrometers are obtainable from 
any chemical supply house, but when pur- 
chasing it is necessary to state for what 
use it is intended, as they are made for 
various liquids. 

The amount of water in the liquid may 
be determined by reference to the follow- 
ing table: 


Alco Sp. Alco- Sp. 
hol, Water. Gravity. hol. Water. Gravity. 
51 52.02 9387 76 26.34 .8871 
52 51.02 9369 77 25.28 .8847 
53 50.02 9351 78 24.21 .8822 
54 49.02 9333 79 23.18 .8799 
55 48.02 9315 80 22.09 8774 
56 47.01 9296 81 21.02 .8749 
57 46.00 9277 82 19.95 .8724 
58 44.99 9258 83 18.88 .8699 
59 43.97 9239 84 17.79 .8673 
60 42.95 9219 85 16.73 -8648 
61 41.93 9199 86 15.65 -8622 
62 40.91 9179 87 14.58 .8597 
63 39.88 9158 88 13.49 .8570 
64 38.86 9138 89 12.39 -8542 
65 37.83 9117 90 11.28 .8513 
66 36.79 9095 91 10.19 .8486 
67 35:75 -9073 92 9.05 -8455 
68 34.72 .9052 93 7.97 -8429 
69 33.68 .9030 94 6.86 -8400 
70 32.65 .9009 95 5:72 -8368 
71 31.60 -8986 96 4.60 .8338 
72 30.65 .8963 97 3.46 .8306 
73 29.51 .8941 98 2.32 .8274 
74 28.46 .8918 99 1.16 .8240 
75 27.40 .8895 100 0.00 .8206 


Having satisfied ourselves as to the spe- 
cific gravity, we must now determine that 
it contains no non-volatile ingredient, such 
as soda, resin, oil, etc. 

This is readily accomplished by placing 
two or three teaspoonfuls of the liquid in 
a watch glass, and allowing it to stand in 
a warm place, but not near an open flame. 
Do not forget that it is inflammable. In 
the course of a few hours it should have 
evaporated completely, leaving no residue. 
Should it not have entirely disappeared, 
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place on a wire gauze and heat gently with 
a spirit lamp. 

If the balance does not readily disappear, 
or if there remains any solid substance, the 
alcohol should be rejected. It is advisable 
to purchase it in quantities as large as con- 
venient to obviate frequent testing. 





Electrolytic Silver and Gold Refining 





By Grorce G, Griswo.p.* 


THe first electrolytic plant for the treat- 

ment of dore bullion was put in at the 
Kansas City Smelting and Refining Co., in 
1884 or 1885 by Dr. Moebius. This worked 
satisfactorily, and was followed by other 
installations. The second was at the Perth 
Amboy plant of the American Smelting 
and Refining Co. These were of the Moe- 
bius vertical type. Dr. Moebius afterward 
patented a horizontal system with travel- 
ing silver belts for cathodes, a small in- 
stallation of which was made at Perth Am- 
boy, but did not prove as satisfactory there 
as the vertical type. When the parting 
plant was destroyed by fire in 1897, it was 
decided to install the vertical system in the 
new plant. The decision to adopt this sys- 
tem was due to its greater capacity for a 
given floor space, smaller tie-up, and the 
fact that being run in connection with a 
lead refinery, the anodes could be cheaply 
made 990 fine or better. 

The new tank room contains 24 sections 
of six tanks each, the sections being in se- 
ries and the tanks in multiple. 

In the original installation the tanks 
were made of wood, which was never very 
satisfactory and consequently stoneware 
tanks were used in the new plant. 

The anodes weighing about 100 ounces 
(2.8 kg.) are cast by hand in the lead re- 
finery and transferred in locked steel 
boxes, by a storage battery truck, to the 
parting plant. They are weighed, counted 
and punched, and are then used as re- 
quired. The punching gives a slight de- 
pression on each side of the ear of the 
anode, thus furnishing a secure hold and 
better contact for the spring clips which 
support them. 

The cathodes are made from cold-rolled 
silver sheets 1/32 inch (08 mm.) with 
thick bag frames, canvas bags, spring clips 
holding the anodes. There are four bags 
and five cathodes in each tank, and each 
bag holds four new anodes. Seventy-five 
per cent. of the silver is deposited in 24 
hours. It is constantly brushed from the 
cathodes by wooden sticks rigidly attached 
to a wooden frame having a reciprocating 
motion, which serve to prevent short cir- 
cuiting and also to give circulation. The 
deposited silver falls into wooden silver 
boxes and is removed daily by dropping 
the hinged bottom of the silver boxes, 
which dumps the silver into a tray from 
which it is emptied into a wooden silver- 
car provided with a false bottom and filter. 
The car is transferred to vacuum boxes, 
the silver washed and then transferred to 
the melting room, where it is dried, melted 
and cast into bars. 





*Supt. smelting and lead refinery, Am. Smelting 
& Refining Co., Maurer, N. J. Abstract of paper 
presented at the 35th general meeting of the 
American Electrochemical Society. 
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The electrolyte is a neutral nitrate solu- 
tion containing 15 to 20 grams silver and 
30 to, 40 grams copper per liter. Silver 
nitrate is added as required, and enough 
electrolyte withdrawn daily to keep the 
purity up to standard. The waste elec- 
trolyte is put in. a wooden tank and the 
silver precipitated on copper, after which 
the copper is cemented out on iron and 
the resultant solution, after passing over 
lime, thrown away. ’ 

Current was supplied by an engine-drive 
generator in the same building and a cur- 
rent density of 19%4 amp. per sq. ft. (200 
A. per sq. m.) carefully maintained; but 
later it was found more advantageous to 
install a motor generator set in the central 
power plant, and to increase the current 
density to 40 A. per sq. ft. (440 A. per 
sq. m.), which increased the capacity ac- 
cordingly. The current is carried from the 
switchboard by copper cables which dis- 
tribute it through mercury-filled copper 
cups over % in (22 mm.) cold rolled cop- 
per bus bars, the end ones being bent to fit 
into the mercury cup when lowered into 
position. 

The bags which contain the gold slime 
are removed at regular intervals, and the 
contents sluiced into the gold box, thor- 
oughly. washed, transferred to iron boiling 
kettles, and treated with H,SO., 66 deg. 
B., to remove the copper and silver. The 
gold slime is washed, dried and cast into 
anodes for electrolytic refining by the 
Wohlwill process. The liquor from boiling 
the slimes is run into lead-lined tanks, and 
the silver precipitated out on copper. The 
copper-bearing solution then goes to the 
copper refinery. 

The Wohlwill installation has five cells 
and is in series with the silver sections. 
At the time it was put in it was not pos- 
sible to obtain porcelain, so stoneware cells 
were used. With the high current density 
of 150 A. per sq. ft. (1,650 A. per sq. m.), 
osmosis develops in the stoneware; also, 
as they crack with any unequal strain, it 
was necessary to place them in a lead- 
lined box filled with water heated by steam 
coils. The boxes are supported in a lead- 
covered table with cupped top. 

An interesting feature is the use of mer- 
cury cups on the ends of the copper bus 
bars, whereby any unit or units can be cut. 
in or out quickly by using cross bars, also 
of copper, with ends bent to fit into the 
cups. 

The cathodes are thin gold sheets, rolled 
from electrolytic gold, and are connected 
to the contact bars by bending one end of 
sheet around them and clipping them 
ast. 

The electrolyte contains 30 per cent, free 
HCl, 80 to 85 grams gold per liter, and 
varying amounts of platinum and palla- 
dium. When the solution accumulates a 
sufficient percentage of these latter metals, 
a portion is withdrawn, and they are sep- 
arated, refined, and sold as pure metals. 








A good word is an easy obligation, but 
not to speak ill requires only our silence, 
which costs us nothing —Tillotson, 

The sheep that stops to bleat, loses a 
mouthful.—Selected. 

The fellow who loses confidence in him- 
self makes the vote unanimous. 
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[In Which Is Contained a List of the Latest 
Patents Granted by the United States and 
Great Britain. The United States Patents 
That Have Expired and the Registered 
Trade- Marks. ] 








UNITED STATES PATENTS. 


Issue of May 6, 1919. 


1,302,603. SECONDARY CLOCK. Atrrrep L. 
Soum, Chicago, assignor to Sohm Electric 
Co., Chicago, a corporation of Illinois. Filed 
May 21, 1917. Serial 169,873. 

In a secondary clock, a rotatable step-by-step 
disk having a concentric series of through holes, 
@ spring pressed locking pin adapted to enter said 
holes to hold the disk against rotation, a magnet- 


ically movable member on the opposite side of the 
disk having a free end adapted to enter said holes 
and push said locking pin out to unlock the disk, 
and means for moving said free end of the mem- 
ber after the disk is unlocked to rotate said disk 
in a definite distance. 

1,302,604. SECONDARY CLOCK SYSTEM. At- 
Frep L. Son, Chicago, assignor to Sohm 
Electric Co., Chicago. Filed May 21, 1917. 
Serial 169,874. 

In a clock system of the kind described, a mas- 
ter clock having a rotatable cam provided with a 
contact for controlling a secondary clock circuit, a 
pair of terminals, one controlling a secondary cir- 
cuit closing magnet and the other a secondary 


circuit opening magnet, said terminals adapted to 
successively close upon said contact as the cam 
rotates, and means co-operating with said ter- 
minals to prevent retrograde movement of the 
cam immediately after the terminals close upon 
said contact. 

1,302,665. SECONDARY CLOCK. Atrrep L. 
Son, Chicago, assignor to Sohm Electric 
Co., Chicago. Filed May 21, 1917. Serial 
169,875. 

In a secondary clock mechanism, a_ toothed 
wheel tor step-by-step rotation, an electromagnet- 


ically operated reciprocable member movable 
radially relatively to said wheel, a fixed plate, a 
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spring pressed pawl pivoted to said plate and hav- 
ing an arm adapted to engage in the notches of 
said wheel to lock same against rotation, a spring 
pressed pawl carried by said member and having 
an arm adapted to engage the teeth of said wheel 
te rotate same, co-operating arms on said pawls 
for releasing the holding pawl in advance of the 
engagement of the operating pawl, and a rigid 
stop carried by said member adapted to engage 
the teeth of said wheel after the wheel has been 
rotated a predetermined emount to prevent over- 
rotation thereof. 
1,302,773. SEPARABLE SCARF PIN. _ Frep- 
ERICK C. Davis, St. Joseph, Mo. Filed May 
31, 1918. Serial 237,540. 

The combination with the head portion of a 
scarf pin, of a pin body bodily removable there- 
from and including a shank having one end 
formed in hook shape with the extremity of the 
bill of the hook extending laterally from the plane 





of the hook to provide a stop finger and a spring 
strip having one end secured to the head portion 
and provided on its inner face adjacent its secure- 
ment to the head portion with a transverse chan- 
nel adapted to 1eceive the shank of the pin body, 
the bill portion of the hook being engageable be- 
tween the other end of the spring strip and the 
head portion. 

1,302,845. CHIME CLOCK. James B. Pnituips, 
Grand Rapids, Mich., assignor of one-third 
to Charles J. Kindel, trustee, Grand Rapids, 
Mich. Filed Jan. 10, 1918. Serial 211,181. 

In a structure of the class described, the com- 
bination of a set of sound members, hammers 


pivotally supported to coact with said sound mem- 
bers, a hammer actuating drum comprising a 
plurality of disks disposed side by side and pro- 
vided with hammer actuating tappets, said disks 
being adjustable relative to each other to deter- 
mine the order of actuating the hammers, a drum 
driving mechanism comprising a stop disk provided 
with differently spaced notches, a coacting stop 
dog, and a release means therefor. 


1,302,845. CHIME CLOCK. James B. Puittips, 
Grand Rapids, Mich., assignor of one-third 
to Charles J. Kindel, trustee, Grand Rapids, 
Mich. Filed Jan. 10, 1918. Serial 211,181. 

In a structure of the class described, the com- 
bination of a set of sound members, hammers 
pivotally supported to coact with said sound mem- 

bers, a hammer actuating drum comprising a 


plurality of disks disposed side by side and pro- 
vided with hammer actuating tappets, said disks 
being adjustable relative to each other to deter- 
mine the order of actuating the hammers, a drum 
driving mechanism comprising a stop disk pro- 
vided with differently spaced sotches, a coacting 
stop dog, and a release means therefor. 


Designs 


53,267. CIGARETTE HOLDER. Joun E, Hitt, 
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Melrose Highlands, Mass., assignor of one 
half to Millard F. Cottrell, Brookline, Mass, 


——<—S 

















Filed Feb. 9, 1918. 
patent 7 years. 
53,268. BUTTON, BADGE, PIN OR ARTICLE 

OF SIMILAR NATURE, Writtram Hotstery, 


Serial 216,358. Term of 


New York, Filed Jan. 27, 1919, Serial 

273,490. Term of patent 3% years, 
53,277. SPOON, FORK OR SIMILAR ARTI. 

CLE. Freperick Scuwinn, Attleboro, Mass, 


Filed Feb. 7, 1919. 
patent 3% years. 


Serial 275,671. Term of 





UNITED STATES TRADE-MARK. 


[The following trade-mark has been adjudged 
entitled to registration, under the Act of Feb. 20, 
1905, and is published in compliance with Section 
6 of said Act.] 


Trade-Mark Published May 6, 1919. 
Ser. 115,705. (CLASS 28 JEWELRY AND 
PRECIOUS-METAL WARE.)  Dartrexsauu 
& FriepMan, New York. Filed Feb. 8, 1919, 
Comprising the letters “D & F.” 


D&F 


Particular description of goods.—Gold Finger 
Rings. 
Claims use since about Jan. 1, 1874. 


Trade-Marks Published May 13, 1919. 

Ser. 112,246. (CLASS 27. HOROLOGICAL IN. 
STRUMENTS.) Netson H. Brown, Boston, 
Mass. Filed July 22, 1918. 


COURIER 


Particular description of goods.—Watches, 
Clocks and Movements Therefor. 
Claims use since Sept. 20, 1915. 
Ser. 114,949. (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE.) Jack J. Fa 
SENFELp, Brooklyn, N. Y. Filed Jan. 2, 191% 


cx” 


Particular description of goods.—Precious and 
Imitation Precious Stones, Both Set and Unset. 
Claims use since Dec, 21, 1918. 
Ser. 116,932, (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE.) Parxs Bros. 
& Rocers, Inc., Providence, R,. I. Filed 
March 26, 1919. 


JIFFY 


Particular description of goods.—Cuff-Buttons. 
Claims use since the latter part of the year 1915. 
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